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Marine Men Study 
Other Bridges for 
Windstorm Weakness 


Collapse of Tacoma Bridge Raises 
Problem of Margin of Safety 
in Other Structures 


ENGINEERING VIEWS DIFFER 


Bridge Insured for Nearly $5,500,- 
000; Loss Payment Depends 


on Extent of Salvage 


Inland marine underwriters handling 
bridge insurance are known to be check- 
ing carefully on suspension bridges in 
different parts of the country, including 
the well-known Whitestone Bridge over 
Long Island Sound, following collapse 
last Thursday of the Narrows Bridge 
near Tacoma, Wash. The new $6,500,000 
Narrows Bridge, which spanned an arm 
of Puget Sound and 
Olympic Peninsula, cracked up and fell 
Sound sixty-mile 


between Tacoma 


into Puget during a 
gale. 

The 2,800 foot center span, third long 
est in the world, fell but left the cables 
and the two 425 foot steel towers. Engi 
veering problems are now raised as the 
fall of this bridge causes underwriters 
to wonder whether other bridges, con- 
structed on the same principles, may not 
be dangerously weakened by windstorms, 
It is believed that several months may 
pass before solution of engineering prob- 
lems will permit reconstruction work on 
the Tacoma bridge to be started. 

Total Insurance $5,440,000 

The property damage coverage on the 
lfacoma bridge amounts to $5,200,000 
plus $240,000 use and occupancy insur 
ance. The line is carried both by mem 
bers and non-members of the Inland Ma 
rine Underwriters Association, Estimates 
on the amount of damage done vary 
widely and a complete adjustment will be 
impossible tor a long while, It is gener 
ally believed that the companies will pay 
acomplete loss on the use and occupancy 
line, but the property damage loss may 
be as low as $2,000,000 or as high as $4,- 
0,000, depending largely upon whether 
the bridge towers and cables, still stand- 
Ing, can be utilized. 

After the center span fell the two tow- 
ers tilted several feet toward the shore 
but it is hoped they will right themselves 
or can be righted. The two main sus- 
Pension cables are valued at $500,000 each 
and they can be salvaged only if the 
towers are later judged to be safe. 

From information available in Seattle, 

(Continued on Page 25) 
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“For itso falls out 

That what we have we prize 
not to the worth 

Whiles we enjoy it, but being 
lack’d and lost, 

Why, then we rack the 
value; then we find 

The virtue that posses- 
sion would not 
show us 

Whiles it was ours” 


People work hard to secure 








comforts and luxuries, yet when 
they have achieved them, they 
lose sight of their value and 
yearn for something else. Only 
when loss by fire, robbery or 
other cause unexpectedly arises, 
Pe do they appreciate what they 


(1564-1616) have had. Adequate insurance 


to replace all property is the 
only solution. How long since 
you have appraised the insur- 


ance needs of your assureds? 


London & Lancashire 
6 BR 0 ae 


PHE LONDON & LANCASHIKE INSURANCE COMPANY, LTD. « ORIENT 
INSUKANCE COMPANY LAW UNION & ROCK INSURANCE COM 
PANY, LTD. «© SAFEGUARD INSURANCE COMPANY OF NEW YORK 
STANDARD MARINE INSURANCE COMPANY, LTD. (etre perarTMENT 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 























Training for Income 


While it is true that the inflexibility of income settlement 
is usually a great advantage, safeguarding a beneficiary from 
too rapidly expending insurance money, there are occasions 
when a partial “lump sum” settlement solves an income 
problem, 


This beneficiary was the wife of a young medical research 
man, and when he was accidentally killed at his work, there 
was $9,000 of insurance for her. It would be natural to sup- 
pose that she should receive the proceeds in small monthly 
income checks. 


But with a lump sum of $5,000 she (at age 24) was able 
to pay for some special educational work which would prepare 
her to earn her own living. An additional $1,000 made it 
possible for her to pay hospital debts. 


And there still remained $3,000 of insurance, and this is 
being sent to her in monthly payments of $25. That is not a 
large income—but to the $25 monthly is added the salary she 
is able to earn after the training. Thus life insurance, through 
education, once again provides income. A wife, as well as a 
child, can have “educational insurance.” 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 








Underwriting Officers 
Should Broaden Scope, 
Says Leigh Cruess 


Need to Keep Underwriting Policy 
In Line with Other Functions 
Says HOLU President 


J. D. WILLIAMSON ELECTED 


Canada Life Actuary New Presi- 
dent; H. H. Jackson and Ross B. 
Gordon Vice-Presidents 


J. D. Williamson, actuary of the Can- 
ada Life was elected president of the 
Office Life \sso 
ciation at its meeting at the Pennsyl 
vania Hotel, New York City, yesterday. 
Mr. Williamson succeeds Leigh Cruess, 


Home Underwriters 


underwriting vice-president of the Home 
Life of New York. Other officers elected 
were vice-presidents, Henry H. Jackson, 
actuary National Life of Vermont, and 
Gordon, vice-president State 
Mutual Life; secretary, Douglas S. Craig, 


Ross B. 


assistant manager Ordinary department 
Life; George W. 
secretary Mutual 
Rogers, Jr., super 
Prudential. The 
meeting Wednesday, Thursday and _to- 
day. 


Metropolitan editor, 


Cheney, Phoenix 
treasurer, George FE 


visor association is 


In his address as president of the 
association, Leigh Cruess expressed the 
belief that underwriting officers 
spend too much of their time and effort 
in the handling of individual risks and 
too little on the important but 
pressing function of keeping the 
underwriting policy of the company in 
harmony with other phases of the busi 
ness, 


most 


more 


le ss 


All Functions Affect Underwriting 

“An underwriting policy is affected by 
what is done in almost every depart 
ment of an insurance company,” said 
President Cruess. “The type of policy 
contract prepared by the actuary, the 
company’s comunission scheduie, the type 
of agency manager appointed, or the 
type of new agent being brought into 
the business, all have their effect on the 
company’s selection policy; and I won- 
der whether or not we give enough 
study, and have furnished enough lead- 
ership, to the problem of relating selec 
tion to the company’s operations as a 
whole.” 

Looking back over the past few years, 
President Cruess said it seemed to him 
that underwriters have failed somewhat 
in this respect. He recalled that most 
companies put a lot of business on thei 
books in the !ate 1920's which was dis- 
tinctly unpr hI Large amounts of 


insurance yn risks that 
didn’t qua and a great 
portion applic. S$ Was ex 
pertly prepa and prese ied by the 
salesmen. It is true that ‘Hey were 
handled by men, he said, who were 


scrupulously careful in observing the 


(Continued on Page 12) 
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evises Policies, Premiums, Interest 


policy forms and 
annuities have 


pre 


policies and been 


snnounced to the field foree of the Prudential by Valentine Howell, vice president 


and actuary. 


The 


new policies include a 


amily 


Income policy, an Income lndowment 


policy, and a Whole Life policy paid-up at 85, all of which will be issued beginning 


Changes in Ordinary 


December l 
settleme nts, 


interest on and 


optional 


policy 
the 
changes in certain Ordinary policies are due to lower interest rate: 


forms effect extended insurance, rate of 
Premium rate 
Discontinued 


nontorfeiture values 


policies have, for the most part, been replaced by new contracts 


The announcement follows 


New Policies 


pleased to announce the ts 


We are 
sue, beginning December 1, 1940, of three 
Income policy, 


new policies, a Family 


an Income Endowment policy and a 


Whole Life 


Premium rates for these policies will be 


policy paid-up at age 85 
found in the new Ordinary rate book 

The Family Income policy is written 
on the modified Whole Life Three plan 
$1,000 of 
life 


decreasing 


and includes with each face 


amount of permanent whole insur 


ance a sufficient amount of 
lerm insurance to provide an income of 
$10 a month up to the twentieth anni 
versary of the policy. It is written on the 
twenty-year plan only. In event of death 
within the first twenty policy years the 
monthly income is payable up to the 
policy’s twentieth anniversary and the 
face amount is then payable in addition 
In event of death on or after the poli 
cy's twentieth anniversary the 
amount of insurance only is” payable 
The minimum face amount of insurance 
written will be $5,000 

The purpose of this policy is to pro 
vide additional temporary insurance at 
low rates on heads of families with 
growing children where such additional 
insurance is required until the children 
hecome self-supporting. The policy may, 
however, also be used to cover instal 
ment mortgages in event of death, as 
the discounted value of the income pay 
ments and of the f amount may be 
made payable in one sum if desired 
Upon request the benefit in event ot 
death by accidental means for an amount 
equal to the amount of the permanent 
whole life insurance may be added. The 
amount of the accidental death benefit is 
payable in one sum at the time of death 

he Income Endowment policy is writ 
ten to provide the insured with a life 
time income beginning at age 55, 60 o1 
®, with paymenis guaranteed for ten 
years in any event. The face amount 
of insurance is $1,200 for each $10 of 
monthly income, If the insured dies 
within the endowment period at a tim 
when the cash value of the policy is 
greater than $1,200 the excess of the 
cash value over the face amount would 
be payable in addition. These policies 
take the place of the Endowment Con 
tinuous Monthly Income “Self” policies. 
They will be issued only with a ten 
year certain period and no provision has 
been made to continue the life income 
to the heneficiary, 

The Whole Life paid-up at 85 policy 
replaces the Endowment at age 85. It 
Provides permanent whole life insurance, 
with a level premium payable up to the 
“Miversary of the policy on which the 
insured attains age &5, nearest birthday. 
(Premiums payable for 85 years less the 
years of the insuring age.) 

New Policy Forms 
Mn ae eeeaey policy forms have 
woe mpletely revised, The extended 
urance which is now being provided 
Y concession after premiums have been 
paid for three months, has been made 
part of the policy. The rate of inter- 


face 


face 


a : ; ; 
eheeiced in the instalment optional 
settlements has been reduced to 2%4% 


and is now the same as the rate provided 
for policyholders’ funds left with the 
company at interest. In policies issued 
at the younger ages the premium waive 
disability provision does not become op 
erative until the insured attains age 15 
Some changes have been made in the 


non-forfeiture values. The American 
Men Table of Mortality with interest 
at 3'4% has been used throughout and 
the full reserve has been made available 


as a surrender value at the end of twen 
ty years and thereafter. Minor changes 
have been made in the wording of vari- 
ous provisions mainly in the interest of 
clarity. Modified Life Three - Twenty 
policies with the benefit in event of 
death by accidental means have been 
changed to provide the accidental death 
benefit for the full initial amount of in- 
surance, 
Premium Rates 

Due to the continued trend toward 
lower interest rates it has been con- 
sidered advisable to increase slightly the 
premium rates for Modified Life Three, 
Modified Life Three-Twenty and _ all 
Single Premium policies. Minor adjust- 
ments have been made in some instances 
in the premiums for policies issued at 
10 and under, and for certain special 
There 
the 


ave 
rating policies at the older ages, 


has also been a slight change in 


Survey by American Life Convention 


Shows Changes in Company Policies 


100 Member Companies Answer Questionnaire on Recent 
and Anticipated Changes, Compiled by 
F. Edward Huston 


trends in non 
of participating 


Results of a study of 
par rates, proportion 


business, policy loan interest rates, an 
nuity rates, and war clauses have been 
compiled by the American Life Conven 


tion. The study was compiled by F. 
kdward Huston, secretary and actuary 
of the Convention, from questionnaires 
sent to member companies regarding pol 
icy changes effected during 1940 or an 
ticipated within the next six months. 
This summary of the results is based 
on the answers of one hundred compa 
nies, For the purpose of the report the 
classified according to 
“Mixed” companies 
both participating 


companies 
their respective size 

means those writing 
and non-par business 


were 


Non-Par Rates Increase 
Numerous companies writing non-par 
business have increased their rates for 
such business during 1940 or plan to do 
so in the next six months. The per 
centages of companies making such an 


increase in the various classifications are: 


Millions in Force 
Under 50 50-400 Over 400 
Non-Par Companies... 13% 20% 50% 
“Mixed” Companies... 37 5 61 


The above figures indicate that the 
percentage of the largest companies 
which are increasing non-par rates is 
roughly twice that of the smallest com 
panies, In respect to the smallest com- 
panies alone, about three times as many 
“mixed” as “non-par” companies are ef- 
fecting such increase. For the largest 
companies the percentages as to the two 
types of companies are both approxi 
mately 50%. 

Seventy-seven percent of the compa 
nies writing participating business only 
are using 3% reserves. Only 27% of 
the “mixed” companies having less than 
100 millions in force and 61% of such 
companies with more than 400 millions 
in force are on the same basis 

Policy Loan Interest Rate 

Excluding the companies licensed to 
do business in New York State, which 
are required by statute to collect not 


more than 5% interest on policy loans, 
15%, 23% and 38% of the remaining 


companies having less than 150 millions, 
150-400 millions and over 400 millions 


insurance, respectively, are charging less 
than 6% (514% and 5%) 
Proportion of Par Business 

The average company writing both par 
and non-par business shows an increase 
of about 50% during the past five years 
in proportion of new business on the 
participating basis. 

Over one-half of the “mixed” compa- 
are taking steps to increase their 
proportion of participating business, More 
than one-third are paying higher first 


nies 


year commission rates on par than on 
non-par business. 

One company which has between 150 
millions to 400 millions in force and 


writing about 40% of its business during 
1940 on the participating basis, is elimi- 
nating all but two special non-par poli- 
cies with an ultimate goal of 100% par- 
ticipating. Another company in the same 
size-class reports a minimum policy rule 
of $2,000 non-par and $1,000 par, whereas 
a company which has between 50 and 
150 millions in force reports a minimum 
non-par policy of $2,500 

\pproximately 40% of the companies 
reporting have increased their annuity 
rates during 1940 or will do so in the 
next six months. 

Funds Left With Company 

The reported interest rates subject to 
and not subject to withdrawal are tabu- 
lated in the report in respect to divi- 
dends left on deposit, policy proceeds 
left on deposit, instalments for fixed 
period, and instalments involving life 
contingencies, 

For this purpose the information rela 


Am. Exp. 3 and 344%........ 
McChingocks 344%)... cccccsces 
Comb, Ann’t. 3 and 31%44%....... 


Ram: Amit ty Dyes isc ccsces cece ie 
eg ee, re eee rere 
1937 Stand. 3144%...... 


1937 Stand, 3% 
Total... 


With the exception of the “American 
Experience” basis, the majority of the 
companies rate the age back one year 
for males and five or six years for fe- 
males. 


method of calculating premiums for 
monthly income policies. 
Policies Discontinued 

New issues of Joint Life policies, 
Twenty-Payment Life Pure Endowment 
Addition policies, and policies providing 
a continuous monthly income to a bene- 
ficiary have fallen off to such an extent 
that it is considered advisable to dis- 
continue the issue of these plans after 
November 30, 1940, Where a Joint Life 
policy insuring two lives is desired it 
is usually preferable to have a separate 
policy issued on each life. Where this 
is done the survivor is in a position 
to continue the insurance on his own 
life after the first death if he so desires. 
In place of the Twenty-Payment Life 
Pure Endowment Addition policy, a Fif- 
teen-Payment Life policy or a Twenty- 
Payment Life policy for an increased 
amount may be written with a premium 
about the same as that now charged for 
the Twenty-Payment Life Pure Endow- 
ment Addition policy, In those cases 
where the insured wishes to provide a 
lifetime income for a beneficiary Option 
2 of the Settlement Options should be 
utilized. 

Annuities 

The Instalment Refund Annuity (total 
periodical payments not less than pur- 
chase price) has been discontinued. In 
its place there will be issued a Life 
Annuity with a ten-year guarantee, This 
Annuity will provide a lifetime income 
to the annuitant with the payments guar- 
anteed for ten years in any event. o 
surrender values are provided and the 


contract will be written on the non 
participating plan. 2 
Under Retirement Annuities the 


amount of income for each $100 pur- 
chase price instalment has been reduced 
slightly due to a reduction in the inter 


est rate. Cash values are provided after 
purchase price instalments have been 
paid for three months or more, No 


change has been made in the cash values 
provided for durations of one year or 
more, 

The new Ordinary rate book and the 
revised application blanks will be issued 
soon. Present policy forms and pre- 
mium rates will apply only where the 
application and medical examination or 
non-medical declaration are completed 
before December 1, 


tive to “policy proceeds left” subject to 
withdrawal is summarized as follows: 
In respect to companies having less than 
50 millions of insurance in force, 56%, 
10%, and 4% guarantee a rate of 34%, 
3%, and 214%, respectively, whereas the 
situation is practically reversed in re- 
spect to the companies having more than 
400 millions in force, for which the cor- 
responding percentages are 0%, 43% and 
57%. The companies between 50 and 
400 millions of business are quite evenly 
divided as to such rates, 
Bases of Reporting Companies 

The present or anticipated bases of 
reporting companies are summarized as 
follows: 


Millions in Force - 
Under 50 50-400 Over 400 
ree ; 5 2 0 
0 ] 0 
OO ye re ee y 0 0 
rdwiaia arecteremions 5 8 1 
ae eRe eee S 3 4 
1 4 0 
5 19 13 
Seotees 21 37 18 
The study also included replies to 


questions regarding extent of use of war 
and aviation clauses on new business, 
and extra premiums for men in military 
or naval service or CAA student pilots. 





Page 4 











November 15, 194 








Metropolitan Did Not 
Take Part in Campaign 


URGES SUPPORT OF GOVERNM’T 





President Lincoln Message, Written on 
Eve of Election, Sent to Field and 
Employes Day After Election 

President Leroy A. Lincoln, Metro- 
politan Life, on the day following the 
election, sent a message to all of the 
company’s fieldmen and employes in 
the United States, in which he said the 
company had in no way participated in 
the campaign, thus following its settled 
and considered policy, and urging that 
all of the company’s representatives 
without regard to political preferences, 
should support the Government with re- 
newed energy and devote themselves to 


their allotted work with the company. 
His message follows: 
“This message is being written on 


the eve of the national election and will 
be sent on Wednesday, November 6th, 
regardless of the outcome. 

“In the very recent weeks the sub- 
ject of life insurance and life insurance 
companies has been injected into some 
of the political discussions. Neither the 
Metropolitan nor, in my firm belief, 
other life insurance companies were re- 
sponsible for any activity which gave 
rise to those discussions. The Metro- 
politan has not, of course, participated 
in any way whatsoever in political ac- 
tivities, nor has it expended a cent di- 
rectly or indirectly in connection with 
the election, nor has it given out a list 
of policyholders or the name of a single 
policyholder to anyone. 

Company’s Public Policy 


“It has been the settled and considered 
policy of our company, in the interest 
of its policyholders, to abstain from par- 
ticipation in any manner whatsoever in 
political campaigns and activities, and 
this policy has always been and is rigidly 
adhered to, 

“Now with this election over and what- 
ever the result, it is for all of us to 
support our Government and with re- 
newed energy to devote ourselves to our 
allotted work with our great company, 
regardless of political preferences. The 
Metropolitan has its large place in the 
economy of America and its correspond- 
ing responsibilities. I want every field- 
man and employe to dedicate himself or 
herself to the service of our country 
through the utmost attention to all exist- 
ing policyholders and through spreading 
the gospel of Metropolitan to all others 
who should be policyholders.” 


C. F. Dunfee Superintendent 


Great-West Eastern Agencies 


The Great-West Life Assurance Co. 
announces the appointment of Claude F. 
Dunfee, CLU, as superintendent of East- 
ern agencies. Mr. Dunfee, who was for- 
merly superintendent of Ontario agen- 
cies and manager of Toronto 1 branch, 
will now devote his full time to the su- 
pervision of the company’s agencies in 
Ontario, Quebec and the Maritime Prov- 
inces. His headquarters will continue to 
be in Toronto, 


Mr. Dunfee has been active in the 
affairs of the Life Underwriters Asso- 
ciation of Canada, as a speaker and 


writer of articles of interest to fieldmen. 
At present he is a member of the board 
of directors of that association. 


DIVIDEND SCALE UNCHANGED 








Aetna Life Makes Announcement Con- 
cerning Interest Rates on Participat- 
ing and Non-Participating Policies 

Aetna Life has decided to continue its 
present scale of dividends next year. 
The rate of interest to be allowed in 
the participating department on the pro- 
ceeds of policies left with the company 
for all payments falling due in 1941 and 
to be allowed on dividend accumulations 
will be 3% except where a higher rate 
is guaranteed. The same rate of inter- 
est of 3% will be paid in the non-par- 
ticipating department. 


Sun Life Field Force Pays Tribute to President 





—=———= 





The Sun Life of Canada has just recorded one of the most successful “President’s Month” campaigns in history. The picture 
shows the Sun Life president and managing director, Arthur B. Wood, receiving the “book of tributes’ from W. S. Penny, 
director of agencies. Others present were, left to right, Roy C. Grant, C. E. Reid, Ray H. Finger, J. A. McAllister, S.C, }, 


Taylor and R. G. McKercher. 





Shoemaker Now Assistant 
Treasurer, Fidelity Mutual 


Joseph M. Shoemaker has been ap- 
pointed assistant treasurer of Fidelity 
Mutual. He is a graduate of University 
of Pennsylvania, was for ten years a 
junior partner in the investment house 
of Cadbury, Ellis & Haines and in 1931 
became secretary of the investment de- 
partment, Fidelity Mutual, and held that 
position at the time of his appointment 
as assistant treasurer. 





PLANS FOR SERVICE MEN 
Occidental Life, Los Angeles, has an- 
nounced a set of rules governing acci- 
dent and health policies where the pol- 
icyholder has been called into military 
service. The company has followed the 
procedure adopted by companies gener- 

ally in dealing with this situation, 


ens Diane Life in N. Y. 


The Farm Bureau Life Insurance 
Co. of Columbus, O., has entered New 
York State. The company is owned 
by the Farm Bureau cooperatives and 
has $40,000,000 in force. President is | 
Murray D. Lincoln. An affiliated in- | 
stitution, the Mutual Automobile In- | 
surance Co, of Columbus, is already 
in the state. 





TO HEAR ROTHAERMEL 

W. M. Rothaermel, agency vice-presi- 
dent of Pacific Mutual Life, and Hal 
Crouch, Tulsa attorney, will be guest 
speakers at Life Underwriters Associa- 
tion of Los Angeles breakfast meeting 
November 22. Mr. Rothaermel was fea- 
tured in the association’s November pub- 
lication as “Man of the Month.” 


80 YEARS OF SERVICE 
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GUARDIAN LIFE 
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Types Reported 0n 


STUDY BY RESEARCH BUREAU 
Detailed Comparison of Distribution, 
All Ordinary Insurance, Sold 

Between 1935 and 1939 
The Life Insurance Sales Research 
Bureau has reported to its member 
companies on a new study of “Trends 
in Policy Types.” In doing so the bu- 
reau mentions that there has not been 
available a comparative picture for the 
industry of the movement of various 
types of policies in more detail than the 
usual breakdown between “whole life,” 
“endowment” and “term and other.” In 
this new study the bureau provides a 
detailed comparison of the distribution 
by plan of all Ordinary life insurance 
sold in the United States for the years 
1935 through 1939. The report shows 
also the trend in each individual type 
from year to year in an attempt to com- 
pare, in particular, the growth in sales 

of several related policy forms. 

Three Forms Dominate 
At the outset the study re-emphasizes 
the importance of the three fundamental 
types of coverage. Of all Ordinary life 
insurance sold in 1939, over 91% was 
written on the three forms of adult 
coverage: whole life, endowment, and 


term. Of this 91% whole life policies 
comprised 63%, endowment 19% and 
term 9%. 

In considering trends in individual 


types of coverage, it is interesting t 
note that whole life insurance has de- 
creased over 4% since 1935. Endowment 
forms have increased nearly 4% and 
term forms have increased 20% for all 
companies in this period. 
Family Maintenance 

The comparison of trends in several 
related policy forms is equally signif 
cant. Both family maintenance ane 
family income policies show a decreast 
since 1935. On the other hand, both 
types of riders show a definite increase, 
the increase being particularly marked 
in the family maintenance type. 

The life expectancy types have be: 
come increasingly popular since 1935 
The form with value at the end of the 
expectancy period has shown a much 
greater increase than has the pure term 
form. Both life and endowment forms 
of juvenile insurance have shown 4 
marked increase since 1935. Life forms 
are particularly responsible for this ™ 
crease in total. 





NEW YORK CLU MEETING 

Forrest L. Morton, well-known! 
consultant, will speak on “Increased 5a 
Through Use of Tax Approaches,” at the 
November meeting of the New York 
Chapter of Chartered Life Underwrite® 
at the Hotel Martinique at 12:30 Tues 
day, November 19. 
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Carroll Frey to Head 
[JAA Press Committee 


EDITOR OF PENN MUTUAL LIFE 


Price, Browne, Sexton, Trueblood, Gil- 
bert and Stutsman to Comprise 
Committee 


Carroll Frey, Penn Mutual, has been 
appointed chairman of the press com- 
mittee, Life Insurance Advertisers As- 
gciation, by President C. Sumner Davis. 
The year-round activities of the associ- 
ation are largely carried on by the com- 





Elias Goldensky 


CARROLL FREY 


mittees, which conduct research and ex- 
periments on all phases of life insurance 
sales promotion and advertising and 
share the results with all the members. 

Mr. Frey, who is editor of the Penn 
Mutual Life, last year was press chair- 
man for the Keystone Group of the as- 
sociation at Philadelphia. 

The membership of the committee, 
covering a wide geographical range, in- 
cludes: 

Frank Price, Jr., assistant advertising 
manager of Prudential, a new member of 
the association and a former newspaper 
man; Micou F. Browne, agency assist- 
ant with the Occidental; William Sex- 
ton, agency secretary, Great Southern; 
Maurice I. Gilbert, supervisor of field 
service for the Crown Life, represent- 
ing the Canadian members; Alberta 
Stutsman, Massachusetts Mutual direct 
mail expert in Detroit, and H. Dixon 
Lo ogaa of the Occidental at Los An- 
geles 


PRUDENTIAL APPOINTMENTS 
W. A, Smith and R. H. Scheihing Ad- 
vanced in Home Office; R. B. Tilton 
at Columbus Agency 
Three appointments have been an- 

nounced by the Prudential. 

In the home office staff, William A. 
Smith of the legal department has been 
advanced to assistant solicitor, and Rus- 
sell H. Scheihing has been promoted 
Irom assistant manager to manager of 
the dividend department, succeeding the 
late A. Clifford Meier. 

In the Columbus, O., agency, Russell 
B. Tilton has been named assistant agen- 
cy manager. Six years with the Pru- 
dential he will supervise development of 
agency and brokerage business. 


CALLOWAY TO FORT WORTH 
Joe D. Calloway, formerly city agency 
manager for the Century Life of Fort 
‘orth, is now unit manager at Fort 
Worth for the California-Western States 
‘ife, Mr. Calloway was with the Amic- 
able Life of Waco at Fort Worth for 
ve years before he went with the Cen- 
tury Life. 























an = 


ne eason I or ym? 


Those dependent women and chil- 
dren who are protected against the un- 
certainties of the future by sound life 


insurance have much for which to be 


thankful. 


But there are hundreds of thousands 
remaining who have no such safeguard 


and who are just as deserving of it. 


Look about you! Perhaps the pro- 
viders in these families need 


your counsel and persuasion. 





the) rudlential 


Susurance ¥ Company of America 


Home Office, NEWARK, N. J. 
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More Than Billion In 
Force with Woods Agency 


519,771 EXISTING POLICIES 


Sixtieth Anniversary of Agency: 
$13,309,000 in Cash Collected First 
Nine Months of This Year 





Nearly 500 persons attended the 
Edward A. Woods Co.’s sixtieth anni- 
versary banquet on November 1, includ- 
ing Major Thomas I. Parkinson, presi- 
dent of Equitable Society, who made a 
short address and also presented awards 
to the agents who qualified for the 





Left to right: President Parkinson, Equi- 
table; Charles A. Woods, Jr., Mrs. E. A. 
Woods, Charles A. Woods. 


agency’s Sixty Club. Leader of the club 
is J. M. Pfeil. 

Merle Thorpe, editor of Nation’s Busi- 
ness, spoke at a meeting of the agents’ 
association. 

Agency Founded by Dr. George Woods 

Dr, George Woods, then chancellor of 
the Western University of Pennsylvania, 
founded the agency on November 1, 
1880, being succeeded by his son, the 
late Edward A. Woods. At the present 
time the agency has 317 agents. The 
territory covers fifty-seven counties in 
Pennsylvania, twelve in Ohio and two 
in West Virginia. On October 1 it had 
$1,015,911,000 of insurance in force, con- 
sisting of 519,771 policies. Up to Octo- 
ber 1 this year the agency has put in 
force $42,459,000 insurance in 50,900 poli- 
cies. The first nine months this year 
the agency collected $13,309,000 in cash. 
Death claims paid during the sixty years 
were $110,779,000. Total number of death 
claims settled this year up to October 
1 were 1,639. Total number of matured 
endowments this year up to October 1 
was 385. 

The agency has branches in Altoona, 
Erie, Harrisburg, Johnstown, Williams- 
port, Pa., and Steubenville and Youngs- 
town, Ohio. William M. Duff is presi- 
dent. 





JOINS TRAVELERS IN N. Y. 

James B. Kennedy, Jr., of New York 
City has been appointed field assistant 
of the life, accident and group depart- 
ments, effective November 1, 1940. Mr. 
Kennedy is a graduate of St. John’s 
University and brings with him to the 
Travelers organization seven years of 
experience in mortgage companies, banks 
and insurance agencies. 


POWELL MADE MANAGER 
W. H. Powell has been appointed man- 
ager at Waco for the California-Western 
States Life. Formerly manager at Corpus 
Christi for the Southland Life of Dallas, 
he produced $800,000 of life insurance 

during his first year in the business. 





Hays & Bradstreet, general agents for 
New England Mutual at Los Angeles, 
have appointed David S. Kamp as_su- 
pervisor of the Santa Ana district office. 
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° ° . gressive, It was decided early that 
Reliance Life of Pittsburgh Reaches there would be no attempt to race for 
business and that the company’s prog 
H Bi ° I ° F ress should depend entirely upon its own 

alf Dillion of Insurance in Force - srsanization 
During the first five years, several 
methods of agency development were 
tried Then the branch office system 
was adopted, the first being opened in 
Louisville May 1, 1908. Thirty-one oth 
ers were established About these path 
ered the nucleus of 1,000 Reliance Laile 


The Reliance Life of Pittsburgh now 
has $500,000,000 insurance in force It 
took the company just thirty-seven years 
to reach this amount of coverage It 
has never bought a lite company or con 
solidated with one avents. 

Relianee Life began business by issuing 
only the then standard policy forms ol 
life insurance. The sole appeal to the 
public at that time was through benefits 
payable to beneficiaries after the death 
of the insured After establishing the 
company on this basis, Reliance Life ex 
ecutives turned their thoughts to the 
possibilities of insurance not only for 
the benefit of survivors but also against 
loss to the insured during his productive 
years This led to the development ot 
the Perfect Protection Policy, combinin; 
life, accident and health insurance and 
first issued by Reliance Life in 1913 

The company in its first: thirty-seven HERMAN ‘T. BURNETT 
vears has attained a position among the : ; 
first 10% of more than 300 old line legal 1003) now hold mMportant offices in it 
reserve life insurance companies in’ the Vhey are J. N Jamison, EXCCULIVE Vice 
United States president, and William | Snodgrass, 

Other evidence of growing strength of | Weeasuret Other executives include 0 
Reliance Life is contained in’ the posi M, Eakins, vice-president, secretary and 
tion it occupies among financial institu medical director; L. P. Gregory, vice 


tions, In Pittsburgh, a banking center president in charge ol accident and 
health insurance; H. T. Burnett, vice 


That Pittsburgh, a leader in finance 
and industry and center of a territory 
having a great wealth of natural re 
sources, Should have a litle imsurance 
company seemed logical to Judge James 
Ht, Reed and T. TL. Given in 1903. Judge 
Reed was a noted Pittsburgh lawyer 
and Mr. Given was president of the 
Farmers Deposit National Bank. They 
interested their associates on the board 
of the Farmers Deposit National Bank 
in the project and on March 31, 1903, 
the Reliance Life was incorporated 
Judge Reed was elected president and 
Mr, Given vice-president 
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It was natural to the broad vision 
of these men that Reliance Life was 
substantially organized with $1,000,000 
capital and $1,000,000 surplus, at that 
time the larcest amount of money ever 
invested in the organization of a life 
insurance company Upon this founda 





ARTHUR FE. BRAUN of the United States, Reliance Life, with t t . 

assets of more than $131,835,000, rank president in charge ol agencies, and 7 

which is the fundamental purpose of life | fourth according to resources among it }. MeKenna, vice-president in charge oj 
insurance ereat financial institutions underwriting 


‘ aes The directors of the company, all out 
A. E. Braun Becomes President tanding men in) Pittsburgh, follow: 
Arthur Ik, Braun, president, Farmers 


Started With Fifteen Employes 
Che Reliance Life opened its home 


office May 4, 1903, in four rooms on Arthur EF. Braun, president of the ; 
thereleventh floor of the Farmers Bank Farmers Deposit National Bank, sue Deposit National Bank ; Herman T. Bur 
Building, with a personnel of fifteen em ceeded to. the preside ney Ob Rehlanes nett, Reliance Life; George H. Clapp, 
ployes, ‘Today, the company’s home ot Life after the death of Judge Reed in itector, \luminum Co. of America; Ed 
fice occupies more than six floors of — 1927.) Mr. Braun had been elected vice ward 1B s oll, vice-president, Farmers 
the Farmers Bank Building and em president alter the death of Mr. Given Deposit National Bank ; George L. Craig, 
ploys 380 persons in 1919 president, hartiers Oil Co.; Olin M 
From its inception, the policy of the Pwo men who began as employes when lakins, M.D., Reliance Lite; Maurie: 
company was conservative and yet pro Rehanee Life opened its home offiee in halk, director, National Steel Corpora 


tion; John G. Frazer member, Reed, 
Smith, Shaw & MeClay; Charles W 
Friend, vice-president, Brownsville Coal 
& Coke Co.; LeRoy P Gregory, Reli 
ance Life; Jay N. Jamison, Reliance 
Life; Sidney S. Liggett, banker; William 
l.. Munro, president, American Window 
| Glass Co.; Prank R. Phillips, president, 
Philadelphia Co.; F. Brian Reuter, vice 
| president, Union Trust Co.; Andrew W 
| Robertson, chairman, Westinghouse Elec 
| tric & Manufacturing Co., and Raymond 
Willey, president, Harbison-Walker Re 
| frac tories Co 





JAY N. JAMISON 
John Hancock Writes Big 
Group Policy in Indiana 


ae tani John Hancock Mutual Life, through 
)) a | the Dan W. Flickinever agency of Indian 
While the « pany was being formed, wr merase Vow as apolis, has written a Group life policy 
the yacht Reliance showed its superior covering over 2,300 employes ot the 
ity over other American vachts and was Public Service Co. of Indiana and the 
chosen as the defender against the chal Northern Indiana Power Co. The policy 
lenge of Sir Thomas Lipton and _ his ISLE OF OPPORTUNITY includes approximately three million dol 
Shamrock III for the thirteenth race lars of Group life insurance and two 
for the America’s Cup The name Re and million dollars of Ordinary life. 
liance was constantly featured in news- All regular, full-time employes are eli- 
paper accounts of the trial races. Those HOME OF MANY LIFE UNDERWRITERS vible for amounts of Group from $1,250 


organiz to $5,000, based on monthly earnings 


the company recognized the ; 7 ' 
: ON A CAREER BASIS \iter the completion of three full years 


name as particularly applicable to a life : 

insurance company as signifying strength, service the Group life insurance 1s fe 

dependability and all the ideals of public duced, but is replaced by individual lim 
ited-payment life policies on a non-met 


service held by the founders So that 1] i 
is how the Reliance Life got its name (LIFFORD [ MX AAILLEN eal Dasts, 
x " ‘ ( \n outstanding feature of the plants 


tion, Reliance Life has built and de 
veloped a sound financial structure with 
assets today totaling more than $131, 
835,000 

How Company Got Its Name 











Late in the Summer of 1903 the yacht 
Reliance won three decisive victories GENERAL A GEN T that the Ordinary insurance becomes 
ver the Shamrock III and retained the fully paid up at age 65 for. men and age 
cup 60 for women. The cost ol the entire 
From among many suggestions for an THE NORTHWESTERN MUTUAL | plan is on a contributory basis, with the 
I Inanagement assuming = approximate! 


insignia or trade-mark, the rvanizers 

chose the painting “Caritas” by Abbott ff ” O 

H. Thaver It portrays charity, whicl L| INSU AN(£ ( /X\PANY 

in its purest form is love, represented RELIANCE LIFE REPORTS 
as a maiden of noble figure and passion 547 MMADISON AVENUE | New life insurance paid for in Reli 


0% of the cost. 


less serenity standing guardian over the 


1 
1 
il 


ance Life of Pittsburgh during October 
totaled $4,726,803, up 13.6% over Octo 


es of a little boy and a little girl ; 
ber, 1939. In the first ten months © 


The figure of the woman symbolizes 


the pure, frank outlook on life, standing this year, new paid-for life insurance 

prepared to accept responsibilities and amounted to $44,456,803, an increase ° 

uphold a high ideal. This painting was 5.7% compared with the same period ! 
. 39 





chosen because it symbolizes protection, es ; eae ee a Ores Ae Dae ee eee Oe 19: q 
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Gu the Fonfont of 
PROGRESSIVE LIFE UNDERWRITING 


A RESUME OF THE SALES EQUIPMENT ENABLING 
EQUITABLE REPRESENTATIVES TO SERVE A 
DISCERNING INSURANCE-BUYING PUBLIC 





The portfolios for Equitable agents 
provide two comprehensive programing 
services for underwriting the life ob- 
jectives and ambitions of the individual 


insurer. They demonstrate to clients 


As the pioneer Group Insurance com- 


pany, The Equitable has exceptionally 


helpful sales material for presenting all 


forms of Group coverage: 





Group Life Insurance 


how Equitable policies provide for— Group Accident & Health Insurance 


Safe Accumulation of Estate Funds. Group Hospitalization Insurance 


Conservation of Estate Values. Group Acc. D. & D. Insurance 


Guaranteed Distribution of Funds to Group Indebtedness Insurance 


Beneficiaries. Group Annuities 


A Salary Savings Insurance Plan for 
* Employees, with detailed sales presen- 
tations and installation suggestions. An 
This humanized 1940 Annual Statement 


portrays through graphs and pictures 


invaluable aid for use with Employers 


and Employees. 


and in non-technical language the 


growth and financial position of The 
Equitable. It also explains the level a 


premium plan; the effect of interest 


rates on insurance costs; the allocation 


of the premium dollar, and how in- 


Newly appointed agents receive in- 
vested assets work for the policyholder. eee? 
struction in the elementary principles of 


* life insurance, in the use of policy con- 
tracts, and in sound sales procedure, as 
a preliminary to training in the more 


A, amortized loan service for Home advanced programing systems. 


Purchasers providing readily obtainable 
made 


Supplementary instruction is 


funds on convenient repayment plans 


safeguarded by life insurance. Thou- available through a Correspondence 
sands of families are today enjoying Course. 
the security of a free and clear home 

through the Equitable’s “insured” mort- 


gage repayment plan. * 


* 


A: the leading Annuity company, The 


A basic manual for extending life in- Equitable offers to men and women 


surance to corporations, partnerships Immediate Life and Refund Annuities; 


and sole proprietorships, with special Joint and Survivor Annuities; also Pen- 
reference to the advantages of the sion Plans in the form of Group An- 


Equitable’s Owner form of policy. nuities for Employees. 





THE EQUITABLE LIFE ASSURANCE SOCIETY OF THE JU. 5. 


NEW YORK, N. Y. Thomas I. Parkinson, President 
by an Equitable Policy for Every Individual and Family Need 
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xontrum States Dep’t 
Is No Bill Collector 


ACTION ONLY ON DISHONESTY 


Maryland Commissioner Says Some Gen- 
eral Agents Use Department to 
Collect Loans 


John B. Gontrum, State Insurance 
Commissioner of Maryland, has issued 
a statement in which he says that he 
will not permit his office to be used 
as a collection agency by general agents 
for loans made by them to their agents. 
However, he said, he will take prompt 
and immediate action in actual cases of 
dishonesty. 

“A number of charges have been made 
by general agents against agents for 
failure to meet payments due by the 
agents to the general agent,’ Commis- 
sioner Gontrum’s statement said, 

“The State Insurance Commissioner 
does, of course, take a very serious 
view of any case of actual dishonesty 
where an agent has failed to account to 
his principal for collections of premiums. 

“Some of the cases that have come 
before the Commissioner, however, show 
clearly that there is no real dishon- 
esty, and that the Insurance Commis- 
sioner’s office is being used as a col- 
lection agency to collect loans which 
have been extended by the general agent 
to his agents. 


Threats Sometimes Used 


“In some instances when an agent at- 
tempts to change his employment to 
some more lucrative field, the general 
agent makes demand for payment of the 
total indebtedness upon a threat of 
bringing the matter before the Insurance 
Commissioner and have the agent's li- 
cense revoked or suspended. This re- 
sults in a situation where the agent, 
unable to meet the payment, cannot leave 
his position. 

“The Insurance Commissioner will take 


Elmer G. Leterman’s Article 
Run by American Magazine 


Elmer G, 
ago was the subject of a profile in The 
New Yorker magazine, is author of an 
article, “How to Make bye 
is published in the December issue of 


Leterman who some time 


Friend,” which 


the American Magazine. He is an in 
surance agent in Rockefeller Center who 
at times has written a large volume of 
insurance. He says that three good ways 
of getting acquainted with strangers is 
to arouse their curiosity approach them 
in terms of their own interest, and build 
up their self-esteem. In his article he 
explains how this is done by him. 

He concludes his article in part as 
follows: 

“T usually walk through Central Park 
or along Fifth Avenue in New York, and 
I make it a point to talk with everyone 
I meet—with policemen and doormen, 
with strollers and window shoppers. | 
drop into restaurants and hotels, I talk 
with patrons and guests, owners and 
managers, clerks and waiters, bus boys 
and check girls. I pass out sticks of 
chewing gum, of which I always have a 
pocketful I do little favors where I can, 
but most of all I give out good-will. 
And, because I approach everyone in 
this spirit of giving rather than of get- 
ting, I make friends. 

“What does ali this gain me? Does 
it help my business? Sometimes, un- 
expectedly, it does. Bread thrown upon 
the waters often has a way of coming 
back again, but I never think of busi- 
ness when I am making a friend.” 


prompt and decisive action when any 
circumstances of dishonesty are brought 
to his attention. However, this office is 
not a collection agency, and where there 
is no criminal intent, I do not feel that 
the Insurance Commissioner has _ juris- 
diction in the matter.” 


PRINTS NAMES OF CLU’S 


American College of Life Underwriters 
Issues Directory for 1940-41; Explains 
How to Take Exams 
The American College of Life Under- 
its 1940-1941 An- 
It tells aims 
of the college, significance of CLU des- 


writers has sent out 


nouncement and Directory. 


ienation, standards for CLU designation, 
standards for attainment of certificates 
of proficiency, Procedure for taking ex- 
aminations is printed, together with list 
of colleges where it may be possible to 
hold future CLU examinations. The list 
is an unusually long one. Furthermore, 
there is a long list of colleges where 
some program of instruction is available. 

Another section of the booklet gives 
the textbooks suggested for CLU studies. 
They cover life insurance fundamentals, 
life insurance salesmanship, general edu- 
cation, law, trusts and taxes finance and 
investments. 

The booklet also prints the names of 
Chartered Life Underwriters with their 
addresses and names of their companies. 


CONN. MUTUAL GAINS CONTINUE 

Continued gains in new paid life in- 
surance sales are reported by Connecti- 
cut Mutual. Paid sales for the month 
of October amounted to $8,779,278, 12.5% 
over the same month in 1939, The total 
paid sales for the year now stand at 
$84,615,478, 10% greater than for the 
same period last year. 

Connecticut Mutual's total life insur- 
ance in force has been increasing con- 
sistently for the past six years. October 
showed a gain in insurance in force of 
$3,109,811. Total gain for 1940 is $35,- 
700,935 and brings the company’s total 
insurance in force to the all-time high 
of $1,077,556,139 

Arch W. Carswell has 
president of the Veterans 
heme office of the Mutual 


been elected 
Club at the 
Jenefit Life. 





November 15, 1940 


Replacement in Minnesota 


Commissionership Likely 
St. Paul, November 12. Post-election 
attention of many Minnesota insurance 


men centers on the commussionership of 
insurance, in which the six-year term of 
Commissioner Frank Yetka expires Feb, 
1, 1941. 


as he 


He will probably be replaced, 
was appointed by a Farmer. 
Laborite administration, although — he 
broke with that party two years ago, 

Three well-known insurance men haye 
been mentioned for the commissioner- 
ship. They are Herb Nelson, of. the 
Travelers office in Minneapolis; Es 
Sherman, of the Minneapolis office of 
Penn Mutual, and Newell Johnson, who 
conducts a successful general agency at 
Bemidji. All three have been active jy 
the Republican party. 

Two Minnesota legislators closely 
connected with insurance in the past are 
no longer active. Senator W. B. Ander- 
who for several years has been 
chairman of the senate insurance com 
mittee, died a few wecks ago, and Carl 
E. Erickson, chairman of the house com- 


son, 


mittee, was defeated for re-election 
This means two new insurance chair- 
men. 


JOHANNSEN AGENCY CAMPAIGN 

The A. J. Johannsen agency of North- 
western Mutual, Brooklyn, celebrated the 
close of a successful sales contest with 
a luncheon at the Hotel Bossert Thurs- 
day. Grant L. Hill, director of agen- 
cies of Northwestern Mutual, was the 
principal speaker. During the contest, 
thirty-five agents submitted over $930- 
000 of new business. 

Top man was Benjamin F. 


CLU, of Lynbrook, L. I. 


F. Griffith, 
with thirteen 


cases for $203,707. Frank A. Cowan of 
Huntington, L. 1., was second high. Rob- 
ert C, Eldred of Malverne, L. I, was 


leader among the new first-year agents 
with eleven cases for $58,866. 





[OL TOWN LINCOLN RECEIVED 
SOME UNEXPECTED BUSINESS 


—— 
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(MMM — SMITH HAS 
MOVED... I'LL SEND HIS 

NAME TO THE PROSPECT 
EXCHANGE BUREAU 


IN THE H.O. _/ WAY 
LW, 
Yo WY) 


MR. SMITH HAS MOVED TO 
MR.LINCOLN'S TERRITORY -L'LL 
FORWARD THE INFORMATION / 
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WELL,WELL, ONE OF THOSE 
PROSPECT EXCHANGE BUREAU 
LEADS FOR ME THANKS TO AL JONES. 
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( GLAD TO KNOW YOU, MR. 
LINCOLN. I THINK A LOT 
OF YOUR MAN ALBERT JONES 




















THANKS, MR. SMITH , FOR 
THE INTERVIEW AND 


THE BUSINESS /! 








I, TOO, SEND ON NAMES OF MY 
PROSPECTS WHO MOVE. THIS PLAN |S 
A BUSINESS AND GOOD WILL BUILDER. 
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Companies’ Iowa Farm 
Sales Reach New High 


INCREASED FARM INCOME CAUSE 


Companies Report $20,000,000 of 
ag Properties Sold in Year 
to Date 


Des Moines, Nov. 12. -New highs in 
sales of farm acreage by insurance com- 
panies are resulting ina definite decline 
in corporation ownership of farms ac- 
‘red through foreclosure in Towa. 
More than $20,000,000 worth of farm 
properties have been disposed of dur- 
ing the first ten months of 1940 by the 
jozen insurance companies reporting. 
The survey shows that earlier indica- 
tions of heavy movement in land have 
heen born out by the sales activity in 
September and October for new peaks 
in land sales. 

Good crop yields, bringing increased 
farm income was said to be the leading 
factor credited for the increased sales 
Other influences were the willingness to 
sell on the part of insurance compa 
nies, without any substantial advance in 
price, favorable terms, and the fact that 
land price levels still are below the 
veneral level of the farm income and 
the price of farm products. 

First Ownership Drop 

Dr. W. G. Murray of Iowa State Col- 
lege said that preliminary results of a 
survey of corporation ownership of farm 
land in the state “will probably show a 
decline over 1939, the first decline since 
we started taking inventory in 1933.” 

Reports of the twelve insurance com 
panies showed that more than 1,500 
farms had been sold during the period 
and with sales made by additional com 
panies the total for the year is expect- 
ed to exceed that of 1939. The 1940 
sales amounted to approximately 250,000 
acres with the average price between 
$80 and $90 per acre, according to the 
survey, 


qu 


Met Sells 391 Farms 

Among the heavy sellers was Metro 
politan Life, which reported 391 farms 
sold, comprising 64,530 acres, for a total 
value of $5,909,170. This was an aver- 
age price of $91.57 an acre. Last year 
375 farms were sold at an average of 
$94.91 per acre. 

The Bankers Life of Des Moines sold 
187 farms with acreage totaling 31,624, 
to top all previous sales in the matter 
of acreage. Bert Mills, secretary of the 
jankers Life, reported that from 90 to 
95% of the farms sold this year were 
to actual farm operators and on Novem- 
ber 1 the company had sold 81% of all 
lowa farm land acquired by the com- 
pany, 

74 Sales in October 

_The Equitable Life of Iowa sold 213 
farms during the period with an acre- 
age of 32,561, for a total value of $2,676,- 
617. A total of seventy-four farms were 
sold alone during the month of October. 
The Central Life Assurance Society sold 
twenty-nine farms the highest number 
it ever sold in one year. The Equitable 
Society reported heavy sales this year, 
but figures were not available. 

The Union Central Life of Cincinnati 
sold eighty-five farms for a total of 
794,795 and the Mutual Benefit sold 
71 farms with a total acreage of 25,316 
acres, 

The Travelers sold 257 farms, totaling 
slightly more than 45,000 acres. The 
National Life disnosed of forty-eight 
farms and the Prudential sold ninety-six 
‘arms with a total of 15,000 acres. The 


—e reported more than forty farm 
sales, 


BROOKLYN MANAGERS MEET 
Milton F. Jones, assistant supervisor 
Fhe acy field service division, Trav- 
of “ay address the luncheon meeting 
rd srooklyn Life Managers Associa- 
nN at the Hotel Bossert in Brooklyn 
next W ednesday, November 20. ; 
in hg in charge of the Travelers 
mn Nag ice school for agents and in- 
will In modern selling techniques, 
Sal Peak on New Sales Ideas and Old 
és Ideas Refurbished.” 


United Services Life, 
Washington, Joins ALC 


S. H. EMERSON IS PRESIDENT 
Specializes in Insurance of Officers of 
Army, Navy, Marine Corps, Coast 
Survey and Geodetic 





The United Services Life Insurance Co. 
has been admitted to membership in 
American Life Convention. Its home 
office is in Washington, D, C. 

The company was organized last year. 
Its objective is to increase and better 
the life insurance estate of commissioned 
officers of the United States Army, Navy, 
Marine Corps, Public Health Service, 
Coast and Geodetic Survey and the Coast 
Guard. All of its policies are exclusively 
available to them and members of their 
families, S. H. Emerson is president of 
the company. For eight years he was 
with the Great Southern Life, Houston, 
in production department, He then went 
with Great American Life, San Antonio, 
and was also with Trinity Life and Gulf 
States Life. Later, he organized and 
served as president of Gibraltar Mutual 
Life of Dallas. 

The company reports an increase of 
41% in business in force over that re- 
ported on December 31, 1939. Its pre- 
mium income has also shown a large 
increase. 


MANUFACTURERS’ DIVIDENDS 
Scale for 1941 Will Be Same as This 
Year; Interest Rates on Sup- 
plementary Contracts 
Manufacturers Life, Toronto, has an- 
nounced that until further notice the 
scale of dividends for policies complet- 
ing their dividend periods in 1941 will 
be the same as in 1940. In connection 
\ ith amounts left on deposit and sup- 
plementary contracts the rate of inter- 

est will be as follows: 

On dividends on deposit and supple- 
mentary contracts providing a fixed in- 
come over a fixed period, without the 
right of further withdrawal, 334%. 

On other supplementary contracts or 
sums on deposit, 34% or 3% according 
to the rate guaranteed in the contract. 
These rates will apply on all interest 
coming due on such funds in 1941 and 
calculated from the last due date. 


N. Y. CITY ASS’N RALLY 

More than 250 non-members were 
among the 350 who attended the rally 
sponsored by the Life Underwriters As- 
sociation of the City of New York at 
the Hotel Pennsylvania Tuesday after- 
noon, November 12, The speakers point- 
ed out the need for and advantages of 
association membership. Timothy J. 
Foley, membership chairman of the as- 
sociation, reports that numerous new 
applications for membership have al- 
ready been received, and because of the 
success of this rally another will be held 
in the Spring. 


DINNER FOR H!GMAN 


H. D. Higman, former associate gen- 
eral agent of the Charles J. Zimmerman 
agency of Connecticut Mutual at Chi- 
cago, was honored at a dinner Wednes- 
day night, November 13, at the Black- 
stone Hotel. The entire staff of the 
Zimmerman agency attended the din- 
ner, which was given by the company. 

Peter M. Fraser, executive vice-presi- 
dent of the Connecticut Mutual, spoke 
highly of Mr. Higman’s long service 
with the company in his talk. Until his 
retirement November 1, Mr. Higman 
specialized in business conservation for 
the agency. 





S. M. LA MONT HONORED 


Stewart M. La Mont, formerly third 
vice-president of the Metropolitan Life, 
will be guest of honor at a dinner given 
Thursday, November 28, by his old as- 
sociates. Before his retirement, Mr. La 
Mont organized and managed the acci- 
dent and health department of the 


Metropolitan. 
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CC it is our objective to provide our 
field representatives with all 
necessary tools, tangible and 
intangible. with which successis 


achieved in insurance selling. 99 


WALTER W. HEAD, President 
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“HOW TO JUDGE a Life Insurance 
Company,” a new brochure, is illus- 
trative of the sales tools General 
American Life Insurance Company 
furnishes its agents to supplement 
their personal selling efforts. 

In it, “cold facts” come to life, in 
a warm, human presentation of man- 
agement, financial soundness, record 
and service—the four standards on 
which any business must be judged. 
Thus it answers, simply and directly, 
the questions asked by selective buyers 
of Life, Accident, and Group insurance. 

May we send you a copy? Write 


Jack T. Lynn, Vice-President. 


GENERAL AMERICAN LIFE 
INSURANCE COMPANY 


WALTER W. HEAD, President 


St. Louis, Mi-souri 





MULTIPLE LINES: Participating « Non-Participating « Salary Savings « Juvenile « Sub- 
Standard ¢ Annuities « Commercial Accident and Health and Hospitalization « Group Life 
Wholesale Insurance « Group Accident and Sickness « Group Accidental Death and Dismem- 


berment « Employee and Dependents Group Hospitalization with Surgical Procedure Benefits 
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Connecticut Mutual 
Announces Changes 


NEW POLICY FORMS PLANNED 


Optional Settlements Interest Rate Will 
Be Lowered After First 
of Year 


The Connecticut Mutual Life will adopt 
about the 
primarily to place all 


a new series of policy forms 


first of next year, 
optional settlements on a 24% guaran- 
teed interest 
step is made 


gins above the 


basis. This conservative 
to preserve adequate mar- 
guarantees made in the 
policy contracts, so necessary to the 
safety of a contract which may run for 
a long period of years. 

The principal change has to do with 
the guaranteed rate of interest on op- 
tional settlements and on dividends left 
to accumulate. In both cases the guar- 
anteed interest factor will be 24%% in- 
stead of the present 3%. The settlement 
which caahion for leaving the proceeds 
at interest was previously placed on a 
21%4% guaranteed interest basis 
will require modifica- 


These changes 


tions in family income, family mainte 
nance and continuous instalment agree- 
ments; and in policies offering retire- 


ment income 


Sidney Fried to Instruct 
In Advanced Underwriting 


Sidney 
instruction in advanced 
the agency of Harold L. Taylor, Mutual 
Life manager, at 521 Fifth Avenue, New 
York. The objective is to increase the 
amount of policies and prepare 
type of service the 


Fried has been selected to give 
underwriting in 


average 
salesmen to give the 
larger require, 

Mr. Fried’s appointment coincides with 
the introduction of the new program and 
audit material furnished by the Mutual, 
known as the Mutual Life Estate Co- 
ordinator. It enables the agent to pre 
sent his recommendations in an effective 
manner, Mr. Fried has had fifteen years’ 
experience in life insurance selling, His 
field of operations is primarily in large 
policies for estate needs and business 
insurance 


cases 


CAPITAL INCREASE PROPOSED 
Stockholders of Sutevetnte Life and Acci- 
dent, Chattanooga, Voting on 
Board’s Proposal 

The Interstate Life and Accident of 
Chattanooga submitted to its stockhold- 
ers on Oct. 31 the recommendation of 
the board of directors that the com 
pany’s capital stock be increased from 
$300,000 to $400,000. The stockholders 
also will determine the manner in which 
the additional stock is to be distributed, 
if the proposal is ratified. 

“The business of the company is grow- 
ing nage ll declared Dr. Joseph W. 

ohnson, president, “and we feel that we 
s eee increase our capital structure in 
line with its growth. Insurance in force 
at the end of the year will approximate 
$60,000,000 and will show a 12 or 15% 
increase for this year over last. We will 
have a premium income of nearly $3,000,- 
000 and assets of about $4,000,000.” 

If the stockholders approve the en- 
larged capitalization it will be the sec- 
md time that such an action has been 
taken since the company’s organization 
in 1910. In 1926 the company boosted 
its capital structure from $150,000 to 
$300,000 

Dr. Johnson has been president of the 
company since 1922, when he gave up 


medical practice to take the position. 
Most of the company’s business is In- 
dustrial. It operates in five states. 


Rl Delaware Association of Life 
Underwriters is planning to sponsor an 
advertising campaign in newspapers of 
that state to supplement the weekly 
column run nationally by Holgar John- 
son of the Institute of Life’ Insurance. 


American Mutual Life 
Advances McConachie 


MADE AGENTS’ SUPERINTENDENT 


St. Louis er Law School Gradu- 
ate Has Been Assistant Since 
March, 1938 


S. McConachie, 
American Mutual 
March, 1938, 
superintendent of 
Vice 


announced the 


Harry assistant super- 
intendent of agents for 
Life of Des Moines 
been appointed 
agents by that company. 
John J. Moriarty 
tion 

Mr, McConachie, who has been a 
member of American Mutual’s agency 
department for several years, has a broad 
background of both field and home of 
fice experience, particularly in agency 
organization work and sales develop 
ment. Before joining the American Mu 
tual organization he was supe rintendent 
of agencies with other life companies, 
with headquarters at St. Louis and later 
Omaha. A graduate of the law school 
of St. Louis University, he starred in 
football as an undergraduate. 

In addition to his new executive duties, 
Mr. McConachie will continue his agen- 
cy supervision work, particularly in con 
nection with the mid-West expansion 
plans which American Mutual Life is 
now carrying out. 


since 
has 
President 


promo 


Occidental Life Changes 
In Its Canadian Field 


\ realignment of duties has been made 
~ the father-and-son combination of J 

’ and W. Lockwood Miller, which has 
sh ared direction of the Occidental Life’s 
Canadian affairs for the past year. J. W 
Miller, who has spent Pasa. five years 
in development of the Occidental’s Can 
adian business, has been promoted from 


general manager for Canada to a post 
newly created and to be known as divi 
sion manager. W. Lockwood Miller, 
assistant general manager for Canada, 
steps into the position of general man 
ager, which post he has been filling 


temporarily since his father’s illness last 
Winter. 

J. W. Miller’s duties hereafter will be 
in a supervisory capacity, the exacting 
duties of administration now being borne 


by the son, who has been trained in 
insurance by his father and besides has 
a practicing lawyer background 


The Occidental’s Canadian head office 
has removed to more commodious quar 
ters at 291 Dundas Street, London, Ont 
Business in force in Canada for the com 
pany has been increased 225% in the last 
ten years. 


OLD LINE LIFE GAINS 


Insurance in Force, Assets and Surplus 
Rise, A and H Premiums Up 

42% Over 1939 
The Old Line Life of America 
tered gains in insurance in force, acci 
dent and health premiums, surplus and 


regis 


assets during the first nine months of 
1940. 
New business was 8.5% above the 


‘ corresponding nine months of 1939, and 


accident and health premiums showed a 
gain of 42%. Life insurance in force 
increased to $81,809,391, a net gain of 
$1,452,352, and admitted assets reached 
an all-time high of $23,313,339. Gross 
income in the nine months was $3,201,- 
770, a gain of $239,344 over the first 
three quarters of last year. 


BANKERS LIFE WRITINGS UP 22% 

New issued and paid-for business of 
the Bankers Life of Iowa for the month 
of October was $5,216,210, an increase 
of 22% over October, 1939. The total 
new net paid-for during the first ten 
months of the year was $42,917,759, a 


gain of 11% over the same period of 
1939. Forty-two of the company’s fifty- 
three agencies showed substantial gains 


over their records of the preceding year. 
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Consulting Actuaries 


W oodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BEekman 3-5656 








HAIGHT, DAVIS & HAIGHT, Ine. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 








WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 


90 John Street, New York 


Telephone BArclay 7-3428 
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is EMBLEM of a 


strong, enduring life in- 
surance company which 
for 73 years has adhered 
to principles of. justice 


and friendliness. Well 
directed and _ soundly 
managed, the protection 
the Equitable of Iowa 
provides to policyhold- 
ers. and their families is 


Outstanding by Any Standard 


of Comparison 


EQUITABLE 
LIFE 07 IOWA 


ROME OFFICE + DES MOINES 








CAMPAIGN HONORS MORIARTY 


Kor the second year, agents of the 
American Mutual Life of Des Moines 
celebrated October honoring the birth- 
day of Vice-President John J. Moriarty 


by producing more than $1,000,000 worth 
of paid-for business in a “Moriarty 
Shamrock Serenade.” The campaign re 
sulted in the 
the year and helped make the first ten 
months of 1940 the best ten months the 
company has had in more than a decade. 


P. C. DORMAN ANNIVERSARY 

Percy C. Dorman, assistant supervisor 
control department at the Aetna Life 
Affiliated Companies observed his twen- 
ty-fifth anniversary with the organiza- 
tion on November 1. 


largest month’s business of 


| 





November 15, 1949 


The WALRUS 
SONS Saud 






The 
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“Big Train” is on the ram- 


page 


Johnny Sisk earned that nick 
name as a member of the mighty 
Marquette elevens of 1929, 30 and 
31, making almost everyone's All- 
American list. 

After a glorious season with the 
Bears, the 
began to make head- 
Bankerslife. 
Milwaukee 


professional Chicago 


“Big 


lines of another kind 


Train” 
lines, as a agency 
salesman. 
Perhaps it’s because this is the 
time of year when he’s at his best, 
that be, the “Big 
headlines these 


However 
Train's” 


bigger and better than ever. 


may 


days are 


In the 37 days ended September 
2 Ist, 
$94,000 of new business in addi- 


for example, Johnny wrote 


tion to serving most ably in his 


capacity as Milwaukee Agency 
Supervisor! 

As a famous ex-footballer, Sisk 
has lots »f good company among 
Three of — the 
salesmen who once thrilled 
footballin: 


Bankerslifemen. 
many 


the stands with thei 


are: 


HAROLD VAN EVERY, 
years a varsity halfback, Minnesota 
Gopher; All-American; winner of the 
Big Ten Conference Medal for Pro 
ficiency in Athletics and Scholarship 
Green Bay Packer Professional; now a 
headlinemaker in Bankerslife’s Twin 
City agency. 


JAMES A. 
American member of 
and 1938 Buckeye 
and basketball letter winner at Ohio 
State, too; an honor student, fraternity 
president; star of the 1938 College All 
Stars vs. professionals (Red Skins) 
game; now “carrying the ma‘l” as a 
member of Bankerslife’s Columbus 
Agency; graduate of the Companys 
District Sales Training School, candi 
date for next Home Office School. 


V. A. (BABE) LeVOIR, quarter 
back and halfback on the undefeate 
Gopher teams of °34, "35, and °3 
baseball letter-winner at Minnesota, 
too: member of 1936 College All-Star 
team; joined Bankerslife’s Twin City 
Agency as salesman in 1936, completed 
Company's sales training course same 
year, qualified as a “Regionnace” in 
1937, as a President's Premier Club 
member in 1938, is now Agency Supet’ 
visor at Minneapolis. 


for three 


MCDONALD, All 
both the 1937 
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Lillian L. Joseph has again qualified 
as a President’s Club member for the 
convention of Home Life of New York 
to be held in Hollywood, Fla., in January. 
She has been the only woman of the 
Home Life to qualify as a President's 


Club member for six consecutive years, 





Pach Bros. 
LILLIAN L. JOSEPH 


and has been the leader of the Home Life 
agency at 225 West Thirty-fourth Street, 
New York City, for the past seven years 

Mrs. Joseph is chairman of public re 
lations committee of the League of Life 
Insurance Women. She attended the 
Philadelphia convention of the National 
Life Underwriters Association and was 
one of the guest speakers on the panel 
of investments and life insurance. She 
isa life member of the Women’s Quar 
ter Million Dollar Round Table. The 
majority of her policyholders are women 
business executives, 


\ccording to the New York Times 
seven insurance companies have agreed 
to cut interest rates on $75,000,000 of 
New York Telephone Co. refunding 
mortgage bonds due in 1964 from 33¢ to 
3% and to increase the redemption price. 


Companies mentioned are Metropolitan 


Life, Prudential, Mutual Life, Mutual 
Benefit, Northwestern Mutual, John 
Hancock and Provident Mutual 


No. 1 fox hunter of Philadelphia is 
J. Stanley Reeve, who for a number o1 
years was a member of the Philadelphia 
agency of the Penn Mutual, now retired. 
The Evening Bulletin of Philadelphia re- 
cently printed a column and a half story 
about him as a Philadelphia institution. 
He has written five books on fox hunt- 
ing, the latest being called “Red Coats 
in Chester County.” There are thirteen 
more or less famous hunt clubs around 
Philadelphia. 

during the last war Mr. Reeve was a 
captain in the remount service and had 
charge ot a large collection of Army 
horses and mules. His men were largely 
rough and readv hard riding cowboys 
irom the “chaps” country. Incidentally, 
Mr. Reeve has volunteered for the same 
‘YPe ot service in our National Defense 
Program. 

His boyhood home was in an old stone 
mansion in Germantown, known fort 
ears as the old Johnson house, which 
_ been in his mother’s family since 
broetg ress trees on the grounds were 

ght trom Florida in 1800 by his 
reat grandfather. About thirty years 
+ Aa moved with his wife and five 
ren to an estate in Haverford. Their 
‘table of hunters is kept at Runneymede 


and the hunting box is at Unionville. In 


the course of a good day’s run the hunt 
covers trom twenty to thirty miles. 

Like many devotees of hunting, Stan- 
ley Reeve has kept a diary of dozens 
of runs. For years he has been a famil- 
iar figure in Philadelphia as he swings 
his cane along Broad Street or judges 
hounds at Bryn Mawr. Invariably, he 
is dressed in a pearl gray bowler, gray 
and white checked suit and white spats. 
He has innumerable friends. 


\dam Bachmann, Jr., Bankers Life of 
lowa agent at Pittsburgh, is a composer 
of popular songs as well as an under 
writer. His latest is “Let’s Pretend,” 
currently popular. 


Captain Rudolph Smale, veteran rep- 
resentative of the Reliance Life of Pitts- 
burgh at San Francisco, is author of 
“There Go the Ships,” the story of his 
twenty-seven years at sea in the days 
of the windships, 

The newly published book tells of the 
by-gone days when the commerce of 
nations was carried in sailing ships, when 


tunity for right man. 


held in strict confidence. 
94 Fulton Street, New York. 





WANTED — BROKERAGE MANAGER 


Experienced man to manage Brokerage Department of Downtown 
New York City Agency of large, well known eastern life insurance 
company—salary with bonus based on results. 
For consideration, write complete details of 
business experience and personal history. 
Box 1388, The Eastern 


Exceptional oppor- 


All inquiries will be 
Underwriter. 








men of iron sailed ships of wood to all 
the ports of the world, and when a sail 
or’s life was arduous and perilous. 

Sorn in a small Prussian village, Ru- 
dolph Smale first went to sea at the 
age of sixteen. Sailing the seven seas, 
he learned the sailor’s craft, taught 
himself navigation and secured licenses 


as master of sail and steam. By care- 
ful saving he became part owner of a 
vessel, and soon commanded five sail- 
ing ships on the Pacific. After almost 


three decades as a sailor he retired to 
the land and has spent the rest of his 
life by the Golden Gate at San Francisco, 

In the thirty years since, Captain Smale 


has been selling life insurance for Reli 
ance Life, and in that time has put 
$18,000,000 on the books and has brought 
many fine producers into his department 
Knowing the ways and the language of 
seamen, he has drawn most of his busi 
ness from the shipping fraternity of the 
West Coast. 


John A. Ramsay, general agent for 
Connecticut Mutual at Newark, spoke 
vesterday at a luncheon meeting of the 
Life Underwriters Association of Roch 
ester. 

Uncle Francis. 
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One of a series—Giv- 


ing facts about the 


Fidelity. 
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DOUBLE BARREL 


After thoroughly testing its efficiency in field use, Fidelity 
has added another barrel to its Direct Mail Lead Service gun. 


For twenty-four consecutive years its lead service, built 
around the “Income for Life” appeal, has produced a re- 
markably high return from interested prospects. Pulling 40%, 
or more replies from some areas, its returns today, including 
the great metropolitan centers, still average 11%. 


And now, to match the growing interest in Family In- 
come and Family Maintenance plans, Fidelity has added 
a lead service which focuses on-.these appeals. Operating 
since September 1939, the new barrel for the sales gun has 
demonstrated the same high degree of marksmanship that 
gave the older lead service such prestige. 


These lead services are backed by a sales kit which 
includes disability (waiver or income), regular and Modified 
“Income for Life”, accidental death benefits, continuous in- 
stalment and Juvenile insurance providing for premium 
waiver in event of “death” or “disability or death” of the 
parent applicant. 


Fidelity, now in its sixty-second year, operates in thirty- 
six states and the District of Columbia—has assets of more 
than $131,000,000 and insurance in force of more than 
$367,000,000—is widely known as a company friendly to 
policyholders and agents alike. 


The Fidelity Mutual Life Insurance Company 


Philadelphia 


WALTER LEMAR TALBOT, PRESIDENT 
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Leigh Cruess Address 


(Continued from Page 1) 


letter of propriety who would not de- 
liberately be a party to a misstatement 
of facts. However, they were presented 
in such fashion that they were likely 
to get more favorable consideration than 
normally. 
Cites Typical Case 

they were presented, 
and the experienced underwriter can 
recall many cases following approxi- 
mately this pattern,” the speaker con- 
tinued, “The application was on the life 
of an important man. There were ques- 
tionable physical features in the past, 
cleared up on current medical examina- 
tion. The papers had been presented to 
another company which had accepted 
for a limited amount, the original com- 
pany probably being carefully chosen as 
one of the more liberal underwriting 
companies. The hope was held out that 
if we accepted this case for a limited 
amount, large amounts might be forth- 
coming in other cases not presenting 
criticisms. Sometimes the papers were 
supported by the opinion of an out- 
standing medical man who was a leader 
in his field but who was not versed in 
medical selection. 

“IT would be the last one to suggest 
that all cases presented in this way 
were bad ones, nor would I want to 
leave any implication that the salesman 
was subject to criticism. His job is to 
place his business honestly; but the life 
insurance companies were anxious enough 
for business so that an applicatson re- 
quiring this kind of handling was prob- 
ably not a good one; and yet for sev- 
eral years most companies were accept- 
ing this business in large amounts and 
the losses to the companies involved 
have amounted to millions. It was not 
until reinsurance companies took steps 
to correct the situation that most of us 
became alive to the dangers involved, 
and even then it was several years be- 
fore the situation was finally corrected. 

“I believe that the underwriter who is 
furnishing the proper leadership to his 
company in selection matters should 
have been conscious of the hazards in- 
volved in handling this type of business 
and should have taken steps to at least 
minimize the cost by making the man- 
agement of the company and its agency 
officers familiar with the problem. 

“There is a current situation where, 
in my opinion, the underwriters are not 
furnishing the proper leadership; that 
is, the underwriting questions resulting 


“Here is how 


from war conditions throughout the 
world.” 

War Clauses 
Underwriters are currently being 


asked, continued Mr. Cruess, to consider 
applicants likely to go directly into mili- 
tary or naval service or to be called to 
duty or travel in war areas. Any deaths 
due to war or resulting from a state of 
war are additional to those deaths cov- 
ered by the normal premium. Almost 
without exception all policies outstand- 
ing at the beginning of hostilities con- 
tained no war or travel restrictions. 
Deaths on business now in force in 
mutual companies, resulting from war, 
must be paid by the general body of 
policyholders. The situation, however, is 
somewhat different with new business 
currently being presented. So long as a 
person can chose whether or not he 
shall apply for new insurance as his 
finances permit, then the amount of in- 
surance applied for may be determined 
by the applicant’s liability for war serv- 
ice. Under these conditions, the under- 
writer is faced with a problem which he 
cannot hope to meet, he said. 

“If the management of his company 
believes that war deaths are a proper 
charge against the whole body of pol- 
icyholders under conditions where the 
applicant himself determines how much 
he shall apply for, I have no particular 
quarrel with that viewpoint,” said Mr. 
Cruess. “I wonder, however, whether the 
managements of the companies are not 
relying upon the underwriters to pro- 
tect the companies against undue war 
deaths without the adoption of a war 














LEIGH CRUESS 


clause under conditions where the un- 
derwriter cannot hope to do so; and I 
wonder whether he would not have 
rather universal adoption of war clauses 
if this situation were understood by 
management.” 


Gives Eleven Point Guide 


President Cruess then gave an eleven 
point guide in answer to the question: 
“What should the underwriter do in 
order to harmonize his company’s selec- 
tion policy with the company’s opera- 


>” 


tions as a whole? 

First: He must organize his time and 
the department so that he can give it 
the proper attention. He should acquaint 
his subordinates and associates with the 
problem and encourage suggestions and 
assistance; 

Secondly: He can keep the manage- 
ment informed of any significant experi- 
ence recently published having a bear- 
ing on selection matters. These studies 
should be briefly digested so that the 
management can secure the benefit of 
the new experience in the briefest pos- 
sible time; 

Third: He can discuss important 
cases involving close decisions or im- 
portant underwriting principles with the 
management or with the agency officers 
of the company; 

Fourth: He can take the trouble to 
keep the agency officers informed of the 
cases which his company accepted and 
on which they acted more favorably than 
other companies. The agency force will 
keep the agency officers informed as to 
those cases where his company acted 
more severely; 

Fifth: He can profit by past mistakes. 
A study should be made and the fullest 
possible publicity given to the manage- 
ment and to the agency officers of 
claims where the underwriting was at 
fault. I don’t know of any other method 
as effective as this in maintaining sup- 
port for the company’s underwriting de- 
cisions; 

Sixth: He should actively seek the 
critical advice and assistance of his com- 
pany’s agency officers. Selection may 
become fixed and get in a rut without 
such assistance; 

Seventh: He should organize his time 
so that he will be available to consult 
with the agency officers on new ap- 
pointments of agency managers. or 
agents from the standpoint of the qual- 
ity of business likely to be presented 
from the new source; 

Eighth: He should furnish assistance 
and advice in his company’s activities 
looking towards the improvement in the 
quality and persistency of business; 

Ninth: He will keep himself informed 
as to current problems in the business 
even though these problems do not ap- 
pear to be directly related to selection. 

As an example, I believe that the un- 
derwriter should make himself familiar 
with the studies now being made of the 
question of agents’ compensation. This 
is not primarily a selection problem, but 


H. O. Underwriters 
Meeting in New York 


PROGRAM COVERS THREE DAYS 


Presidential Address by Leigh Cruess; 
Large Number of Questions Listed 
for Discussion Today 


The Home Office Life Underwriters 
Association held its annual meeting in 
New York November 13-14-15. Samuel 
G. Hopkins, Penn Mutual, presided at 
the occupational committee session Wed- 
nesday, the speakers and their subjects 
being: Opening Remarks by John H. 
White, New York Life; “Explosives,” H 
W. Tichenor, Prudential; “Nylon Manu- 
facture,” W. C. Harrison, New York 
Life; “Ink Manufacture,” H. McMahon, 


Provident Mutual; “Casein Manufac- 
ture,” C. H. Sutman, Security Mutual. 
Charles H. Norris, Aetna Life, was 


the afternoon session, the 
program being: “Work of the U. S. At- 
torney’s Office,” Boris Kostelanetz, As- 
sistant U. S, Attorney; “The Forestry 
Service,” F. J. Halliday, Acacia Mutual; 
“Sulphur Mining and Processing,” E. J. 
Hardin, Retail Credit Co. A moving 
picture on the sulphur industry was 
presented, 

There was also an Industrial 
Wednesday afternoon, chairman, Pearce 
Shepherd, Prudential. 

General Session Programs 

A general session was held Thursday, 
the chairman being J. D. Williamson, 
Canada Life, and the speakers: Leigh 
Cruess, Home Life, presidential address; 
W. H. Dallas, Aetna Life, “They Say”; 
W. P. Brenton, Metropolitan, “Under- 
writing the Industrial Risk.” In the 
afternoon Malcolm Adam, Penn Mutual, 
presided at a case clinic, the cases used 
being compiled by J. G. Late, Aetna Life. 

Another general session will be held 
today, Friday, at which H. H. Jackson, 
National Life of Vermont, will be chair- 
man in the morning and Leigh Cruess 
chairman in the afternoon. In the morn- 
ing Simmonds, U. S. A., retired, 
will talk on underwriting problems in the 
United States and Canada resulting from 
the war. Informal discussion will focus 
on the following questions: 

Travel in South America 

“What precaution should be observed 
in underwriting applications that appear 
to have been written by mail? Current 
practices regarding applicants residing or 
traveling in Central and South America. 
What practices should be followed to 
avoid legal liability in the case of—l. 
Limiting time in which action should be 
taken? 2. Procedure of notifying appli- 
cant of unfavorable action? 

“What should be the attitude of the 
companies towards single premium insur- 
ance where the funds to pay the pre- 
mium are being advanced by a bank?” 


chairman of 


session 


it is a problem whose solution will have 
its effect on selection policy ; 

Tenth: He should examine critically 
every procedure of the company affect- 
ing selection and should remove re- 
strictions promptly when they become 
meaningless or cease to have any cur- 
rent value; ; 

Eleventh: He should continuously 
check the underwriting which is being 
done in order to make sure that it is 
consistent. Nothing is so disturbing to 
an agency force as an_ underwriting 
policy which varies between period of 
liberality followed by attempts to 
tighten up in selection. 

“You have heard of the man ‘who 
couldn’t see the forest for the trees,’” 
concluded Mr, Cruess. “It seems to me 
that the man who becomes too emersed 
in the handling of individual cases is in 
the same position as that man. 

“T have attempted in this talk to take 
a look at the forest and in this way to 
critically examine this whole job of se- 
lection with the idea in mind of sug- 
gesting ways in which we can improve 
ourselves in our jobs. If I have been 
successful in stimulating thought along 
these lines, I am sure we will all receive 
some benefit.” 


Penn Mutual Charts 
Persistency Factors 


MEASURES CAUSES OF LAPSES 


Value of Persistency Rating Charts Dis 
cussed in Latest Issue of i 
News Letter 


Theoretical and practical effects of the 
Penn Mutual Persistency Rating Chart 
are considered in an article in the lat 
est issue of that company’s magazine 
the Penn Mutual News Letter. 

Lapse rate has. a definite relation t 
occupation, age, income, amount, mode 
of premium payment and certain other 
factors, and the Persistency Rating 
Chart sets up standards by which the 
probable persistency of any policy cap 
be measured. cy 

The Persistency Rating Chart enables 
an underwriter to improve his prospect. 
ing method by centering his attention 
on the various items which contro] lapse 
probabilities. The use of these charts 
enables the home office to predict jr 
advance the number of probable lapses 
out of a given number of cases, _ 

Although the Penn Mutual has been 
using these persistency ratings for more 
than two years, the report on the full 
two years experience 1s not ready, But 
an analysis of one-year lapse rates in 
relation to persistency ratings is ayail- 
able. This shows that there is a very 
close correlation between the expected 
lapse rate indicated by the rating chart 
and the actual lapse rate during the first 
year. 

With cases divided into “very good” 
“sood,” “fair,” and “poor” classifications 
the three best groups had a higher per- 
sistency than the average figure, show- 
ing that the “poor” group was largeh 
responsible for the many lapses. 

“Very good” rating cases have about 
one-fifth as much chance of lapsing in 
first year as “poor” ratings; “good” 
cases about one-third as much chance, 
and “fair” cases about one-half, 

Of all the factors considered in the 
persistency chart, the two that seem 
most significant in their effect on actual 
persistency are the income of the policy- 
holder and the mode of premium pay- 
ment. 

Obviously, all underwriters cannot con- 
fine their writings to perfect cases, Penn 
Mutual does not insist on all “very good” 
cases, but wants its agents to aim away 
from the “poor” cases as much as pos- 
sible. Knowledge of the important fac- 
tors in the rating charts helps the under- 
writer analyze his own sales, with con- 
sequent improvement to his lapse rate, 
production figures, and income. 

HAD ITS LARGEST OCTOBER 
Equitable of Iowa Insurance in Force at 
End of That Month Was $595,000,000; 

Grady V. Fort Agency Led 

Largest October production in eleven 
years was recorded in October by the 
Equitable of Iowa with a paid business 
total of $5,768,689, it was reported yes 
terday by R. E. Fuller, superintendent 
of agencies. This was a gain over Octo- 
ber 1939, of $1,089,806, or 23.3%, anc 
increased the company’s gain for the 
year to date to $3,587,338, or 9%. 

The Des Moines agency, Grady \ 
Fort, general agent, led all agencies [ot 
the month with paid volume of $5084 
largest paid volume in one month by 
any Equitable of Iowa agency since Feb- 
ruary, 1939. 

W. B. Strief, CLU, Des Moines agen 
cy, company’s leading personal producer 
in 1940, led all agents in October wit! 
paid business exceeding $250,000. ; 

Insurance in force has been increase 
by more than ten million dollars durin 
the first ten months of 1940 to an amoll! 
in excess of $595,000,000. 

F. Gibbs LaMotte, president 0 th 
Baltimore Life Underwriters Assoc 
tion, has appointed committees to sem 
during the coming year. The progra™ 
committee is already working on ™ 
series of monthly meetings for ine 
season. 
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Foundation for Half a Billion Dollars of 
Reliance Life Insurance Now in Force 


RELIANCE LIFE—started at the turn of the century—now has half a billion dollars 
of Life Insurance in force! 
The faith of its salesmen built RELIANCE LIFE. 


—faith in their ability to help their fellow men to an easier, 
happier life through the Perfect Protection plan. 


—faith in their opportunity to prosper with RELIANCE LIFE. 
—faith in the “complete line” of insurance contracts, which 
meets every requirement. 
—faith in merchandising plans which have made RELIANCE 
salesmen’s selling job more effective. 
—faith in the ability and willingness of RELIANCE LIFE to 
deliver on its commitments in good times and bad—during 
every emergency. 
That Faith is responsible for the record of RELIANCE LIFE . . . a company tradi- 
tionally conscious of its salesmen’s problems, their interests, their courage, their suc- 
cess . . . and loyalty to their Company. 
RELIANCE LIFE has grown and will grow; the faith of RELIANCE salesmen always 
has been and always will be justified. 





RELIANCE LIFE 


INSURANCE COMPANY OF PITTSBURGH 
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ASSIGNMENT OF INSURANCE 
RISKS UNDER VOLUNTARY PLANS 

At a meeting of the Casualty Actuarial 
Society in which automobile rating plans 
discussed, A, N. 
actuary of the New Jersey State Insur- 


were being Guertin, 


ance Department, said that from time 
to time there has been introduced in the 
states bills pro- 
that he 


for automobile 


legislatures of various 
that if a citizen 


turned down 


viding shows 
has been 
insurance by a number of companies 
risk 
to some company and at a rate deter- 
mined by that official. 
he would like to 


on that point 


some state official shall assign the 
Mr. Guertin said 


hear some discussion 


The chairman of the forum, Harmon 


T. Barber, said he regarded the ques- 
tion of assigned risks a pertinent one. 
He thought that in some instances there 
had been agitation for the assigned risk 
to be written in excess of manual, the 
penalty being sufficient to take care of 
and taxes of the company 
which takes the risk, which gets 100% 
of manual for 


commission 
and for losses 
Mr. Barber asked if that were in effect 
in some that it is 
in effect in Massachusetts, New Hamp- 
shire and Maine. 


services 


states. Answer was 
In Massachusetts some 
5,000 automobile insurance risks had been 
assigned. In New Hampshire there were 
not many. No 


statistics are available 


about Maine in this connection. 

risks’ 
assignment it was recalled at the meet- 
ing of the 
that in 
enacted 


Relative to general subject of 


Casualty Actuarial Society 


Illinois, when legislation 
for the occupa- 
tional disease risks, it was enacted on a 
plea that there were 2,800 people clamor- 
ing at the looking for 
for occupational disease. Statutory pools 
were created, one for stock and one for 
non-stock The stock pool, 
which had the bulk of the business, has 
had eleven risks. Those who had claimed 


was 
assignment of 


door insurance 


carriers. 


inability to secure insurance disappeared 
when the plan for assignment was pro- 
vided. 

Question was asked as to what extent 
rating plans would tend to bring about 
a situation where the great majority of 
risks insure. It 
seemed to one speaker, Charles J. Haugh, 
that this 
plan. He 


would automatically 


isn’t a question of a rating 
that 


stantial part of the auto owning public 


believes there is a sub- 


which is not interested in insurance at 


any price. This is probably because so 


many persons operating automobiles 


1907, at the post office of New 


York City under the act 


have nothing particular of their own to 


protect, and have trouble in meeting 


monthly payments on cars which are 
being operated. 

“Step alongside of a gas station some 
commented Mr. Haugh, “and see 
‘Put in a 


Those 


people are not in a position to pay any- 


time,” 


how many come in and say, 


quarter’s worth,’ and drive on. 
thing for insurance and want nothing 
of it. I doubt whether any particular 
rating plan or any particular type of 
policy is going to induce them to carry 
insurance.” 

A number of people have been brought 
back to insurance largely through the 
introduction of rating plans which do 
differentiate risks, of 
but there are some who never will in- 
Getting people to insure who can 


between course, 
sure. 
afford to pay the premiums is one of 
the most important problems to enlist 
the interest of every agent. 


Thomas G. Burch of Martinsville, Va., 


was re-elected without opposition to 
Congress from the Fifth District last 
week. Before being elected to Congress 


he was engaged in the local agency busi- 


ness in that city for many years. He 


represents the same Virginia district 
which was formerly represented — by 
Claude A. Swanson, who was a member 


of President Roosevelt's Cabinet as Sec- 
retary of the Navy prior to his death 
a vear or so ago. 
* ok * 

Ann Miller, general agent, Country 
Life, Joliet, Ill, recently addressed the 


Chicago Association of Life Underwrit- 


ers on how to sell. She sells largely 
among farmers living near Joliet, She 
was on the program of the Women’s 


Quarter Million Dollar Round Table in 
Philadelphia at the time of the annual 
convention of the National Association 
of Life Underwriters. 

G. G. Beamish, head office secretary 
of the London Assurance, was a recent 
visitor to the United States branch, com- 
ing to New York from Canada. 

4 + * 

Vice-President H. H. Armstrong of tlic 
Travelers was a Los Angeles visitor over 
the week-end. 

P. J. Gauthier, Los Angeles, manager 
bonding department Employers’ group, 
is visiting the United States head office 
in Boston. 

i & fm 

Charles Griffen, special agent in charge 
of the Los Angeles office of the Associa- 
tion of Casualty & Surety Executives, 
is in New York on business. 

* * * 

George L. Dyer, Sr., general agent, 
Columbian National Life, St. Louis, is 
recuperating from his recent illness and 
will spend two months in Florida. 








FRANK H. O’NEILL 


Frank H. O'Neill, second oldest son 
of President F. J. O’Neill of the Royal 
Indemnity and Eagle Indemnity compa- 
nies, has enlisted in the United States 
Army and is a first lieutenant attached 
to the Whitehall Street recruiting office 
in New York City. His insurance career 
began in 1932 with the Royal Indemnity. 
At the start he adjusted claims in Great- 
er New York, putting in nearly three 
years in that job. Then he took the 
home office training course of the Aetna 
Casualty & Surety and in 1935 entered 
the home office underwriting department 
of the Royal Indemnity. Lately he has 
been a special representative of the com- 
pany operating out of its metropolitan 
office. Mr. O'Neill has always been in- 
terested in military work and held the 
commission of first lieutenant in the 
308th Infantry, O.R.C., up to his recent 
enlistment in the regular army. 

* x * 

Mrs. Allen Bond Adams, Jr., wife of a 
lieutenant in the United States Navy, is 
the mother of Sarah Quee Adams, born 
in Annapolis, Md., a few days ago. Mrs. 
Adams is the daughter of Charles G. 
Taylor, second vice-president Metro- 
politan Life, and Mrs. Taylor. 

x * x 

Mott A. Brooks, who for many years 
was assistant secretary of the Associa- 
tion of Life Insurance Presidents, and 
is now retired and living in Mansfield, 


Pa., has been elected burgess of that 
town. 
Byron K, Elliott, vice-president and 


veneral counsel, John Hancock Mutual 
Life, and Mrs. Elliott are parents of a 
son born last week. He has been name: 
Byron K, Elliott, Jr. 

- &  - 

Samuel Wolfson, general agent, Berk- 
shire Life, New York City, was host on 
Monday afternoon of this week at a 
party to George Z. Medallie former 
United States Attorney. The affair was 
held in the home of Mr. Wolfson in 
Central Park West. 

* x * 

William B. Clarkson, manager of cas 
ualty lines in the Newark, N. J., branch 
office of the Travelers and who is one 
of the oldest field executives of that 
company in point of continuous service, 
has rounded out forty-three years with 
the organization, He holds a_ record 
among Travelers’ managers of having 
spent the past thirty-three years in one 
branch office—Newark, N. J.—and its 
growth in this time to one of the larg- 
est branch offices in the city is due to 
his leadership, . 








J. J. Kilgour has been appointed map. 
ager of the joint head office for Canada 
and New Foundland of the American 
Insurance Co. of Newark, Security Ip. 
surance Co., of New Haven, and the Fire 
Association of Philadelphia. He was 
formerly assistant manager. Mr, Kilgour 
has been in the Canadian field for twenty 
years. A native of Scotland he came to 
Canada after serving during the firs 
World War as officer in the Royal Nayy 
K. M. Thompson is the new assistant 
manager. After having been with the 
Ocean and Union of Canton at Toronto 
he joined his father, the late William 
Thompson, whom Mr. Kilgour succeeds 
as manager. 

* * * 

Alexander E. Patterson, vice-president 
of Penn Mutual Life, and Mrs, Patter- 
son returned this week from a visit to 
South America, They sailed for Rio de 
Janeiro on S.S. Brazil, and from there 
flew to Buenos Aires and back to Rio, 
returning on the Brazil. Mr. Patterson 
visited a number of insurance companies 
in both Rio and Buenos Aires. In Rio 
one of these companies was Su- 
America. In Buenos Aires he renewed 
acquaintance with Horacio A. Masca- 
renha of La Continental and Maurico 
Pages of La Economica Commercial, 
both of whom were in New York City 
three years ago and in Philadelphia. 
While in this country they visited a 
number of life company head offices, in- 
cluding Penn Mutual, and also the Life 
Insurance Sales Research Bureau, mak- 
ing many friends in the United States. 

* aa * 


Lemuel B. Fowler observed his twen- 
ty-fifth anniversary with the Aetna Cas- 
ualty & Surety November 12. He is 
field supervisor in charge of fidelity and 
surety bond production. A _ native of 
Chicago, Mr. Fowler was educated at 
Phillips Andover Academy and Bowdoin 
College. He went with the Aetna as an 
underwriter in the home office fidelity 
and surety bond department in 1915. 
From 1919 to 1921 he was superintend- 
ent of the bond department in the com- 
pany’s Lansing office. From 1921 to 
1923 he held a similar position at Denver. 
Mr. Fowler was transferred to the home 
office in 1923 and since that time has 
been in charge of fidelity and_ surety 
bond production. He was appointed 
field supervisor in 1930. November 7 
Mr. Fowler’s associates in the agency 
department gave him a dinner and pre- 
sented him with a desk set. 

* * * 


Eugene La Tourette, veteran fire in- 
surance adjuster who is now 83 years 
old, has returned from a_ 10,000 mile 
motor trip to the West Coast. He came 
back to Bound Brook, N. J., to vote last 
week and said that he has not missed 
voting in many Presidential elections 
since 1878. Now president of the Bound 
Brook Water Co., Mr. La Tourette was 
the first mayor of South Bound Brook 
when it became a borough. He used to 
handle large losses for many of the fire 
companies. 

* *k * 


Harry E. Newell, assistant chief et 
gineer of the National Board of Fire 
Underwriters, has been elected to serve 
a fourth term as mayor of Bloomfield, 
N. J. Candidate on the Republican 
ticket he defeated his Democratic opp 
nent last week by a vote of 11,730 t 
5,878, losing only one of the town’s thirty 
districts, 

k ok x 

G. D. Daugharty, who since June |, 
1940, has been home office executive 
special agent for the St. Paul Mercury 
Indemnity, has resigned to become mat 
ager of the marine department of the 
Detroit Insurance agency. From 1932 
1940 he was marine special agent ™ 
Michigan for the St, Paul companies. 
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High Church Honor Given 
Oliver R. Beckwith 

Oliver R. Beckwith, counsel of Aetna 
\filiated Companies, has received an un- 
usual honor in being appointed to the 
office of chancellor of the Protestant 
Episcopal Diocese ot Connecticut, filling 
the unexpired term of the former chan- 
cellor, Judge Origen S. Seymour of Litch- 
field, Conn. He will hold the office until 
May, 1941, when the diocesan convention 
will again meet and select a permanent 
incumbent, The chancellor furnishes le- 
ral advice to the bishop. 

Mr. Beckwith is a graduate of Cor- 
nell University Law School, class of "98. 
He was admitted to the Connecticut bar 
in 1899, and engaged in general practice 
of law until 1905 when he became a 
claim examiner for the Travelers. In 
1910 he went to the Aetna as executive 
superintendent of the liability claims de- 
partment, He was associate attorney and 
associate counsel. accident and_ liability 
departments, until June 1, 1922, when he 
hecame general counsel of London & 
Lancashire Indemnity. He was advanced 
to vice-president ; then to president of 
the company. In June, 1928, he returned 


to the Aetna Life and in February of 
the next year became counsel for the 
\etna Affiliated Companies, 


Mr. Beckwith has been active in com- 
nittees of the National Bureau of Casu- 
ity & Surety Underwriters and Asso- 
ciation of Casualty & Surety Executives ; 
ind has been vice-chairman of the in- 
urance law section of the American Bar 
Associatic n, He has been a member of 
msurance committee of Chamber of 
Commerce of U. S. and national 
councilor of the later, representing the 
Insurance Federation of America. 

_ He has served in the Connecticut leg- 
islature, and also has been a_ probate 
judge. His wife was Sarah Goodrich 
and he has three daughters. 

* % * 


also 


Think New Illinois Commissioner 
A Temporary Appointment 


The election in Illinois last week, which 
guaranteed a change in insurance ad- 
ministration, has already had its kick- 
back. Illinois has a new director, Less 
than two days after the polls closed, 
Governor John Stelle announced he has 
accepted” Ernest Palmer’s “courtesy 
resignation” which he had requested 
when he assumed the office on the death 
ot Governor Henry Horner. In Mr. 
Palmer's place he named C. Hayden 
Davis, Springfield hotel man and_ his 
Partner in a Pana oil refinery. 

Assurance that the first of the year 
will see a new appointment to the office 
Was made, it is reliably learned now, 
when the insurance interests in the state 
swung virtually their entire support to 
Governor-elect Dwight H. Green, Though 
Mr. Green declares now he has made 
no commitments or promises as to who 
Is to be appointed, it is no secret that 
Several influential insurance men insist- 
ed on this course. Also, his advisors 
are already going among insurance 
sroups to learn their suggestions and 
wishes, ij 
One hears being men- 


many names 























tioned for the job. Three, however, stand 


out as possible candidates, They are 
Alvin S, Keys, Springfield insurance 
agent who was chairman of the Green 
insurance committee during both the pri 
mary and the election; Gail Reed, a 
broker in the Fred S. James & Co. of- 
fices in Chicago, and C. F. Axelson, who 


is with the Hobart & Oates office for 
the Northwestern Mutual Life in Chi- 
caro. 

Besides having contributed much to 


the governor-elect’s success, Mr. Keys is 
one of the best known agents in the 
state. Also, he is a lawyer, At one 
time he was attorney for the department 
liquidator, He is a past president and 
former chairman of the board of the 
Illinois Association of Insurance Agents 
and has had a prominent part in legis- 
lative matters as a member of the In 
surance Federation of Illinois. 

Ir. Reed is recognized to be one of 
the best legislative men in the state. 
When hearings were being held on the 
code—during both the two times it failed 
in passage and the third effort when it 
was passed—he acted as “front man” 
for the producers. He has been chair 
man of the legislative committee of the 
Insurance Brokers Association of Illi- 
nois for many years, and is on the ex 
ecutive committee of the Insurance Fed 
eration. 

In wanting 
terests in the 


Axelson the life in 
state are asking recogn! 
tion, He is a past president of both 
the Chicago and Illinois associations; is 
highly regarded in insurance circles 

Mr. Davis, the new director, in his 
first announcement sought to 
surance that he plans no drastic moves 
during the seven weeks he will be in thie 
office. He is said to have told the 
department heads that they are not to 
be removed. 


Mr. 


give as 


* * * 


Asked Governor-Elect to Name 


Maine Commissioner 

Following the resignation of C. W. 
Lovejoy as Maine Insurance Commis- 
sioner, Governor Lewis O. Barrows asked 
Governor-elect Sumner Sewall to sug- 
gest Lovejoy’s successor in view of the 
short period before he will take office. 
However, the governor-elect suggested 
instead that the governor name an act 
ing commissioner to serve from Novem- 
ber 12, effective date of Mr. Lovejoy’s 
resignation, and the time the new gov- 
ernor takes office. Governer-elect Se 
well explaining his position said: “Since 


I now have no direct control over the 
appointment of state officials I believe 
it would be inadvisable for me to as 
sume any such control at this time.” 


a 


Prof. Wertenbaker’s New Book 
About an IIl-fated Revolt 

Professor Thomas Jefferson Werten- 
baker of Princeton, one of America’s 
famous history professors and = under 
whom many insurance men have studied 
that subject, is author of a book, “Torch- 
bearer of the Revolution,” which has just 
come from the Princeton University 
Press. 


This book gives the moving narrative 


of Bacon’s Rebellion in Virginia and of 
the remarkable leader of that daring but 
ill-fated revolt which occurred almost 
exactly a century before the Declaration 
of Independence, 

Mr. Wertenbaker, who is Edwards 
professor of American history at Prince- 
ton and chairman of the historical advis- 
ory committee of Colonial Williamsburg, 
has written much on American history 
and especially Virginia history—but nev- 
er has he told a more interesting, more 
human story. He has for many years 
regarded Bacon as one of the most in- 
teresting figures in American history— 
“because of his youth, the mystery which 
surrounds him, his impulsiveness, his 
ability as a leader, his great sacrifices for 
what he thought right.” Mr. Werten- 
baken is among those who regard Na- 
thaniel Bacon as a forerunner of Wash- 
ington and his rebellion as a prelude to 
the American Revolution. 

The story of this young aristocrat 
championing the cause of the common 
man is rich in human values, and in 
readability it is the peer of the better 
historical novels. It combines a rare 
understanding of the social and economic 
civilization of colonial Virginia with an 
exceptional knowledge of political and 
military events. 

Prof, Wertenbaker is author of an 
article in The Gold Book of Life Insur- 
ance Selling, published by The Eastern 
Underwriter October 4. 


* * * 


Jane Hoey Gets High Honor 





JANE M. HOEY 


Jane M. Hoey, director of Public As- 
sistance Bureau of Social Security Board 
of Washington, and sister of James J. 
Hoey of Hoey, Ellison & Frost, a leading 
New York insurance agency, received the 
Theta Phi Alpha Siene Medal for 1940 
as the outstanding Catholic woman of 
the United States at a presentation sery- 
Detroit during the formal closing 


ice in 
banquet of the convention of the Na- 
tional Council of Catholic Women. She 


was chosen for the honor by a commit- 
tee composed of Archbishop Joseph F. 
Rummel of New Orleans; the Right Rev. 
Monsignor Michael J. Ready, general 
secretary of the National Catholic Wel- 
fare Conference; Mrs. J. W. McCollum, 
president National Council of Catholic 
Women, and others. 

Miss Hoey was recently elected na- 
tional president of National Conference 
of Social Work. She is a graduate of 
Trinity College, Washington, and of New 
York School of Social Service and has 
a master’s from Columbia Uni- 
versity. 


degree 
* * * 

Origin of Chicago Conflagration of 
1871 Again Reviewed in Book 


Every time a book is printed giving 


the history of Chicago, the old story 
of how the great Chicago fire of 1871 
started is gone into. This is the fire 


which had a toll of 250 lives, devastated 
three and a half square miles of terri- 
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tory, burned 98,500 persons out of their 


homes, and destroyed 17,450 buildings 
as well as a number of insurance com 
panies. 


The latest book covering the subject is 
“Gem of the Prairie” by Herbert Asbury. 
\fter investigating the origin of the fire 
he makes the following comments: 

“But nothing that was said or written 
about the fire solves the mystery of its 


origin. Legend has it Mrs, O'Leary 
went into the barn to milk one of her 
cows and that the animal kicked over 


a kerosene lamp, a tale which was given 
some color by the discovery of a broken 
lamp in the ruins, But both O'Leary 
and his wife declared, in aflidavits, that 
no member of their family had entered 
the barn after nightfall, and that there 
had been no lighted lamp on their prem- 
ises at anv time during the evening, An 
other story was that Patrick McLaughlin 
or his wife had gone to the barn to get 
fresh milk for an oyster stew; the Mc 


Laughlins were having a party to cele 
brate the arrival of Mrs. McLaughlin's 
cousin from Ireland But they swore 


that no one had left their rooms except 
one young man, who went to the corner 
for a bucket of beer. ‘Before God,’ Mrs 
McLaughlin testified, ‘nobody went out 
to get milk’.” 


It will thus be seen that it will never 
be known whether Mrs. O'Leary's cow 
caused the fire or not. What is more 


interesting is what happened in rebuild 
ing the town immediately after the fire 
\long this line Mr. Asbury 

“On the morning of October 10, 1871, 
W. D. Kerfoot, a well-known real estate 
agent and operator, went to the ruins 


Savs 


of his office in Washington Street be 
tween Clark and Dearborn. With the 
assistance of his clerk and the latter's 
father, he cleared away the hot ashes 
and built a board shanty sixteen feet 
long and twelve feet wide Atop the 


structure he placed a board on which 
had been lettered: ‘Kerfoot’s Block,’ and 
on the front nailed a large sign 
W. D. Kerfoot 
Everything Gone But Wife, 
Children and Energy 
“This was the first building erected in 
Chicago after the great fire. But by the 
th of October, ten days after the 
start of the conflagration, business was 
being carried on in 5,497. temporary 
structures, and within a year a hundred 
thousand men were constructing ten 


thousand permanent buildings at a cost 
of almost $46,000,000 By the end of 
another decade Chicago was a_ bigger 
and grander city than even its most 


optimistic booster had ever imagined it 
would be; it had a population of almost 


600,000 and was forging ahead toward 
the million mark, which it reached in 
1890.” 


“Gem of the Prairie’ (which is not 
recommended for children to read or for 


Y.M.C.A. and W.C.T.U. libraries), 1s 
published by Alfred A. Knopf 
x * * 



































Western Windstorm 
Brings Many Losses 


PROPERTY DAMAGE IS’' HIGH 


Michigan, Illinois, Indiana, Ohio, Wis- 
consin, Missouri and Dakotas 
Worst Sufferers 


Six million dollars has been estimated 
as the loss sustained in Monday’s wind- 
storm which swept across the north cen- 
from the Dakotas through 
which reached a veloc- 
-five miles an 
Michigan, and 


tral states 


Ohio. The wind, 
ity of as much as seventy 


hour in some points in 
which averaged better than forty miles 
across most of the 


than 


hour in its sweep 


states, is said to have caused more 


25,000 insurance claims. 
along its path did it turn 


fact that it was a wind- 


At no point 
The 


and performed no 


“twister.” 
storm “funny things” 


is said by offices which have experienced 


other storms for more than half a cen- 
tury to have been the reason its losses 
will run to such a high figure. It is ex- 
plained by this that where tornadoes 
tear off shingles, carry away loose ob- 
jects and lay crops level, Monday’s 
storm tore off roofs, snapped off trees, 


blew down signs and blew in more than 
5,000 plate glass windows. 

One plate glass office in Chicago which 
has a good share of the business on this 
risk written throughout the stricken 
area, estimated Tuesday that glass losses 
alone might amount to $2,000,000. Signs 
suffered heavily. Everywhere bill boards 
were leveled. In Chicago the six-story 
Hiram Walker sign at the head of the 
Outer Drive, said to be the largest in 
the world, was blown down. It was 
valued at $150,000. The radio tower of 
Station WJJD, Chicago, was bent double. 
Report from Detroit was that the 730- 
foot tower of Station WJR was blown 
down. 

Some Large Losses 

Report from Muskegon, Mich., is that 
the woodworking plant of the E. H. 
Sheldon & Co., suffered loss estimated 
at $100,000. The B. F. Sturdevant Co., 
at Sturdevant, Wis., had a loss for which 
the preliminary estimate was $30,000. In 
the Hedgewisch section of Chicago the 
Pressed Steel Car Co., suffered a loss 
which it is said may exceed $75,000. It 
is estimated that more than 100 church 
steeples in the Chicago area were blown 
down, 


Coast guard stations all along the 
Great Lakes have reported vessels in 
distress. 


Four Ships Missing 

The Coast Guard’s list of missing ves- 
sels included two large freighters, the 
7,200-ton William B. Davock of Cleve- 
land, and the Anna C. Minch, a 4,200- 
ton grain carrier whose home port was 
Sarnia, Ont., and two South Haven, 
Mich., fishing tugs. 

Four other vessels were hard aground. 
They were the City of Flint, a Pere 
Marquette car ferry, whose four pas- 
sengers were removed in a surf boat 
after more than twenty-four hours on 
a sandbar; the 415-foot Conneaut of 
Detroit, which reported a helmsman in- 
jured; the gravel carrier Sinaloa and 
the freighter Frank J. Peterson, whose 
commander declined Coast Guard aid. 

The tanker Crudoil of the Cleveland 
Tankers, Inc., line, arrived at Sturgeon 
3ay ship canal Wednesday with steer- 
ing gear disabled and six feet of water 
in her hold. Coast Guardsmen reported 
the entire crew of twenty-three safe, but 
said the boat was badly battered from 
the wind and sleet. 


May Repeal Montana 


Countersignature Law 


| Predictions are freely made that a 
bill will be introduced in the Mon- 
| cam legislature in January to repeal 
| the state’s countersignature law. 
The countersignature law of Mon- 
tana prohibits the countersigner from 
dividing his commissions with the 
originating agent or broker and its 
provisions were recently upheld in 
the U nited Sti ates Supreme Court. 





SNOW CANCELS AGENTS MEETING 
Telegraphic word received at the New 
York headquarters of the National Asso- 


ciation of Insurance Agents states that 
the annual convention of the South 
Dakota Association of Insurance Agents, 
scheduled for November 12 at Sioux 


Falls, 


severe 


was postponed on account of a 
blizzard. Lorren W. Garlichs of 
St. Joseph, Mo., a member of the ex- 
ecutive committee of the National Asso- 
ciation, was slated to be one of the prin- 
cipal speakers. 

AFFIRM MORAN CONVICTION 

The New York Court of Appeals on 
Wednesday affirmed without opinion the 
conviction of Edward S. Moran, Jr., 
former member of the New York Assem- 
bly and for a number of years chairman 
of the Assembly Insurance Committee, 
who was sentenced to from two and one- 
half to five years after conviction on a 
charge of accepting money to influence 
his action as a legislator. Mr. Moran 
was a member of the original Piper 
Joint Legislative Committee to Recodify 
the New York Insurance Law. 





ANCIENT IN YEARS... 


Almost two and 





11! JOHN STREET, NEW YORK 


Fire and Casualty Insurance Lines 


+ MODERN IN METHOD... 


of successful business operations, fair 
dealings and excellent service to 


agents and assureds. 





Through Peace 
Since 1720 


Royal Exchange Group 


Edward W. Elwell, United States Manager 


Royat ExcHANGE ASSURANCE 
PROVIDENT Fire INSURANCE Co. 
THE STATE ASSURANCE COMPANY, LTD. 
Car & GENERAL INSURANCE CorpP., LTD. 


WILLIAM M. DICKINSON 
Well Known Tien. N. J., Agent Was 
66; Was a Past President of New 
Jersey Agents’ Association 

William Meredith Dickinson, for years 
one of the leading local agents of New 
Jersey, died suddenly at his home in 
Princeton on Sunday. He was 66 years 
old and had not been in good health 
for some time. Funeral services were 
held privately at his late residence on 
Wednesday afternoon, 

The insurance and real estate agency 
of W. M. Dickinson & Co. was estab- 
lished in Trenton, N. J., by Mr. Dick- 
inson soon after he was graduated from 
Princeton University about forty-three 
years ago. It became a prominent office 
and represents many leading companies. 
Mr. Dickinson, affectionately known as 
“Bru,” was active in agents’ association 
affairs and served as president of the 
New Jersey Association of Underwriters 
from 1914 to 1916. He possessed a strong 
and colorful personality and rarely hesi- 
tated to express vigorously his views on 
various insurance problems. Long after 
his terms as president of the New Jer- 
sey Association had expired he attended 
meetings and participated in the organi- 
zation’s activities. In more recent years, 
however, he was seen less often at the 
annual and midyear gatherings. 

William J. Waldron, oa of the 
executive committee of the New Jersey 
\ssociation today, is connected with the 
Dickinson office. 


DIES 


FORM N. J. REAL ESTATE BOARD 

\ number of local agents of New 
Jersey, who are also in the real estate 
business, have formed the Board of 
Realtors of the Caldwells. William H. 


Tobin, Jr., just elected mayor of West 
Caldwell, is president. John H. Schu- 
macher is vice-president and Mrs. Ada 


V. Doyle, president of the Insurance 
Women of New Jersey, is secretary- 
treasurer. Other members are Edward 
B. Provost, E. H. Hartnett, Joseph H. 
Dougall, T. C. Provost, Mrs. Bessie 
Clarkson and Mrs. Bessie Ryan. 


» PROGRESSIVE IN SERVICE 


quarter centuries 


and Wars 
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enon Society To 
Mark 40th Anniversary 


DATE IS FEBRUARY 26, j94 


W.A. Riordan Chairman of Anniversary 
Committee; 400 Students in 
General Principles Course 

On February 26, 1941, the Insurance 
Society of New York will be forty years 
old, At a recent meeting of the board 
of directors of the William A. 
Riordan, vice-president of the society 
and assistant manager of the Aetna Life 
Affiliated appointed 
chairman of the anniversary 


society, 


Companies, was 


fortieth 





RIORDAN 


WILLIAM A. 


Riordan will choose his 
the announcement of the 


committee. Mr. 
own comnuttee, 


members of which will be made in the 
near tuture, 
The society’s new course entitled, 


Legal Principles Applied to Insurance, 
vot underway to a flying start when 
Professor Edwin W._ Patterson of 
Columbia University gave the opening 
lecture. W. Butler of the United States 
Casualty gave the second lecture, when 
he pre sented an instructive paper on the 
pact 2 elements and theory of con- 
tract law. Samuel Feller, chairman of 
the course, is pleased with the manner 
in which the course is progressing. 

Paul J. Kennedy, who has undertaken 
the leadership of the insurance seminar 
for the 1940-41 season, met with the 
group on Thursday night. Each member 
of the seminar has selected a topic which 
he proposes to investigate thoroughly 
and on which he will bring in a written 
report. This report may be eventually 
offered as a thesis to the Insurance In- 
stitute of America, Professor Ralph H. 
Blanchard of Columbia University will 
probably attend the next meeting ot 
the group adding his counsel and guid- 
ance to that of Mr. Kennedy. 

The society’s course in general prin- 
ciples of insurance and suretyship has a 
registration this year of about 400 stu- 
dents. Since it is the policy of the 
society to keep its classes down to ap- 
proximately fifty students, it has been 
necessary to run this course in sevell 
sections. Each section has its own 1 
structor. All of the instructors met last 
Thursday to compare notes and discuss 
their common problems. This is the frst 
time the society has been confronted 
with the problem of conducting so many 
sections of one course all running simul- 
taneously. To keep all of the classes 
reasonably abreast of each other and to 
make certain that all of the material is 
covered in much the same way Is 4 
problem that would have been difficult 
of solution, if it were not for the — 
did syllabus prepared last year by Mil- 
ton W. Mays, director of the Business 
Development office. 
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Connecticut 


seek Stronger Auto 
Responsibility 

FAVOR NEW HAMPSHIRE ACT 
s Also to Confer with Blackall on 


Improved Agents’ Qualifica- 
tion Standards 


By Edwin N. Eager 


thening of the 


Agent: 


Definite streng present 
onnecticut automobile financial respon 
and of qualification stand 


local 


pal objectives this coming 


ibility law 


ids for new agents are two prin 


year for the 


Connecticut Association of Insurance 


\sents. At the annual convention last 


Thursday at the Hotel Taft in New 
Haven—where meetings have been held 
for several years-—-the more than 150 


wents present voted full support to in- 
troduction and passage in the state legis- 
lature next year of, first, a financial re- 
sonsibility bill incorporating the best 
features of the present New Hampshire 
law and, second, restoration of the old 
unsatisfied judgment law. 

With respect to agents’ qualifications 
the agents declared that the present 
Connecticut law is not fully adequate 
even though Insurance Commissioner 
fohn C. Blackall is doing everything he 
an under this law to keep undesirable 
upplicants for insurance licenses from 
being appointed agents. The agents’ ex- 
ecutive committe¢ plans a meeting soon 
to which Commissioner Blackall will be 
invited. At that time it is hoped an 
agreement may be reached upon a bill 
which will be satisfactory to producers, 
the companies and Insurance Depart- 
ment. 


Revised Constitution Approved 


The convention also gave approval to 
revised constitution and by-laws of 
the state association, which were pre 
pare ed by a committee headed by David 
C, North of New Haven, member also 
f the executive committee of the Na- 
nal Association. Changes from the 
Id constitution were veleaioels minor. 
Discussion of an improved automobile 
financial responsibility law as an offset 
) the growing demand for compulsory 
surance came up early in the meeting 
st week. President Henry L. Bailey, 
Ir, of Groton, called on Thomas A 





Sturgess of New Haven, past-president 
f the association and chairman of the 
mmittee on automobile liability insur 
ince, to present his report. The latter 
said there was clearly discernible a de 
mand by the public for some form of 
egislation to take care of persons in- 


During the last 
gislature compul 
insurance bills were in- 
these died in committee. 


jured by automobiles. 
two sessions of the le 
sory automobile 
troduced but 


\s insurance must take something 
other than a purely negative position on 
this important problem and is in fact 
eager to help find a suitable solution, 
he recommended that the association 
favor a strong financial responsibility 


bill, with the New Hampshire law as a 
model. The convention endorsed this 
rec mmendation in the resolution passed 
later in the day. 


John P. Royston Speaks 
John P 
of the C 
ment and a ge 
tional meetings of insurance commis- 
sioners, sccennted the highway safety 
problem irom the state government 
standpoint. He told of passage by Con- 
hecticut in 1925 of the original financial 
responsibility act, a measure then con- 
sidered ideal for protecting unfortunz ite 
victims of automobile accidents. But this 
‘aw has not solved the problem, he de- 
clared. 
At present there are over 400,000 cars 


executive secretary 
Insurance Depart- 
attendant at na- 


Royston, 
nnecticut 


cenistered in Connecticut and around 
,000 persons have drivers’ licenses, 
yet less than 1% of these drivers are 
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Law Comm. Blackall Tells Agents Not 


To Be Careless in Underwriting 


Insurance Commissioner John c 
Blackall of Connecticut, who is highly 
regarded by the Connecticut agents and 
always a welcome guest at their con- 
ventions, prefaced his remarks last week 
with the statement that “I am glad | 
didn’t have to address you before elec 
tion as now the Republicans are speak- 
ing to the Democrats again.” This 
brought hearty laughter. Mr. Blackall is 
a Democrat who has served under gov- 
ernors of both parties; most of the local 
gents are Republicans. 

\s president of the National Associa- 
tion of Insurance Commissioners Mr. 
Blackall has spoken before many local 
agents’ conventions this year and he 
said he was impressed by the “char- 
acter, integrity and ability of men asso 
ciated with the American Agency Sys- 
tem.” He termed it a privilege to be 
able thus to get to know producers bet 
ter and learn more about their problems 

Turning to the subject of his remarks, 
“Eliminating Careless Underwriting,” 
Commissioner Blackall said that as there 
is no legal obligation for assureds to 
read their policies most of them do not. 


required each year to file evidence of 
financial responsibility. He does not be- 
lieve that a law which touches under 
1% of those concerned is an effective 
measure, 

The Connecticut unsatisfied judgment 
law was repealed in 1932, said Mr. Roy- 
ston, largely because it was “unpopu- 
lar.” It was reintroduced last year but 
failed to come to a vote. He said it 
would likely be presented to the legis- 
lature again at the next session. Ad 
mitting the present Connecticut financial 
responsibility law is inadequate he spoke 
favorably of the New Hampshire law, 
which is finding favor in many states. 
He also said there appeared little favor- 
able public opinion in New York State 
for compulsory insurance, judging from 
statements made at hearings on the 
New York bill. 

People do not want be deprived 
use of the highways, Mr. Royston 
tated, as it is not a right but a priv- 
ilege to use the public highways he feels 
that thousands of persons, properly edu 

ited on financial responsibility, will 

oluntarily buy insurance, such as has 
kakauaed in New Hampshire where 75% 
or more of the now insured. 

In response to a question by Mr 
North, the said the med 
risk plan was working smoothly in Con- 
necticut although little definite could be 
reported as the plan went into opera 
tion only this year. There has been fair 
distribution of all the sub-standard risks, 


cars are 


speaker assig 


with penalty charges applied according 
to the merits of each case. Agents re- 
ceive 21%4% commission on such risks. In 


closing he said that so far no new finan 
cial responsibility law patterned after the 
New Hampshire act has been prepared 
by the Insurance Department nor has 
one been submitted to the Department 
from outside. 


More Accidents This Year 


Further information on the traffic ac 
cident situation was supplied by William 
A. Greene of the Accident Prevention 
Division of the State Motor Vehicle D« 
partment, who reported an increase so 
far this year in accidents. To date 268 
persons have been killed in traffic acci- 
dents, six more than for the same period 


last year, and there have been 12,480 
accidents, compared with 11,515 last 
year. Unfortunately, he said, the Motor 


Vehicle Department has not the support 
of the public in general for higher 


sti Bina for automobile license require- 
ments, Under present standards the De- 
partment is required to grant licenses to 


Therefore it is the duty of the compe- 


tent agent to explain ail provisions and 
to inform the assured as to the exact 
limits of his coverage. Too often, he 


said, policyholders do not realize they 
lack certain protection until after a loss 
has occurred. 

“Do not wait until after a claim arises 
to find out all the facts necessary to 
sound underwriting and writing of ade- 
quate coverage,” Mr, Blackall empha- 
sized. 

Turning to the impact of politics upon 


insurance he said there is a time for 
controversy and argument and also a 
time for unity. There has been too 


between Wash- 
insurance business and 
now is the time for unity. Insurance 
contracts will be met, said the Commis- 
sioner, and all concerned with insurance 
should cooperate on the basis of good 
citizenship. There should be friendship, 
coordination and tranquility between the 
insurance business and government be- 
cause there are so much larger prob- 
lems arising outside the United States 
which require a united country to solve. 


much barking already 


ington and the 


those who meet the none too exacting 
minimum requirements. 

The convention last week also passed 
another resolution, holding that raiding 
of the business of agents who are called 
upon to serve their country in the mili- 
tary services is unfair, unjust and con- 
trary to the purposes of the state asso- 
ciation, and calling on the new adminis- 
tration to appoint a committee to aid in 
the protection of members’ business. 


Contingent Commissions 
In his annual report President Bailey 


briefly mentioned contingent commis- 
sions. He said that many company ex- 
ecutives appear to be receptive to this 


proposal but that if a contingent com- 
mission plan were considered advisable 
agents would have to be ready to give 
as well as receive something. In limited 
discussion which followed most agents 
appeared opposed to reducing the basic 
rate of commission in order that a con- 
tingent commission would not have to 
be added to the present rates. 

Some agents who favor contingents 
argue that the production system would 
benefit by having generally lower rates 
of commission with contingents paid to 
those who produce profitable business. 
Such a system would drive from: insur- 
ance, it is argued, large numbers of un- 
desirable agents and leave the business 
for the qualified and reliable producers 
who thus would make more money on 
lower commissions bv virtue of a larger 
volume of premiums per agent. 

Mr. Bailey also mentioned the new 
equity rating automobile finance plan of 
the National Automobile Underwriters 
\ssociation, as Connecticut is one of 
the few states where this plan is now 
being tested. He tended to view this 
plan with some concern, as it appears 
to call for a reduction in agents’ com- 
mission, but he said he would withhold 
final judgment until the plan had been 
in operation for a longer period of time. 

Louis Sachs, compensation commis- 
sioner for the New Haven District, told 
some of the interesting and complicated 
workmen’s compensation cases which 
are reported to his office. He said all 
cases are handled as quickly as possible 
so that claim payments may be started 
in time to give real assistance to in- 
jured persons. 

For the two years, 
that $6,442,000 had been 
pensation cases with about 40% going 
to hospitals and doctors. At present 
the compensation laws provide for pay- 
ments of $7 a week minimum and $25 a 


1936-1938, he said 
paid in com- 


at 
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 Bawin S. Cowles, Jr... 
Elected President 


SUCCEEDS HENRY L, BAILEY, JR. 
David A. North Vice- President: Paul H. 
Taylor Continues as Secretary- 
Treasurer 

Edwin S. Cowles, Jr., of Hartford was 
elected president of the state association 
succeeding Henry L. Bailey, Jr., of Gro 
ton, who last week completed two terms 
For his fine services to the association 
the convention presented to Mr. Bailey 
a handsome silver tray. David A. North 
of New Haven was elected vice-presi- 
dent, Paul H, Taylor of New Haven 
continues as secretary-treasurer and 
Past-President Thomas A. Sturgess of 
New Haven was elected national coun 
cillor. Honorary vice-presidents are 
Leonard F. Whelan of Greenwich and 
Mr. Bailey. 


Five regional vice-presidents were re 


elected as follows: William H. Wiley, 
Hartford; Lloyd W. Whitney, Winsted; 
Anthony J. Mastriano, Meriden; Paul W 


and Stanley J. Sum 
Newly elected regional 


Franklin, Norwich, 
mer, Willimantic. 


vice-presidents are W. Hugh a 
Waterbury; William Hatfield, Bridge- 
port, and Augustus M. Wilson, Putnam 

Mr. Cowles, who served last year as 


vice-president, is one of the leading 
agents of Hartford and the son of Edwin 
S. Cowles, Sr., former president of the 
Connecticut association, The senior Mr. 
Cowles attended the convention and saw 
Mr. Bailey present to the newly elected 
president a gavel which Mr, Cowles, Sr., 
had presented to the association on Oc 
tober 16, 1911. 


RETIRES ; AS VICE- PRESIDENT 


Sheldon Catlin to Coie as Director 
of North America; Will Also 
Assist the President 
Vice-President Sheldon Catlin of the 
Insurance Co. of North America is re- 
tiring from that post on December 31. 
On that date he becomes assistant to 
the president and will continue as a 
director. 
Long one of the outstanding fire in 
surance executives of this country, Mr. 
Catlin began his insurance career in a 
local agency in his native city of Bridge- 
port, Conn., shortly after his gradua 
tion from Yale University in 1894. Two 
years later he became special agent of 
the Weed & Kennedy companies in the 
East, and in 1900 he became special 
agent of the North British & Mercan- 
tile, traveling in several Eastern states. 
In 1905 he joined North America as 
a special agent, with headquarters at 
Pittsburgh. Two years later he trans- 
ferred to Philadelphia as special agent 
in eastern Pennsylvania. In 1910 he was 
elected assistant secretary of the com- 
pany, He was elected vice-president in 

1916 and became a director in 1933. 





MICH. COVERAGE FOR FIREMEN 

Insurance is to be provided by Black 
man, Summit and Leoni townships in 
Michigan to cover liability for runs of 
city firemen into that territory, members 
of the Jackson city commission’s fire 
committee have been notified. A meet- 
ing of the committee had been called 
by C. P. Ismon, city manager, which was 
attended by the township supervisors 
and managers of industrial concerns 1n 
the townships. Ismon and City Attorney 
B. E. Brower explained the extent ot! 
the city’s liability on outside runs and 
asked for action if protection was to be 
continued by city-owned apparatus 
week maximum with a one week wait 
ing period. In cases where compensa- 
tion is paid for more than four weeks 
the one week non-compensable period 
is waived and the injured person re- 
ceives payment for the entire period in 
which he is laid up. 
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Defense Program Expenditures to 
Produce Much New Business 


Industrial production in 1941 is expect- 
ed to reach an all-time high, says James 
F. Crafts, Boston, manager Eastern de- 
partment, Fireman’s Fund group, writing 
on National Defense and Insurance in 
the group’s Record for November. He 
asks: 

“Is capital 
to do its part in 
ican way of life? 


stock insurance prepared 
protecting the Amer- 
Are we conscious of 
our obligations to help safeguard indus- 
try from unnecessary that may 
cause cessation of operations ? Do we 
recognize keenly our opportunities to 
provide adequate protection against all 
contingencies, some of them new and 
unknown in our previous experience. 
“Twenty billion dollars is being invest- 
ed in national defense. Normal incomes 
will be advanced and thousands of new 
jobs created. All sorts of miscellaneous 
activities are getting under way in con- 
nection with the national defense pro- 
gram. Additional evidence of the effect 
of that program on business is to be 
found in construction plans for national 
housing involving expected building of 
150,000 new dwelling units in the 
populated areas, plus an unknown imme- 
diate volume of new building in the 
larger cities Many of the activities 
mentioned will result in increased insur- 
ance requirements. 
Bonds Required 

“Consider for a moment the usual gov- 
ernment contract similar to the thou- 


loss 


le ss 


sands which have been and will be ap- 
proved. In spite of the refusal of the 
Senate and House to include in the 


recent appropriations bill a requirement 
for surety bonds and insurance in con- 
nection with the so-called ‘cost plus 
fixed fee contracts’ (sometimes known 
as ‘negotiated contracts’) to be awarded 
by the army and navy departments, it 
can be said that there will be surety 
requirements with the majority of orders 
placed. It will be an exception rather 
than the rule for a successful bidder to 
have sufficient equipment or machinery 
to complete an order within the contract 
period. New purchases will be a second 
insurance need. 
Other Lines Stimulated 

“New construction and builders’ risk 
requirements frequently involve the need 
for insurance under unexpected and un- 
usual conditions. Increased payrolls bring 
an advance in compensation coverages; 
changes in personnel suggest increased 
limits on fidelity coverages, and the very 
important consideration of use and occu- 
pancy, especially increased profits and 
the vital need for an up-to-date review 
of the labor payroll item thereunder. 
These are just a few of the factors in- 
volving insurance under a typical govern- 
ment contract. 

“Even this is not the 
for the effect of the program does not 
stop with industry but benefits directly 
the butcher, the baker, the candlestick 
maker and every individual who has the 
privilege of earning his living within our 


end, however, 





FIRE PREVENTION IN DEFENSE 
The importance of fire prevention in 
manufacturing plants that have been 
granted government orders in connec 
tion with the national defense program 
was stressed by George J. Malloy, senior 
engineer of the Travelers Fire, in an 
address before the Elmira Fire Preven- 
tion School conducted by the Chamber 
of Commerce of Elmira, N. Y,, Friday 
evening, November 8. 

MASS. AGENTS MEET NOV. 19 

The Worcester North Association of 


Insurance Agents of Worcester, Mass., 
will meet at the Hotel Leonard in Athol 
on the evening of Tuesday, November 
19. Harold J. Hamilton, special agent 
of the Royal-Liverpool Groups, will 


speak and a motion picture furnished by 
the Aetna Casualty & Surety will be 
shown, 


JAMES F. CRAFTS 

borders. Fire, marine and casualty cov- 

ers will play an increasingly important 

part as the defense program develops. 
“You may ask, ‘But what shall I do, 

as an insurance agent or broker, to take 

advantage of these opportunities ?’ 


“Lose no time in going after every 
opportunity to review the insurance pro- 
tection now enjoyed by every client; 
reach out for new clients, giving special 


attention to those businesses which are 
directly affected by the preparedness 
program.” 








BALTIMORE INSURANCE DAY 


Annual Event To Be Observed Feb- 
ruary 8; F. Addison Fowler, General 

Chairman of Committee 

Insurance Day is 


Baltimore’s annual 


being prepared for by the Binder Club 


of that city. The date is February 8, 
the anniversary of the Baltimore con- 
flagration. There will be a dinner and 


dance. 

\rrangements for the celebration have 
been placed in the hands of a special 
committee representing the Binder Club, 


appointed by James H. Gorges, of Dan- 
aher, Gorges & Co., Inc., president. It 
will be the third Insurance Day spon- 


Addison Fowler, 
is general chair- 
Others appoint- 
Gorges are: 


scred by the club. F. 
Central Insurance Co., 
man of the committee. 
ed to the groun by Mr. 


Harry Blohm. National Liberty; Bertram L. 
Boone, II, Poor, Bowen, Bartlett & Kennedy, 
Inc.; D. F. Brettschneider, E. J. Richardson & 


Sons; Ross W. Coker, Retail Credit Co.; 
M. Fossett, H. M. 
McMath, Maryland Casualty; 
shorne, Underwriters Laboratories; 
bins, Home; W. P. Schorn, 
Zimmerman; Charles V. 

Thomas W. Streett, 
Underwriters of Baltimore City; 


Frank 
Warfield-Roloson Co.; T. B. 
Charles E. Hart- 
K. V. Rob- 
Brooks & 
Mason & 
Association of Fire 
Frank Shramek, 
Schuchhardt, 
Stuart Windsor, 
Ferd P. 
Worth- 


Gorges is an 


Tongue, 
Simpson, 
Carter; 


New Amsterdam Casualty; E. C. 
E. C. Schuchhardt & Co.; E. 
Homestead; A. M. Sullivan, Home; 
Wetzel, Wetzel & Co., and Edward L. 
ington, Fidelity & Deposit. Mr. 
‘ fficio member of the committee. 


J. E. BUCK RE-ELECTED 

J. Ellsworth Buck, Buffalo manager 
of the U. S. Fidelity & Guarantee Co., 
was re-elected president of the Casualty 
& Surety Club of Buffalo at the annual 
meeting in the Buffalo Athletic Club. 
Other officers are Frederick E. Wheeler, 
vice-president, and George Bladen, sec- 
retary-treasurer. Harvey Stengel and 
Kenneth R, Popham were elected di- 
rectors. 














LOOKING TO THE FUTURE 


onfident in the ability of the American 


business man to comprehend true values, 


the Springfield Group is constantly increas- 


ing its capacity to serve the insuring public 


with the best insurance protection available. 
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WALTER B. CRUTTENDEN, President 
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Executive Committee Of 


Agents To Meet Next Wee, 


President Payne H. Midyette has 
called a special meeting of the one 
tive committee of the National — 
ciation of Insurance Agents to convene 
in New York City on November 17. it 
is expected that the committee wil] }, 
in session for a period of four or Sve 
days. 

Among important subjects to be given 
consideration by the executive committe 
are those pertaining to licensing “ne 
countersignature, gradation of expenses 
and commissions and_ the educationa| 
program of the association, i 


Royal and North America 
In New Cincinnati Offices 


The rounding out of complete service 
offices, including engineering and inland 
marine departments, has led the Cin. 
cinnati offices of both the Royal and 
the Insurance Co. of North America to 
seek larger quarters. The Royal office 
is being moved from the Chamber of 
Commerce Building to the Carew Tower, 
and the North America is moving its 
Carew Tower offices to larger space in 
the same building. 


Home Not Reinsuring New 


Business of Halifax Fire 

The Home Insurance Co. states there 
is no reinsurance connection whatever 
between the new and old managements 


of the Halifax Insurance Co., which re- 
cently appointed Paul J. Kennedy of 
New York as United States manager 


While the Home reinsured the business 


of the Halifax at the time the United 
States management was relinquished in 
July by Wilfred Kurth and Harold \. 
Smith, chairman and president respec- 


tively of the Home, this reinsurance ar- 
rangements does not apply to business 
now being written by the Halifax. The 
original statement in the press on the 
appointment of Mr. Kennedy contained 
an ambiguity with reference to reinsur- 
ance. 


BALTIMORE FIRE COURSE 

With an enrollment of twenty-seven 
students the course in fire insurance 
offered by the Insurance Society of 
Baltimore got under way on November 
6. It is known as Course N-1 and re- 
places Parts 1 and 2 of the old fire 
insurance course. The course deals with 
a description of the contract, clauses, 
forms and warranties by which the con- 
tract may be amended, discussion of 
collateral lines, use and occupancy, rents, 
extended coverage, automobile fire and 
theft, I.U.B. forms, strikes, riots, wind- 
storm, sprinkler leakage, etc. J. Rut- 
ledge Clark, Atlantic Mutu: il, is general 
educational chairman of the society, and 
Frank M. Fossett, Henry M. Warfild- 
Roloson Co., is president. — 


MINN. BLUE GOOSE MEETINGS 
A joint luncheon meeting of the Min- 
nesota Blue Goose and the Insurance 
Club of Minneapolis has bees arranged 
for November 18. The Blue Goose held 
another of its series of Fall parties the 
past week and the auxiliary also had a 
luncheon party. 


ONTARIO ADJUSTERS PLANS 

According to President B. J. Thomson, 
the Ontario Insurance Adjusters’ Ass0- 
ciation has appointed a committee t 
study the association’s constitution and 
recommend changes. The committee 's 
composed of, besides the pre sident, T. 
Bell, Malcolm Lennox, A. C. Hughes and 
\. V. Stupart. 

CANADIAN FIRE LOSSES 

Fire losses in Canada during the week 
ended with October 26 totaled $86,850 
as compared with $157,850 the week pre 
vious and with $150,500 for the corre 
sponding week last year. Losses in 
Canada from January 1 to October 2 
totaled $11,096,000 against $11,467,200 for 
the same period last year. 
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Brokers’ Ass’ns Plan 
Aid to Drafted Men 


RESPOND 


FIVE ORGANIZATIONS 


Committee Includes Goldberger, Chair- 
man, Locke, Jacobs, Schneider, 


Kipp, Ellis, Nathanson 


Representatives of five brokers’ asso 
New York City met 


to protect the interests of the members 


critions im recently 


{ their profession and the chents of 


those who will be conscripted for one 
and to determine what 


year’s training 


steps must be taken to meet the prob 


lems raised by the Conscription Act 
Chis meeting was held in the othees ot 
Samuel R. Feller, 225 
was attended by Brooklyn 


Ass'n: Jj. I l’ries, 


Broadway and 
Insurance 


Brokers’ president, 


\lex Goldberger, M, L. Nathanson; In 
dependent Brokers’ Ass'n Peter A 


Locke, president; General Brokers’ 
Ass'n: Leonard S. Jacobs; 
Brokers’ Ass'n of New York 
Kipp, W. W. Ellis; Bronx 
Men's Ass'n: Peter KE. Schneider; 
H. Hirsch, Ir., of Mr 
Joseph F 


an unofficial 


Insurance 
Reuben FE 
Insurance 
Leo 
Feller’s ofhee and 
who was 
behalf of the 


Lawler present as 
observer on 


Insurance Department 





amount of dis 
were 


onsiderable 
followin 
decided upon 

in obligation incumbent upon 
Insurance Department or the 
brokers’ associations to undertake the 
anagement or transfer of the business 
insurance called into 


cussion the conclusions 
TRAVEL usty 


‘lt is not 


cl er the 


broker 
he several insurance brokers’ asso- 
this city take pride in the 

ered to the country by the 
! are strongly 
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cations t 





elled to be of some defini 
undertaking to 
roblems raised by this 






The preservation of the best interests 
f the public is paramount to all other 
considerations, and the transter of man 


the business of 
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ny pers ¢ he colors should 
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PA. AGENTS COMMITTEES 


Leading Agents of Association Named to 
Head Standing Committees for 
the Year 1940-41 


Oteers of the Pennsylvania Associa 
Agents have appointed 
1040-41 


committees are as 


tion ot Insurance 
members of committees tor 
Chairmen of  thes« 
follows 


\ccident prevention, Daniel FF, Ancona, 


Ir, Reading: Busine Development Ot 
fice, -larrison M. Fines, general chau 
man with Harry W. Shimer of Allen 
town, Albert Margolies ot Seranton, Tom 


Hl. Raugh of Altoona and Raymond A 
Tucker of Pittsburgh regional chairmen; 
compulsory automobile, William FL Win 
ett, Seranton; conference, Joseph W 
Barr, Oil City; fire prevention, Richard 
lL. Smuth, Pittsburgh 

\lso, legislative, |. F. Morgan, Lewis 
town, general chairman, with the follow 
ing division chairmen: Tlerman D, Wolll, 
kaston, casualty; Mr. Wincett, 
sory automobile; J. K. Payne, 
phia, fire; FE W. Murphy, Pittsburgh, 
surety, and Kenneth H. Bair, Greens 
workmen's compensation; member 
ship and local board, J. W. Henry, gen 
eral chairman; publicity and education, 
Charles A, Reid, Pittsburgh; resolutions, 
Herman D. Wollf, Easton; rules, rates 
and forms, Charles A. Reid, Philadel 


compul 


Philadel 


bury, 


phia; rural agents, Walter B. Wilson, 
Lewistown; standard fire policy revision, 
H. Kk. McKelvey, Pittsbureh, and work 


men's compensation, Mr, Bair 


BUFFALO LOCAL BOARD MEETS 


Che Buffalo Association of Fire Un 
derwriters held its regular monthly 
meeting in the Buffalo Athletic Club 
November 6. President August Glasser 


presided, The meeting was featured by 
a discussion of business matters and a 
report on the recent Rochester hearing 
on proposed compulsory automobile lia 
bility insurance. The report was mad 
by Jay W. Rose, secretary of the New 


York State Association of Insurance 
\gents 
WHITE & CAMBY’S BOOKLET 
Among the offices which have issued 


tootball schedule booklets this season for 
their friends and customers is White & 


Camby, Inc, New York City, whose 
booklet is a 20-page affair containing 
dates of all the important games, list of 
he undefeated and untied teams of 1939 


this year, and 
held of- 


tor comparative purposes 


neup of signals used by 
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New Hampshire Women Elect 
Miss Lucie Gorman President 

Members of the New 
\\ Corie n's | carrie 


their annual business session at the Car 


penter at Manehester, N. HL, on October 
1) elected Miss Lucie Gorman of Ports 
president of the organization 
year Miss Janet S 
of Manchester was named vice 
Katherine Donovan of 


Hampshire In 


uursaines meeting for 


mouth as 
for thre 
Shechan 
president and 


COMME 


Concord was selected as secretary-treas 
ret 

More than ninety women from all 
parts of the state were present when 


the meeting got underway and followin, 
officers the annual re 
secretary — treasurer, — the 
membership 
and 


the cleetion ol 
ports of the 
county directors 
and program committees 


and the 
were made 
approve d 


Pollowing oa members 


luncheon = the 
convened in the afternoon to lear 
prominent in the insurance 
field Phey were J. D. Smart, president 
of the New Hampshire Fire; lverett 
Webster, editor of Granite Chips; Rob 
ert S. Perkins, president of the New 
Hampshire Insurance Agents Assoc 
tion, and George W. Scott, assistant sec 
of the National Association ot 
Insurance Agents 

Directors of the organization for the 
named as follows 
Belknap County, A. ledna Riel, Laconia; 
Carroll and Coos Counties, Mrs, Florence 
}. Page Cheshire and Sullivan 
Counties, Nellie Laskevich, Claremont ; 
Grafton County, Mrs. Hlelen Hawes, 
Hanover; Hillsborough County, Imma 
1. Wuytack, Manchester; Merrimack 
County, Margaret Challis, Concord; 
Rockingham County, Mrs, Sue I) Gillen, 
Exeter, and Strafford County, Marion 
Brvdia, Dover. 


three 


y« ake rs 


retary 


COUT year were 


Conway ; 


Stamford Local Board 
Handling Large Risks 
Charles 1H 


\dvisory 


Johnson, chairman of the 


Insurance Committee of the 
Stamtord, 
ports ‘that the local board plan for 
handling insurance written for the town 
{ Stamford ts working out 


Conn., Insurance Board, re- 


success 


tully While the board has_ thirty-five 
members, more than eighty members 
share in the town business and com- 


Missions 
Phe Connecticut Power Co. has just 
recently placed through the local board 


its fire and casualty builders’ risk and 
other construction coverages upon an 
addition to its present plant in Stam- 
ford All members of the board will 


equally in the commission 
payments. On the town insurance, how- 
ever, agents share in commissions on 
the basis of membership or non-mem- 
bership in the local board and also on 
the basis of several other factors. 

Serving with Mr. Johnson on the ad- 
visory committee are Charles E. Snyder 
and Melville A. Taff 


participate 


AGENT’S LICENSE REVOKED 


Superintendent of Insurance Louis H. 


Pink of New York has revoked the 
license of Eugene Kohut, 123 William 
Street, New York City, who was li- 


censed as an agent of one company. 


FIREMAN S FUND 
FRANKLIN 


NATIONAL 


EXPERIENCE 
CO-OPERATION 


O’'GORMAN & YOUNG, Inc. 


A LEADING NEW JERSEY AGENCY 


744 BROAD STREET 


NEWARK, N. } 


New York Brokerage Office 


110 William Street 


W. E. Craig, Mgr. 
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ADVISORY COUNCIL OF AGENTS 


President Hosmer of Excelsior Ay 
nounces Plan Designed to Bring 

About Closer Relations 

In order to establish a closer relation 


oe ‘ . ! 
lip with agents of lxcelsior Insurance 


Co, Syracuse, President Robert C. Hos- 


mer has announced to 


them that the 
hoard of directors has authorized lorma 
“lexcelsior 


The 


council, which is 


tion oof an avents’ advisory 
Purpose of — this 


up of representa 


council,” main 


mac 
tive agents, is to supplement the board 
ol directors, to maintain closer contac 
with the agents and reflect their wishes 
mm direction of the company, two-thirds 
ot whose directors are active mMsurance 
avents, In lis announcement President 
Llosmer says 
“Units of the 
been 


advisory 
established in 
the company is 


Meetings 


states 


council have 
the states in which 
doing business actively 
have been held so far in foy 
and others will be held ‘shortly 
These meetings have been attended not 
only by the advisory council members 
but by the Excelsior agent-director for 
the particular territory and 
trom the home office 

"The component units of the 
are, in reality, ‘listening 
Iexcelstor Through this medium it js 
expected that the lxcelsior will be ever 
nore sensitive to the wishes and needs 
ol its ayvents Already a number 
practical ideas and suggestions have bee 
developed in the council meetings 


someone 


counci 
posts’ for the 


“It is the intent that each councillor 
shall serve for only a limited period, 
say a year or two, so that the personnel 
of the couneil shall be a rotating one 
thereby giving more agents an oppor 
tunity to serve, bringing fresh view 
points into their deliberations. It is a 
pertect example, we teel, of true dem 
cratic principles in the insurance busi 


understanding be 
agents and company management 
so essential in’ the harmonious opera 
tion of the American Agency System.” 


ness and of a better 
tween 


INS. WOMEN OF FORT WORTH 


The newly organized Insurance 
Women of Fort Worth, Tex., will hold 
their first regular mectin November 
19 with Alden A, Evans, president 


the Fort Worth Insurance Underwriters 
\ssociation, as guest speaker \ dele 
gation from the Dallas — Insurance 
Women’s Club, headed by Miss 
Bennett, president, attended the org 
vation meetin; 

Officers elected by the Fort Wortl 
women's group are president, Mrs, Sally 
Hartman, Commercial Standard; vice 
president, Mrs. Mattie Belle McDaniel, 
Harrison-Kennady & Co.; recording sec 
retary, Miss Lena Hood, Paul Rathgeber 
& Co.; corresponding secretary, Mrs 
Helen Carmichael, Lucian Frith Insur- 
ance Agency, and treasurer, Miss Rosella 
Wilson, Head-Teas & Co The execu 
tive committee includes chairman, Miss 
Virginia Smith, R. J. Newton Co.; Miss 
Margaret Scott, FE. S. Kuykendall & 
Son; Miss Ellen Ward, Johnson-Sansom 
& Co.: 


Gussye 





Mrs. Ida Belle Perhamus, Wel- 
born & Welborn, and Miss Ruby White 


side, Commercial Standard 


CHARLES A. WILSON RETIRES 
Charles A. Wilson, who retired Oct 
ber 31 as a vice-president and director 


of R. B. MeFalls & Son, Inc., well known 
New York City agency, was guest | 
honor at a dinner last Thursday meg 


(;eorge in ro sk lyn, 
given by the agency Mr. Wilson was 
with the organization for twenty-twe 
years. At the dinner he was presente 
with a mahogany humidor by the of 
cers of the agency and with a_ fitte 
traveling bag by the employes 


at the Hotel St 


DES MOINES AGENCY MOVES 

The Hopkins & Mulock, Inc., 
of Des Moines, Iowa, has moved. 
offices from the Royal Union Building 
to 601 O'd Colony Building his of 
established agency is now celebrating ® 
seventy-fifth year in business. 


agent) 


t 
its 
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Rhode Island Field 
Changes Are Announced 
FORMS SOUTHERN DEPARTMENT 


A. T. Coates and R. G. Eaton Will 

“Have Management; New England 
Changes Also Are Made 

announces estab- 


The Rhode Island 


jishment of a Southern department un- 
der the management of Aaron T. Coates 
and Ronald G. Eaton, with headquarters 
in Atlanta, Ga Identified with this de- 
partment are the States of Virginia and 
North Carolina under the management 
of former State Agent Charles R. Hud- 
vins, Who has long been connected with 
in this territory. 
department 


the company 
rhe Southern 
includes Alabama, Arkansas, Florida, 
Georgia, Kentucky, North Carolina, 
South Carolina, ‘Tennessee, Virginia. 

Mr. Coates has represented the com 
pany for a number of vears as. state 
qeent for Tennessee, Kentucky and Ar- 
kansas, with headquarters in Louisville, 
Ky. Mr. Eaton has represented the 
company similarly as state agent in Ala 
hama and Georgia, with headquarters in 
\tlanta. These appointments are in 
recoenition of the satistactory 
rendered in their respective fields. 
Homer L. Wade, formerly state agent 
for the company in Florida, has re 
siwned, as has Edward F. Hopkins, for 
merly state agent in North Carolina. 
Mr. Wade was previously connected 
with the rating bureau in Florida and 
Mr. Hopkins, formerly state agent for 
the Rhode Island in Maine, had been 
transferred from this state to the South- 
em territory. 


territory 


ser vice 


Eastern Department 
The territory covered by John I, 
Hartnett state agent for Rhode Island, 
has been extended to include Connecti 
cut and other New England States, act- 
ing as assistant to Frank A. Simmons, 
New England manager of the Rhode 
Island, with headquarters in Hartford 
\lbert A. Leonard of Hartford has re- 
Connecticut state agent for 
the Rhode Island, a position that he has 
held about three years. He previously 
represented the Rhode Island as state 
agent in upper New York state. He is 
well known in both of these territories 


signed as 


IN MICHIGAN LEGISLATURE 
Several Insurance Men Elected and 
Reelected Are Number of 
Insurance Committeemen 
The 1941 Michigan legislature, it ap- 
pears, will include in its membership a 
number of lawmakers either with insur 
ance connections or who have served on 
insurance committees and have had 
much to do with framing legislation per 
taining to the business in the past. Sena 
tor J. T. Hammond, Benton Harbor law 
yer who was chairman of the 1939 sen 
ate insurance committee, was reelecte: 
by a comfortable majority over W. J. B 
Jarvis, a former lower house member 
Mr. Hammond, a Republican, sponsored 
many department-backed bills as well as 
a large number of other measures and 
took an exceptionally active interest in 

all insurance proposals. 
‘Renamed to the senate after a lapse 
ot two years is Ernest C. Brooks of 
the Visscher-Brooks Agency at Holland 
He had insurance committee experience 
during his former service. Brooks is 
Democrat. 
Senator Harry F. Hittle, Lansing, a 
Veteran insurance committee member, 
and Senators Earl Burhans, Pay Paw, 
and Gilbert Isbister, Port Huron, other 
members of the 1939 committee, were 
Re vccted. Senator Harold Saur, Grand 
— another member, was believed 
reelected although by so close a margin 
a a recount was considered a_possi- 
dility, 
> 
inagP resentative Walter F. Remer, Sag- 
an a wae among the 
pes pm in the house. He served 
surance committee there. The 










1939 chairman of that committee, Repre 
contative Charles P. Adams, Howell, 
also was reelected, as was Representa 
tive \Ipheus if Decker, Deckerville, who 
is an accent Two Detroit members were 
also returned, Representatives Joseph A. 
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FLEE AORN RINK HY LR 


Many Fieldmen Attend 
Verne Myers Duck Dinner 


\ total of 
tended the annual H. Verne Myers duck 


cighty-one fieldmen at 


Page 21 


former most 
Blue Goose 


“feeling good.” He is a 
loyal grand gander of the 

Bing Miller of Vinton, Ia., coach of 
the Detroit Tieers baseball team and 
personal friend of J, H. Bunten, most 


insurance 


loval gander of the lowa pond, gave the 
principal address at the banquet, telling 
the fieldmen of his experiences with the 
baseball club during the past season 


Navel, an agent, and William G. Buck- 


, an dinner held at Waterloo, la., which was 
lev, an automobile insurance agent. 


featured by a long distance telephone 


talk with Mr. Myers, who has moved to 


NEW BURGLARY POLICY 

The General Casualty of America has 
put on the market a combination  bur- 
vlary policy, called the B.C.R., which 
provides commercial robbery, both in- 
side and outside, with safe burglary and = "eT for several years and although forced 
burglary from the custodian’s residence. to be this year talked with the 
Minimum premium is $32.50, various fieldmen, informing them he was 


California to recuperate from an illness. 
AUTO MEDICAL PAYMENTS 
American 

that 
endorsed on 


Mr. Myers, state agent for Security of 


Connecticut, has sponsored the duck din- Great Indemnity recently 


advised agents medical payments 


away coverage may be existing 


pleasure type automobile policies. 
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Home Office, Hartford, Connecticut 











The many protective services of the 
Hartford Fire Insurance Company 
and the 
Hartford Accident and Indemnity Company 
are available through qualified Hartford agents and brokers 


in all parts of the United States. 


Call Western Union for the name of the 
nearest Hartford representative. In Canada, 
call Canadian National Telegraphs. 











ALES of the ROAD 


By E. H. HORNBOSTEL, 


New York State Agent, Firemen’s of N. J. 


| recently received the following let 
ter from Vice-President Robert S. Gat 
vie of the Aetna Fire which | am pleased 


to publish herewitl 


“October 29, 1940 
“My deat Ed 
“Il very much appreciate your congrat 
ulations and good wishes, and you may 


satisfaction that 
is pleasin 


1 
Keen 
prom ition 


be sure it is with 
| learned that my 
to you 

“I too 
snapshots 
Seymour and mi 
many Summers ax i 
doubtless know, is now here at the home 
office, one of our assistant 
and intimately associated with me 

“While I hardly dare to challenge 
your memory, | would be almost willing 
to wager that | better than 
vou the first time we met. It was down 


somewhere have one of the 
took of Marlor 
Saranac Lak« 


which you 
at Upper 


Seymour, 1 


as vo 


remember 


in Marvland at a clam bake given by 
the Field Club at s mebody’s cottar¢ 
on the shore, I was doing some inspec 


tion work for the Hartford Fire at that 


time and went to the party with Bill 
Beecher, Bill Donnelly and ‘Pinky’ Wil 
liams, none of whom are now lving 
Through your column in The Eastern 
Underwriter, which | enjoy every week, 


I am constantly reminded of old friends 
and interesting phases of the fieldmen’s 


life in New York State, all of which are 
without doubt tops amongst my _ recol- 
lections ° 

“With best personal regards and good 


wishes, I am, 
“Sincerely yours, 
“Bob.” 
Mr, Garvie is right about the time we 
met. It occurred in 1919 at John G 
Iker’s party and I was honorary 
as general agent of the National Liberty. 
Mr. Roll ; National 
Liberty in 


guest 
was agent of the 
Baltimore 
Diplomacy Victor Over Force 
The old American saying, “You can 
catch more flies with honey than with 
vinegar,” is true \nd it makes no dif- 
ference whether a person is in position 
to dictate his wishes An historical ex 
ample of this is the selection of Berna- 
dotte, a marshal on Napoleon's staff, to 
the kingship of Sweden, by popular vote 
of the Swedish legislature Bernadotte, 
who was in the position of dictating 
Swedes by force of 


terms to the arms 


in some episode of the Napoleonic wars, 


chose to use diplomacy and tact, and 
when their roval house became extinct 
they remembered well and chose him, 
and the present “royal” house of the 


“Bernadottes” is the result 


This was about 140 years ago. Berna- 


dotte survived Napoleon's conquering 
career He fought against Napoleon 
when there was a general uprising of 


orsican,” 


Water- 


against the “¢ 
battle of 


all Europe 
participating in the 


A Progressive Company for Progressive 


secretaries, 


y 


» | 








loo, af | remember my history He 
came from Gascony in’ France and 
rose from a= private in the National 


French 
proce le d 


Guard during the Revolution 
sergeant, then rapidly with 
the advent of Napoleon to a marshal of 
the French Empire, and finally King ot 
Sweden, being adopted by the last of the 
Wasa line in Sweden, and named succes 
sor to the throne 

\s a side remark | might also mention 
that he won out over Napoleon in a love 
both humble offi 


affair when they were 

cers in the ranks His career would 
make a wonderful “picture” for the movie 
magnates, being full of romance and 


action 


CANADIAN WAR RISKS FORM 


Fire Companies Aid Coverage by En- 
dorsement to Supplemental Con- 
tract; Wording of New Form 
Now that Canada is at war, practically 


all forms of damage that may be caused 
in the Dominion by reason of that fact 
may be protected by endorsement In 


line with insurance practice of keeping 
in step with the times the supplemental 
was improved by revisions some 
months ago, including the addition of a 
special war endorsement As it 
now stands, and as it is now in effect 
across Canada, the wording of the new 
form is as follows: 

“(a) Loss oceasioned by 
dent or secretly in Canada and acting 
for- 


contract 


- 1 
TISK 


persons resi- 


as agents of or in the interests of 
eclen enemies. 

“(b) Loss occasioned by military air- 
crait or vehicles which at the time of 
the happening of such loss are not armed 
for carrying explosives or ammunition. 

that such k under (a) 


“Provided 
and (b) are not part of or occasioned 


sses 


during open hostilities, and do not oc- 
cur during the happening of operations 
of enemy armed forces anywhere in Can 
ada or against Canadian territory, and 


are not due 
or explosives 


to explosion of munitions 
being used by or in the 


custody of the armed forces.” 
It is understood that this was 
adopted some months ago this endorse- 


Canada and ts 


SINCE 


veneral 


all policies 


ment is 
available in 


acTOss 


H. A. THOMPSON REELECTED 
The Minneapolis Underwriters Asso 
ciation has reelected H. A. Thompson of 


Wirt Wilson & Co., president. Walton 
W. Vocht of Marsh & McLennan was 
elected vice-president. Plans were in 
formally discussed at the annual meet- 


ing tor establishing a producers school 
for which a fee would be charged. The 
directors have a number of ap- 
plications for the post of manager from 


which P. H. Ware resigned 


received 
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EXCESS UNDERWRITERS, Inc. 


JOSEPH P. GIBSON, Jr. 
PRESIDENT 


MORTIMER D. PIER 
SECRETARY 


Telephone: BEekman 3-1170 


90 John Street 


New York, N. Y. 





Court Refuses to Substitute Its 
Judgment for That of Appraisers 


In an action by an insured to. set 
aside an award of appraisers and an 
umpire appointed under a_ fire policy 


covering a truck and trailer which were 


destroyed by fire, the Texas Court of 
Civil Appeals, Providence Washington 
Ins, Co. v. Farmers Elevator Co., Ine., 
I4l S. W, 2d 1024, held that the testi 


mony did not indicate that the apprais 
ers acted in an arbitrary manner, but 
that they acted honestly and fairly, hav 
ing in view only the desire and purpose 
to make a fair and honest adjustment 
of the matter and return a just and fair 
award. 

It was not shown that any 
testified before the appraisers, but the 
court said it did not appear that insured 
tendered any witnesses or made any 
request that testimony be heard. Insured 
was therefore held in no position to con 


witnesses 


tend that the appraisers acted arbi 
trarily or that their award should be 
set aside on account of their failure 


to hear testimony 

The award micht have been for a 
smaller amount than micht have been 
determined by a court or jury, but the 
court said that “it is well settled that 


a court will not substitute its judgement 
tor that of the appraisers in the absence 


of a showing that the award was in 
duced by fraud, accident, mistake or 
some circumstance which would rendet 


Jersey Organizations 
Hold Annual Meetings 


Several New Jersey insurance organi- 


vations have met recently and elected 
officers as follows: Burlington County 
Association of Insurance Agents: Presi- 
dent, Robert H. Aaronson, Ir vice- 
president, Edward A. Kashner; secre 


tary-treasurer, Arthur N. Cutler 

Mercer County Association rf Insurance 
Agents: President, Frank R. Zelley; vice-presi 
lent, Joseph P. Fleming; secretary-treasurer, 
Karl Weidel 

Bergen County Association — of Insurance 
Agents: Alan Hl. Miller, president; William I 


Baker, first 


ond vice-president ; 


vice-president; Douglas Train, sec 


Jules J. Cheron, secretary 


treasurer (reelected). 


Passaic County Association of — Insurance 
Agents: Hl. Earl Munz, president; Edgar H 
Ellis, vice-president; Wiiliam G. Heuser, secre 


tary-treasurer, 


Atlantic City Association of Insurance 
Fred T. Bolte, president: John W. Me 


Nally, vice-president; David E 


Agents 
Gardiner, secre 


ary-treasurer (reelected). 


FIRE and ALLIED LINES ~ AUTOMOBILE ~ INLAND MARINE 
SAN FRANCISCO 


oo = @ Eon -W Cie) 


NEW YORK 


it unjust and unfair to one or both ; 
the interested parties.” 
Intention of Appraisers 

“The only ground upon which the 
court is warranted in setting aside sy 
an award on account of mistake is upor 
a showing that the award does not speak 
the intention of the appraisers. In this 
case the award was signed by all thr 
of them and while they differed in th 
beginning, there minds met in the fina 
conclusion and neither of them testified 
to any tact which would indicate the 
award was different in any respect fror 
that which all three of them intended 
it should be.” 

The court stated as the correct rul 
on this) point “The true question it 
such cases is, were the appraisers labor 
ing under a mistake of fact by whic 


their award was made to operate ina 
way they did not intend?” 
evidence that the opinion of the in 


surance company’s appraiser as to the 
value of the truck and trailer before the 
fire was the same as that of the insur- 


ance adjuster and coincided with. that 
of the umpire was held not to show 
collusion warranting the setting aside 
of the award. “It is held,” the court 
said, “that nothing will be presume 


against such an award. Every presump- 
tion will be indulged in its favor unless 


it is contradicted by proof.” 


Finds Premium Tax Laws 


Often Hard on Companies 


State minimum tax laws based on di- 
rect net premiums frequently operate t 
the disadvantage of companies with smal 
premium totals in individual states, F 
W. Maasen, London Assurance Grow 
auditor, told members of the Insurance 
\ccountants Association. 

“It is a real problem,” Mr. Maaser 
declared, “to find means to avoid heavy 
tax costs in states where it is difficult 
to obtain under present conditions direct 
premium income large enough to bring 
the state premium tax above the min- 
mum by application of the percent of tax 
to the income.” He suggested that 4 
remedy might be found through author 
izing agents to increase their limits t 
the total of “group facility” instead o! 
individual company limits, as is the prac- 
tice in many Another remed) 
might be found, he pointed out, throug 
the appointment, where permitted, | 
agents of a parent company as agenls 


offices. 


also for affiliated companies. 


“NORTHERN ASSURANCE UO.Irp4 


Agents 
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Buffalo Mayor Seeks 
Fire Prevention Code 


yovE FOLLOWS TRAGIC FIRE 


Immediate Inspection of All Buildings 
Containing Combustile Materials 
Also Sought 


Immediate inspection of all factories 
and other buildings where combustible 
materials are stored and a new fire pre 
yention code tor Buffalo are being 
sought by Mayor Thomas L. Holling 
jollowing a disastrous fire at the Bui 
falo Toy & Tool Co. plant which claimed 
the lives of two girl employes and in 
jured several more. 

The mayor’s plan was coincident with 
4 dual investigation into the tragic fire. 
\n eye-witness of the blaze, Mayor 
Holling was deeply disturbed at what 
he saw. He is conferring with the cor 
oration counsel's office on a draft of a 
communication to the council asking that 
the law department be directed to formu 
late a fire-prevention code designed to 
nrevent the recurrence of such tragedies 
’ The mayor also planned to enlist the 
aid of the Buildings Division and_ the 
Health Department, along with the Fire 
Prevention Bureau, in the inspection of 
structures where the risk incident to use 
of combustible materials exists. 


Code Held Badly Needed 


The mayor’s action came simultane 
wsly with a statement by Battalion 
Chief George FE. Walsh, head of the 


Prevention 
fire preven 
need on 


Fire Department’s Fire 
Bureau, that “there is no 
tion code in Buffalo and we 
badly.” 

“The laws for fire prevention in out 
city are mediocre and are urgently in 
need of recodifying. At present we work 
under the safety ordinance and fall back 


nm the National Board of Fire Under 
writers’ regulations.” 

The two-fold investigation was di 
rected by Chief Walsh and Clarence 


Reid of Albany, supervising inspector of 
factory and mercantile esestablishments 
in the State Industrial Department, sent 
to Buffalo by State Industrial Commis 
sioner Frieda S. Miller. 

“l found,” Mr. Reid declared, “that 
substantially all the laws had been com 
plied with.” Chief Walsh said his find 
ings showed the fire was started by the 
ignition of celluloid and that its amaz 
ingly rapid spread was due to the cellu 
loid.” 

In 1932, the City Law Department 
sought authority from the Common 
Council for codification of fire-preven 
tion regulations but nothing ever came 
of the request. At present, various regu 


lations on the storage of combustible 
materials, exits, fire escapes and_ fire 
walls and the like are scattered all 


through the city ordinances, some in the 
building code and others in other sec 
tions, 

“The last inspection of the toy fac 
tory was made on November 10, 1939,” 
Chief Walsh said. “At that time no 
cause was found for complaint. TH 
factory had ample exits with at least 
two on every floor and three on one 
floor. The average factory building in 
Buffalo is inspected by the Fire Depart 
ment about once a year. But they also 
are subject to two other inspections by 
the State and by the insurance under- 
Writers.” i 


SUBURBAN CLUB DINNER DEC. 2 
The Suburban New York Field Club 
will hold its annual dinner meeting at 
the Park Central Hotel on Mondav eve- 
ning, December 2. Fred P. Mersinger 
is chairman of the entertainment com- 
mee. Officers of the club are as fol 
Ows: president, J, B, McMillan: vicc 
President, William L. Bennett; secretary, 
— B. Burkert, and treasurer, Wil 
lam J. Gluf. 


q LL. BLUE GOOSE TO MEET 
hold _Tllinois Pond of Blue Goose will 
“ its next meeting and _ initiation 
ember 9 at the LaSalle Hotel in 
Conde It will also be Past Most Loyal 
ies _ night, and prizes will be given 

Or the recent membership drive, 





BROKERS HEAR W. A. SULLIVAN 


Speaker Tuesday at the luncheon 


meeting of the Insurance Brokers Asso 


ciation of Illinois was W. A. Sullivan, 
insurance manager for the Loose-Wiles 
Biscuit Co., who told what buyers ex- 


pect ol their brokers He urged his 
audience to acquaint themselves with the 
special and peculiar needs of individual 
clients, which, he said, was the surest 
means by which they can stand off and 


COLIN McK. TENNANT DIES 


Funeral services were held Tuesday 
afternoon for Colin McKenzie Tennant, 
50, broker and member of the Chicago 


insurance firm of Robert G. Tennant & 


Co. Mr. Tennant passed away on Sun 
day in Presbyterian Hospital. Besides 
his widow, Sue, a son, Colin, Jr., sur 
Vives. 


W. E. SUMMERS LOSES WIFE 


Mrs. Dolores Agramonte Summers, 60, 


Byron B. Hillen of Seattle, president 
of the King County Insurance Associa- 
tion, was married on October 20 to Miss 
Genevieve Bouldron. 

* A + 


Roy R. Brockett, vice-president of A 
\. Bettinger Co., Inc., of Buffalo, has 
been appointed honorary chairman of the 
Krie County Defense Council 


* 


Edwin L. Ballard, 


Butfalo 
to the 


Msurance 




































































defeat competition from other brokers wife of William FE, Summers, local agent broker, has been appointed SIX 
and from mutuals. He is vice-president of Milburn, N. J., died last Saturday teen-member Erie County Defense Coun 
of the American Management Associa Before her marriage in 1922 she was a cil which will coordinate defense prepa 
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NEW YORK e CHICAGO e MONTREAL « SAN FRANCISCO | 
AGENTS EVERYWHERE | 
GREAT AMERICAN INSURANCE COMPANY 
NEW YORK, N. Y. + Incorporated 1872 
GREAT AMERICAN INDEMNITY COMPANY 
NEW YORK, N. Y. «+ Incorporated 1926 
AMERICAN ALLIANCE INSURANCE COMPANY 
NEW YORK, N. Y. + Incorporated 1897 
ROCHESTER AMERICAN INSURANCE COMPANY 
NEW YORK, N. Y. + Incorporated 1928 
DETROIT FIRE & MARINE INSURANCE COMPANY 
DETROIT, MICH. + Incorporated 1866 
MASSACHUSETTS FIRE & MARINE INSURANCE COMPANY 
BOSTON, MASS. + Incorporated 1910 
THE NORTH CAROLINA HOME INSURANCE COMPANY 
RALEIGH, N. C. «+ Incorporated 1868 
COUNTY FIRE INSURANCE COMPANY OF PHILADELPHIA 
PHILADELPHIA, PA. + Incorporated 1832 
THE AMERICAN NATIONAL FIRE INSURANCE COMPANY 
COLUMBUS, O. + Incorporated 1914 
| DIRECTORS GREAT AMERICAN INSURANCE COMPANY | 
DANIEL R. ACKERMAN. . New York City | LOUIS W. DOMMERICH . New York City | JESSE S. PHILLIPS....... New York City | 
Vice-President and Secretary, Great American L. F. Dommerich & Co., Commission Merchants Vice-President, Great American insurance Com- 
Insurance Company pany. Formerly Superintendent of Insurance | 
JOHN H. HILLMAN, JR..... . Pittsburgh of New York 
— D. — . oe . 3s a oe Chairman of the Board, Hillman Coal & Coke Co. HOWARD C. SMITH —_ New York City | 
| OS re Aeereee Seer meen’ | EUSTISL. HOPKINS...... New York City | Estate Trustee | 
Chairman of the Board, Bliss, Fabyan & Co., } 
H. DONALD CAMPBELL. New York City Cotton Goods Commission Merchants PHILIP STOCKTON: oo i. c.e snes Boston | 
President, Chase National Bank of New York PERCY H. JOHNSTON... .New York City —., ¢ Sees, ame, The First 
| ARTHUR O. CHOATE New York City Chairman of the Board, Chemical Bank & Trust Co. 
- sees ‘ ROY B. WHITE.. New York City 
es Ce SAMUEL McROBERTS. .. .New York City President, Western Union Telegraph Company 
. : 
| JOHN M. DAVIS........ New York City | ALEXANDER R. PHILLIPS. New York City ; 
President, Pelaware, Lackawanna & Western Vice-President, Great American Insurance prec Snoop tna York City 
WHILLIADA Bi. MOGP wooo sc nccncicvccn es New York City 
President, Great American Insurance C and Affiliated C i 
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Peculiarly Constructed Building 
Produces Question of Coverage 


brought by the city of 
Home 


Fire 


Actions were 
University City, Mo., against the 
& Marine and the Western 


on fire policies issued by the defendants, 


Fire 
each of which provided for insurance 

“On the fireproof building, located 
north side of Delmar Boulevard between 
Trinity and Oberlin Avenue, known as 
6801 Delmar Boulevard, University City, 
Mo. 

“This policy covers said building, in- 
cluding its attached platforms, including 
foundations, plumbing, electrical wiring 
and stationary heating, lighting retrig- 
erating and ventilating apparatus and 
fixtures, attached signs; stacks and awn- 
ings (covered under fire policies only), 
door and window screens, storm doors 
and windows; also all permanent fix- 
tures, stationary scales, elevators and 
machinery therefor, all contained there- 
in or thereon, and all while belonging 
to and constituting a part of said build- 
ing.” 

A fire occurred, the pleadings alleged, 
in the building insured by and described 
in the policies, which damaged the build 
ing in an amount greatly in excess of 
the face of the policies. The defense 
was that the building in which the fire 
occurred was not covered by the policies 
The only raised by the pleadings 
was whether the fire occurred in the 
building described in the policy 


issue 


Fire in Storage Building 

The somewhat peculiar design of the 
gave rise to the dispute be- 

tween the parties. The south portion 
was octagonal in shape, five stories high; 
the north portion was rectangular, three 
stories high, dropping to two and then 
to one. These two parts were connected 
by a corridor. The entire structure was 
fireproof. It was erected at one time 
upon one continuous foundation. All 
parts received heat from a stationary 
heating plant in the one story section. 
The whole property was originally used 
by the publishing concern which erected 
it. After the plaintiff city purchased it, 
certain alterations were made; most ot 
the octagonal part was occupied by city 
offices and most of the rectangular part 
was leased to and occupied by a storage 
company. The fire resulting in the loss 
occurred in the part occupied by the 
storage company. The insurance com 


structure 


panies denied liability on the ground 
that their policies covered only the oct 
agonal part From judgments in the 


Federal District Court for Eastern Mis 
souri for the detendants the city ap 
pealed. It contended (a) that the con 
struction of the policy was a question 
of law for the court and that the trial 
court erred in submitting the question 
of ambiguity to the jury and (b) that 
the policy was as a matter of law rea 
sonably capable of being construed to 
cover the damaged property and that 
the trial court should have so held 
Physical Characteristics 

Che Eighth Circuit Court of Appeals, 
University City, Mo. v. Home Fire & 
Marine, 114 F. 2d 288, reversed the judg- 
ments for a new trial in accordance with 
the law as announced in its opinion 
After discussing certain questions as to 
the admission of evidence the court said, 
in part: “Unless the extrinsic facts up 
on which the existence of a latent am 
biguity is dependent are in dispute, the 
question of whether a contract is am 
biguous is a matter of law for the court 
Where the facts are not in dispute the 
application of the description of the 
property to the subject matter of the 
contract is the duty of the court. The 
court must determine whether the lan 
guage of the contract aptly reads upon 
the subject matter or whether it is la 
tently ambiguous. This question must 
first be determined by the court in order 
to determine the necessity for parole 
evidence of intent and the submission 


of the disputed issues of fact to the 
jury In determining the issue of am- 
higuity the court was entitled to consid- 
er only the terms of the policy in rela 
tion to the undisputed facts relative to 
the physical characteristics of the prop- 
erty which it was contended was within 
its scope. It was the court’s problem 
to read the description in the policy, 
ignoring none of its terms, upon the 
subject matter of the insurance and to 
determine whether, when so read, the 
description with reasonable aptness des- 
ignated the structure as a whole or 
whether, when so construed, it was 
doubtful whether the damaged property 
was included. In considering this prob- 
lem the court was required to give the 
terms of the description their usual and 
ordinary meaning and to consider the 
undisputed physical facts relating to the 
design, construction and location of the 
property. When this is done, we do not 
think a latent ambiguity can be said 
to exist as a matter of law. 
Leasing Immaterial 

“The description in the policy clearly 

reads upon the improvement as a unit 


when the language is given its usual 
and ordinary meaning.” 

The term “building,” the court said, 
is not confined to structures of any 


particular size or shape. And the fact 
that the city did not require the use 
ot the entire structure and leased a part 
ot one section was held to be imma- 
terial. “The entire property was known 
as 6801 Delmar Boulevard. The de- 
scription in the policy, therefore, aptly 
reads upon the property as a whole.” 
Quoting the coverage clause as above, 
the court said that the heating plant, 
the stack, and the onlv platform con- 
nected to the structure were all a part 
of the rectangular section. The electric 
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Many Air Conditioning Jobs 
Create Additional Fire Hazarq 


Fire hazards of air conditioning are 
revealed in a memorandum prepared by 
Dunean M. Findlay, president of Find- 
lav-Noyes Co., New York, the insurance 
affiliate of Charles F. Noyes Co., Inc., 
the real estate institution Quoting Mr. 
Findlay : 

“Air conditioning and ventilation has 
become an important adjunct to the 
building industry and hardly a structure 
or alteration is being made without con- 
sidering air conditioning of some kind. 
The buyer, lessee or tenant is becoming 
air conditioning minded and in many 
cases is insisting upon such equipment. 
With little experience the insurance fra- 
ternity is apprehensive concerning fu- 


generators used to operate a searchlight 
in the octagonal section were in the 
rectangular part. The plumbing or 
water pipes extended through both sec- 
tions. 


Jury Verdict Upheld 


It was held that the question of the 
construction of the policy was in the 
first instance a question of law for the 
court, and that in view of the undisputed 
facts the policy was reasonably capable 
of being construed as describing the 
property damaged by the fire as a mat- 
ter of law; and that the motion for an 
instructed verdict for the plaintiff should 
have been sustained. 

Woodrough, C. J., dissented in an ex- 
haustive opinion, considering as an ele 
ment in the determination of the issue 
the prior insurance contracts between 
the parties. On the whole case, he 
thought it clear that the city did not 
pay the insurance company to insure 
the rectangular building where the fire 
occurred, and that the verdict of the 
jury was just and right. 


DEMOCRACY, 1940 


In November the people speak. 


More important 


than whom they choose, is the demonstration of 


free choice. 


Democratic too, 
this company. 


is the conduct of the affairs of 
It listens attentively to the opinions, 


suggestions and criticisms of its Agents—to the 


inevitable profit of both. 


PHILADELPHIA 


FIRE and MARINE 
INSURANCE COMPANY 


HEAD OFFICE: 1600 Arch St., Philadelphia, Pa. 
NEW YORK OFFICE: Central Fire Agency, Inc. 


92 William St., N. Y. C. 


CHICAGO OFFICE: 209 W. Jackson Boulevard 
SAN FRANCISCO OFFICES: 


§ Fire—425 Montgomery Street 
| Marine — 222 Sansome Street 





ture losses. Many installations are rath 
er experimental and losses are expected 
to mount. As in most new fields both 
mechanics and contractors have’ little 
experience and many small jobs are he. 
ing done by ventilating concerns who 
purchase their units from other concerns 
and then install them. 
Duct Installations 

“In many structures, especially those 
that are not specifically rated by the 
insurance rating boards, inspections are 
not made. Therefore there is no check. 
ing and the contractor installs as he 
chooses, which in many cases is withoyt 
a study of the hazards involved from q 
fire or safety standpoint. Many duct 
installations are made for both hot and 
cold air in order that they may heat the 
premises in Winter and cool it in the 
Summer. Necessarily these ducts either 
have direct or indirect connections to 
furnace or boiler and thus in reality 
these ducts become a heating or hot ait 
line. Insulation becomes extremely jm. 
portant. Automatic fire’ dampers prop. 
erly located and controlled will act as 
fire stops to prevent spread of fire or 
smoke from one floor or section to 
another. 

Restaurant Case Cited 

“Recently we had occasion to inspect 
a restaurant, with the result that we 
recommended changes in the air condi- 
tioning ducts which if not corrected 
would have cost the tenants and owner 
thousands of dollars in additional fire 
insurance premiums. It is essential that 
this work be carefully inspected during 
the construction period as once these 


ducts are enclosed they cannot be 
checked. 
“On one of the visits it was notea 


that one of the ducts had been bi-passed 
around and through a_ wooden floor 
beam. In another instance the hot air 
duct was so installed that the wooden 
floor beam passed right through the 
center. No dampers had been provided 
between floors. These conditions would 
have been serious fire hazards. Thanks 
to our engineer these conditions were 
remedied, but had they been overlooked 
in a few years after dryness and car- 
honization had set in, there is no doubt 
that a fire would have resulted, or a 
fire starting in the basement would have 
spread throughout the upper floors. 
Work For Engineer 

“Tt is extremely important that a fire 
insurance engineer carefullv watch the 
installation of air conditioning systems, 
no matter how small, in order to prevent 
fire hazards. Every precaution for safe- 
tv should be taken in this new field and 
it will pay the owners and tenants not 
only in safety but in premium dollars.” 

Five years ago William B. Falconer, 
president of Charles F. Noves Co., Inc, 
and Harold S. Ford, executive vice-pres- 
ident, saw the necessity of giving Noves 
Co.’s clients insurance protection. This 
led to organization of Findlay-Noyes Co, 
Inc. For thirty-nine years the Noyes 
organization had maintained an_ insur 
ance denartment. During the last three 
vears this business has been increased 
800% and on account of increased volume 
Findlay-Noyes Co. has been able to em 
ploy engineering ability of a high order 
The services include advice to clients 
as to amount of insurance that shoul 
be carried, always periodical reinspec- 
tion of premises, careful analvsis of pol- 
icies and advising and financing the I- 
stallation of automatic sprinklers. 





Thomas W. Ozlin, member of the State 
Corporation Commission of Virginia with 
supervision over the Virginia Denart 
ment, has been re-elected to the Farm 
Credit Board of Baltimore by produc: 
tion credit associations of Virginlt 
Pennsvlvania, Delaware, Marvland, West 
Virginia and Puerto Rico. His new tem 
is for three years beginning January * 


1941, 
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Large Loss on Tacoma Bridge 


(Continued from Page 1) 


ollowing twenty-two companies par- 
ticipated in writing the bridge risk : 

American Central, Dubuque Fire & 
Marine, Fidelity- Phenix, Fire Associa- 
tion, Fireman’s Fund, General of Seattle, 
Hartford Fire, Home of New York, 
Houston Fire & Casualty, Insurance Co. 
of North America, Insurance Co. of 
the State of _Pennsylvamia, Liverpool 
& London & Globe, Merchants of Den- 
yer, Merchants of New York, Millers 


the f 


National, Minneapolis Fire & Marine, 
National Surety Marine, Northwestern 


Mutual Fire, Pacific National Fire, Trav- 
elers Fire, United Firemen’s, Fidelity & 
Guaranty Fire. 

The Home of New York and the 
Northwestern Fire & Marine were on 
the use and occupancy schedule. 

Louis LaBow of LaBow, Haines Co., 
Seattle, serviced the line. 

Insurance Meeting in Seattle 

Twenty-eight insurance representa- 
tives, representing some twenty-two 
companies, which underwrote the bridge, 
met in Seattle on November 9 to con- 
sider the loss. Out of the meeting issued 
a formal letter to Gov. Clarence D. 
Martin, chairman of the Toll Bridge 
Authority, that the companies intend to 


“preserve” their “subrogation rights,” 
their right to sue anyone whose con- 
tributory negligence in design, con- 


struction or maintenance, in their belief, 
might have contributed to the bridge 
disaster. The insurance men selected 
a committee of their own number and 
the legal firm of Bogle, Bogle & Gates 
to represent them. The committee in- 
cludes George H. Thompson, vice-presi- 
dent of Northwestern Mutual Fire As- 
sociation; I. W. Elwell, representing the 

American Central and Hartford Fire In- 
surance companies; Paul A. Carew, man- 
aver of the Marine Office of America; 
Guy N. Hedreen, special agent of the 
Fire Association group; John M. Roddy, 
manager of Fire Companies Adjustment 
Jureau, and Louis ‘LaBow, of LaBow, 
Haines & Co., who placed the insurance. 

Clark Eldridge, toll bridge authority 
engineer, stated emergency cables had 
been installed temporarily last month in 
an effort to cut down the bridge’s longi- 
tudinal roll. The cables had apparently 
not been synchronized properly, and al- 
lowed the bridge to develop a lateral 
roll 

The span was built by the state toll 
bridge authority, a division of the state 
government, and _ financed originally 
through a $2,900,000 WPA grant and 
$3,520,000 in bonds sold to the Recon- 
struction Finance Corporation, 

Toll bridge authority officials said that 
in the sale of bonds for the structure 
to private holders the buyers had stipu- 
lated that sufficient insurance be carried 
to guard against possible loss. The 
bonds were refunded six weeks ago when 
tolls rose above estimates. The RFC 
relinquished the bonds and they were 
sold to private investors, 

Heavy cables anchored in 
blocks at each side of the Narrows 
snapped as they were being put into 
place the first time, the engineers now 
advise. 


N.Y.-N.J. Bridges Held Safe 


There is “no chance in the world” of 
New Jersey and New York bridges 
meeting the fate of the Tacoma Narrows 
Bridge. That is the declaration of en- 
gineers in the metropolitan area. They 
said that all the bridges of the eastern 
seaboard were designed with tremendous 
factors of safety to allow for wind pres- 
Sure, even though the chances of in- 
tense wind pressure are remote. 

he engineers particularly mentioned 
the George Washington Bridge over the 
Tudson River, of the same suspension 
type as the Tacoma bridge and which 
has a main span 700 feet longer than 
the collapsed bridge. They said the Hud- 
Son structure is without the slightest 
weakness, 

0. H. Ammann of Boonton, who was 
chief engineer in charge of construction 
of the George Washington Bridge and 


concrete 


now consulting engineer for the Port of 
New York Authority, is specific. He 
said the Tacoma Bridge, with a width 
of only thirty-nine feet, had little rigid- 


ity and was “very flexible laterally.” 
Then he went on: 
“Severe wind conditions caused the 


Tacoma bridge to sway excessively. The 
George Washington Bridge has a rigid- 
ity a number of times greater, perhaps 
twenty times greater. The George Wash- 
ington Bridge is a far heavier structure, 


perhaps ten times heavier than the Ta- 
coma Bridge. It is more than three 
times wider. 

“Theoretically, the George Washing- 
ton Bridge could sway ten to twelve 
feet in the center and yet be perfectly 
safe. When it was constructed allowance 
was made for a wind velocity of ninety 
miles an hour. If that pressure struck 
the entire bridge at one time, the sway 
would be noticeable, of course, but there 
would be no danger. 

“So far, the bridge has been known 
to sway only a couple of inches. There 
is no way of determining the sway 
exactly, but I’d say it’s never swayed 
more than two or three inches.” 


NEW YORK EXCHANGE MEETS 
The New York Fire Insurance Ex- 
change on Wednesday unanimously ap- 
proved revocation of the right of the 
Triangle Underwriters, Inc., agency of 
Brooklyn to represent companies of the 
exchange. The National Ben Franklin 
Fire and the Philadelphia National had 
filed notices of appeal from a finding of 
the exchange arbitration committee in 
the matter of the agency and were 
scheduled to present their case at the 
meeting. However, neither representa- 
tives of the companies nor of the agency 
appeared. 





” 









There’s satisfaction in solving the insurance problems of your 
prospects and policyholders. To help you do this, we support your 
efforts with a record for prompt and equitable settlement of claims 
which is convincing when you are selling, satisfying when ad- 
justments are made. 


“Consult your Agent or Broker as you would your Doctor or Lawyer” 


F. & G. FIRE 


FIDELITY & GUARANTY FIRE 
affiliated with 

UNITED STATES FIDELITY AND 
HOME OFFICES 





“Earnings Continued during the 
Shutdown,” the treasurer reported — 
and your persistence in selling him Use & 


Occupancy made him your friend for life. 





BALTIMORE 





CORPORATION 


GUARANTY COMPANY 
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Changing Pan-American Trade Brings 
New Opportunities in Insurance 


Curtis B. P. Carvalho, vice-president 
of American International Underwriters 
Corporation and well grounded in 
knowledge of insurance conditions in 
foreign countries, is author of an enlight 


ening article on “The Effect of Pan 
American Trends on Insurance” in a 
recent issue of the Insurance Broker 
Age, publication of — the Insuranes 
Brokers’ Association of New York, Inc 
In his remarks Mr. Carvalho points out 
some of the possibilities and also prob 
lems associated with the closer relo 
tionships now being develoned with 
Latin American countries. With the 
permission of the Broker-Age Mr. Car 
valho’s article is given herewith pra 


tically in full 

The position of the 
ance broker, arent and company in the 
changing picture of Pan American trade 
will take on greater significance as pres 
ent Pan American 
ments emerge from the 


American insur 


cooperative 
blue-print stap« 


move 


and become concrete workin: plans 

To what extent American capital and 
industry will change to fit this new pic 
ture in these neighboring countries it 
is impossible to forecast. Generally, 


however, it can he foreseen that Ameri 
can capital will play a dominant rol 
in the development of many of the dor 
mant, infant industries that are impo- 
tant to the welfare and security of both 
continents. This will have a direct bear 
ing on insurance for wherever Americat 
capital is only reasonable to 
assume in view of the stability of th 


goes it 1s 


dollar, that American insurance con 
tracts to protect capital investment in 
foreign lands will be demanded. 


International Insurance Coming to U. S. 


There is no question but that the 
European war has had far-reaching ef 
fects on the insurance market here. For 
one thing it has served to accentuate in 
the minds of American interests with 
property abroad, and importers and ex 
porters as well, the distinct advantages 
of American coverage. Secondly, the 
war has made our domestic companies 
and their brokers and agents extremely 
conscious of the vast possibilities in the 
international insurance market, a field 
into which American insurance carriers 
have ventured only in comparatively re 


cent years As a result, a tremendous 
amount of this international insurancs 
has moved into our market. This has 


come from insureds, both in this coun 
try and South America, seeking the sta 
bility of the U. S. dollar 
Whether or not this shift 
tinental European to 


from con 


American carriers 
will be permanent remains to be seen 
at the conclusion of the war. The fact. 


however, that it has taken place is sig- 
nificant and there is no doubt that it 
will have a lasting effect on our 
insurance business 

Looking at the 


entire 


4 1 
issue 


squarely, fror 
the American insurance point of view, 
while it is obvious that the war is re- 
sponsible for the present swing to 


American carriers, there is no evidence 
that the trend can be considered of a 
permanent nature. There are many im- 
ponderables involved and it is conceiy 
able that the trend might be as 
in reversing itself 

The more sound and vastly more im 
portant element upon which the develop 


ment of American insurance in the in- 
ternational field will be based is the 
Pan American movement for solidarity 
and cooperation between the two con- 


tinents. While this movement in some 
of its aspects has taken on somewhat 
ethereal and idealistic tendencies, there 
are those who take a more realistic 
view 


Capital Investments in South America 


These realist keenly recognize that 
there is only one practical wav in 
which to apply the principle of co 
operation, in so far as United States 


> , 
» 


CARVALHO 


CURTIS 


rhis 


form of 


interests are concerned 
tion must take the 

capital invested in 
countries in plants 
needed to manufacture goods “on the 
spot” to meet the domestic demand. 
Many such American plants are now 
in operation. 

Frankly, this movement of capital and 
plants from the United States by manu- 
facturers is not entirely surrounded by 
an aura of selfishness. The principle of 


coopera- 
\merican 
South American 
and equipment 


having plants situated near the point 
of distribution is obviously sound eco- 
nomics. That this has had the effect of 


lending tremendous impetus to the in- 
dustrial development of the countries 
involved is the other side of the pic- 
ture of Pan American cooperation 
realistically demonstrating the enlight- 
ened self-interest that will continue to 
motivate the spirit of cooperation be- 
tween the Americas 
Full realization of 


this fact on both 


a 
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sides of the Pan American fence can 
mean only one thing: the opening wider 
of the doors by South America to en- 
courage United States industry and the 
latter’s wider acceptance of the existing 
opportunities. s 

When this stage is reached, and it 
must be if we are to compete for South 
American trade, American’ insurance 
facilities will be called upon to a much 
vreater extent than at present. Capital 
investments in plants and equipment 
will need protection and it is incon- 
ceivable that our banks and industrial- 
ists will seek it in other than the sta- 
bilized American insurance market. In 
the export-import field, as well, whether 
under controlled cartels, cooperative in- 
dustrial boards of trade, outright bar- 
rier agreements or any other system 
that may be created, our own insurance 
market can be expected to gain benefit. 

Again this will be by no means a one- 
way avenue. Reciprocity will also apply 
to the insurance phase of Pan Ameri- 
canism, and it is the only basis upon 
which it can be made to work. 

South American Insurers 

There are many sound South Ameri- 
can carriers which will gain direct bene- 
fit from domestic expansion in the form 
of larger shares of the insurance mar- 
ket. While basically sound financially, 
these companies have comparatively 
limited capital structures which will re- 
strict their net writings. Since the func- 
tion of reinsurance is to absorb liability, 
new insurance markets must be found 
to help local capital to digest the ex- 
cess liability. Therefore, the opening of 
American reinsurance facilities to these 
South American insurance companies on 
a wider scale will enable them to de- 
velop domestically at a greatly accele- 
rated rate. 

The writer recognizes that there are 
many problems to overcome before a 
basically sound plan of Pan American- 
ism in any of its phases can be per- 
fected. Consideration of these problems 
calls for careful study of each individ- 
ual country, its laws, business practices, 
ete., particularly as they apply to in- 
surance. As to the latter, the American 
market is fully aware of the _ restric- 
tions and problems involved and is pre- 
pared to work with brokers, agents, 
banks, and insureds to create contracts 


which fully protect and compensate 
against loss of capital investment and 
the legal liability attendant upon any 


such foreign investment. 


Vacancy Permit Rider Reduces 
Face of Policy by One-Third 


Action was brought on a fire policy 
on a farmhouse which at the time the 
policy was issued was the property of 
insured and his son, but for a short period 
before the fire which destroyed the 
building occurred had been occupied by 
the son as a tenant, the plaintiff “not 
actually living and staying in said dwell- 
ing house.” The son was expected to 
vacate on November 15, 1937, but he 
moved on the 12th without the plaintiff's 
knowledge. The plaintiff made arrange- 
ments to occupy the house himself on 
November 19; but the building was de- 
stroyed by fire on November 17. 

Though some furniture and personal 
effects belonging to the plaintiff were 
left in the house, the Kentucky Court 
of Appeals, Snyder v. Travelers Fire, 
282 Ky. 555, 138 S. W. 2d 1036, said that, 
under the authority of Continental Ins. 
Co. v. Dunning, 249 Ky. 234, 60 S.W. 2d 
577, the property must be deemed to 
have been “vacant, unoccupied or unin- 
habited” within the terms of the policy. 
It had been so for five or six days 
when the fire occurred. 

Clause Reducing Insurance 

The policy contained a provision that 
it should be void if the property should 
“be or become vacant or unoccupied and 
o remain for ten days, unless other- 
wise provided by agreement endorsed 
hereon or added hereto.” An attached 


rider provided that permission was given 
that the premises might remain vacant, 
unoccupied or uninhabited for not ex- 
ceeding thirty consecutive days, but dur- 
ing such time the insurance would be 
reduced one third. 

The Court of Appeals adopted the 
language of the trial court that: “The 
first clause by its own language is alive 
only if it is not ‘otherwise provided.’ 
Clearly, the prevailing intent is expressed 
in the second clause. Putting aside the 
ten-day provision the result is that dur- 
ing thirty days the coverage is reduced 
one-third.” 

The Court of Appeals continued: 
“Though this policy was deceptive in the 
particular relation, and the presence in it 
of the condition invoked doubtless sur- 
prised the insured, yet the terms are 
not so repugnant that the provision 
which proved to be less favorable must 
be rejected and the other accepted. As 
has been sometimes said, it is the duty 
of the courts to construe contracts, and 
not to construct them. To misconstrue 
a legal provision of an insurance policy 
is equally obnoxious as enforcing an 
unconsciousable forfeiture. We, there- 
fore, concur in the trial courts construc- 
tion of this policy and his judgment that 
the plaintiff was not entitled to recover 
more than two-thirds of the face of 
the policy.” 


— 

American insurance men will, there 
fore, do well to consider their clients 
anew in the light of international tae 
and at the same time keep attuned : 
developments of the Pan American 
movement. Insurance is an important 
commodity even if it does not appea 
in the trade indices. , 


NEW YORK BOWLING RESULTS 





Aetna Life, Travelers, North America 
Royal-Liverpool Marine, Corroon & | 
Reynolds Among Leaders 
The teams in the Insurance Bowling 
League of New York broke the ties af 
last week when six of eight winning 

5 
teams took three games from their Oppo- 
nents. There are only five games be. 
tween first and sixth place. There were 
no changes in high series or games Fri- 
day night, but the Travelers’ team and 
individual bowlers on their team cop. 
tinue to appear in the high scoring, 

The results of last Friday night's 
bowling are as follows: Aetna Fire 
Group won three from General Reinsyr- 
ance; London & Lancashire won three 
from General Accident; Travelers won 
three from Hanover Fire; Chubb & Son 
won tliree from Royal Liverpool Marine: 
Great American won three from North- 
ern Assurance; Aetna Life won three 
from Phoenix - Norwich - Union - Marine: 
Corroon & Reynolds won two from Ins. 
Co, of North America; Appleton & Cox 
won two from Pearl Assurance. 

High team game, Travelers, 954; high 
individual game, R. Kenny (Travelers), 
245; high team series, Chubb & Son, 
2,731; high individual series, T. Monahan 
(Travelers), 620. 

Team standing on 
as follows: 


November 8 was 


Won Lost 
Aetna Life Affiliated 


NOE, Gian vaastpsGicaaa ke 18 3 
NEE Bice ska rei ncreecan ne 17 4 
PNOOE AREOIER oc c:icc asks cece 16 5 
Royal-Liverpool Marine ...... 14 7 
Corroon & Reynolds eee ee ee 14 7 
hetea Fire Groep. ...< 0000000 13 8 
Pearl ASSUFANCE 2.2... e0c0008 ll 10 
gO a eee 10 ll 
Phoenix-Norwich Union- 

Oe ee 9 12 
Great AmMerican ook. es veccaies 9 12 
a a ae on er 9 12 
London & Lancashire Group.. 9 12 
General Reinsurance .......... 7 14 
Ge a ne ae 6 13 
Northern Assurance .........- 5 16 
General Accident ............- 1 20 


Here’s one for the coincidence cdl- 
umn: While the Common Council of 
Dunkirk, N. Y., was discussing with a 
representative of Dunkirk fire insurance 
agencies the question of taking out in- 
surance on buildings of value included 
among the 1,500 parcels of property ac- 
quired by the city several months ago 
for unpaid taxes, fire was discovered in 
one of these buildings. 

To top it all off the insurance man 
representing the agencies in the discus- 
sion carried the insurance on the stock 
of an occupant of the building. 


DES MOINES FIRE LOSSES 

The fire loss for Des Moines, Ia., dut- 
ing the first ten months of this yeat 
amounted to $250,814 which was about 
one-half of the total at the same time 
last year, it was reported by Towa State 
Fire Marshal John Strohm. The fire loss 
for the month of October amounted to 
$16,118 which compared with $20,638 dur- 
ing the same month last year, Strohm 
reported. A total of 2,113 alarms were 
answered during the first ten months o 
this year as compared with 2,381 during 
the same period last year. 


WROTE WITHOUT A LICENSE 
Arthur Scheller, 108 John Street, New 
York City, pleaded guilty in Special Ses. 
sions, New York County, on October e 
to the charge of transacting business ® 
an insurance broker without a license 
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The letter on ocean marine valuation 
clauses addressed to President Carlton 
(, Pate of the Insurance Brokers Asso- 
ciation of New York by Secretary Ern- 
est G, Driver of the American Institute 

f Marine Underwriters, has been re- 
«Be by several brokers and some 
companies and as a result a slight change 
was made in the suggested valuation 
cause. Mr. Pate has received approval 
of a new clause from those members of 
the brokers’ association who criticized 
the former one. As amended the clause 
is intended for import open policies only. 
\ new letter from Secretary Driver to 
Mr. Pate contains the following : 
“Referring to the letter addressed to 
you on October 28 rel itive to the valua- 
tion clause in marine open policies, the 
special committee appointed to consider 
this matter has given further considera- 
tion to the suggested clause quoted and 
submits the following revised wording 
which it is believed will more clearly 
take care of the situation. This clause 
is intended for use on import open poli- 
cies only, The present valuation clauses 


Asse Cla- 
method 


The Canadian Underwriters’ 


tion announces a change in the 
commercial automobiles for 
theft. This change 
briefly at the recent 
annual convention of the Ontario Fire 
Agents 
current underwriters’ state- 


of rating 
collision, fire and 
was referred to 
and Casualty Insurance Associa- 
tion, but the 
ment elaborates in greater detail as to 
just what the changes are. 

The new set-up uses the age of the 
vehicle and its cost to the insurance 
applicant as a basis for setting the rate. 
No change has been made in the public 
liability or property damage sections. 
There has hs no change in the gen- 
eral rate level. 

The general feeling expressed in offi- 
cial circles is that premiums are apt to 
remain at or close to previous premium 
rates, but the new rating system will 
be a method whereby vehicles may be 
classified nearer their real loss-produc- 
mg capacity. 

In connection with the report of the 
rating change the Canadian Underwrit- 
ers Rasociation reveals in an explana- 
lory statement just issued the following: 

In recent years it has become in- 
creasingly difficult to classify commer- 
“wed vehicles for collision, fire and theft 
ecause among other things trucks of a 
given manufacturers’ tonn:z age rating 
could be, and were, converted to heavier 


carrying capacity by the addition of 
dual tire equipment and_ reinforced 
Springs, and because of the increasing 


tradency of manufacturers to describe 
tuck models by wide spreads of ton- 


wee rating which, in many cases, over- 
apped one another.” 

i he _ rating structure deals with 
Nhat the Canadian Underwriters Asso- 


ciation mn to be the two essential 
actrs to be considered, as follows: 
ning fucchane price to applicant, 
nee A! ody and equipment. This 
le price (including trade-in al- 





low: ‘ 
ome if any) paid for the complete 
assis, cab, body and equipment, plus 


an 
y expenditure for repairs immediately 


Suggested Valuation 
For Import Open Policies Only 





Clause Is 


in use by the companies for export: ship- 
ments appear to be satisfactory. 
“*Valued at amount of invoice includ- 
ing all charges therein, plus any prepaid 
and/or advanced and/or guaranteed 
freight not included in the invoice, plus 
rin Yo, to which shall be added, as part 
of the valuation, any marine and war 
risk premiums, payable by the assured 
on the foregoing items, and not includ- 
ed in the invoice; foreign currency to 
be converted into dollars at bankers 
sight rate of exchange applicable to each 
invoice and/or credit and/or draft.’ 
“Note: Another basis for the conver- 
sion of foreign currency in common use 
among companies reads as follows: 


“*The currency of invoice to be ex- 
changed into United States dollars at 
rate of exchange current in New York 
on date of invoice,’ 


“Still other forms for the conversion 
of foreign currency are frequently nec 
essary to fit. individual cases, which 
should be the subject of negotiation be- 
tween the brokers or agents of the as- 
sured and the company.” 





Change in Rating Commercial 
Vehicles Announced in Canada 


after purchase, and expenditure for body 


changes 

2. Ave of the vehicle when purchased 
by the applicant. If the truck was 
bought new, it classifies in the ‘under 


six months’ group. If purchased second 
hand the age is the number of months 
from May 1 of year-model of the vehicle 
to the time of purchase by the appli- 
cant. 

There are some classifications of ve- 
hicles not affected by the changes, in- 
cluding motorcycles and scooters. It is 
also pointed out that farm tractors, mis- 
cellaneous types, ambulances, fire, police 
and funeral directors’ automobiles are 
rated as formerly for fire and theft, but 
collision rates are computed as for other 
commercial autos. 

















CANADIAN MARINE CHANGES 
Organization Now Called Canadian In- 
land Underwriters Association; Has 
Head Office in Toronto 
Change in the name of the association, 
appointment of a chairman and an ex- 
ecutive committee and establishment of 
a head office site effected at the 
special meeting ae 1 Toronto on Oc- 
tober 30 of the onal Inland Trans- 

portation Underwriters Association. 

Hereafter the association will be known 
as the Canadian Inland Underwriters As- 
sociation, with head office in Toronto. 
The office address will be established as 
soon as possible, although in the mean- 
time the chairman is handling existing 
business matters. 


were 


Officers chosen are as follows: chair- 
man, A, Tucker of Dale & Co., Ltd., 
Toronto; executive committee, including 


W. Schauffler, Western 
S. M. Elliott, Phoe- 

; H. C.. Mills, 
America, To- 
Chubb & Son, 
Aetna Insur- 


the chairman, FE. 
Assurance, Toronto; 
nix of Hartford, Montreal 
Insurance Co. of North 
ronto; Edward S. Reed, 
Montreal; R. H. Leckey, 


ance, Toronto; P. A. Coderre, St. Paul 
Fire & Marine, Winnipeg, and C. S. 
Malcolm, Royal Exchange, Montreal. 


It was stated in an interview with Mr. 
Tucker after the closed meeting that the 
name of the association was changed so 
that the association could embrace not 
only inland transportation insurance but 


personal property and property insur- 
ance. 
The association as now constituted 


hopes to get into operation as soon as 
possible, An executive meeting will be 
held early in the new year to formu- 
late future plans, At present there are 
ninety member companies in the asso- 
ciation but it is expected this figure will 
be increased to approximately 100 be- 
fore long. To be entirely supported by 
company members, aims of the associa- 
tion are to bring about and maintain 
uniformity in rates and costs and forms. 


EDMUND S. HIGGINS DIES 

Edmund S. Higgins, vice-president of 
McCarthy & Phelps, insurance and real 
estate brokers and former postmaster of 
Lynn, Mass., died there November 8. 
Born and educated in Lynn, Mr. Hig- 
gins was appointed license commissioner 
in 1910 and was named postmaster in 
1913. He was active in politics, having 
served as chairman of the Democratic 
city committee and as a member of the 
Democratic state committee. 





CHARTER OAK IN FLORIDA 

\ license has been issued to Charter 
Oak Fire in Florida. This brings to 
twenty-nine the number of states in 
which it does business. 





Advantages of New Auto Fire Form 


A brief and easily understandable sum- 
the advantages to assureds of 
theft, and 
cover automobile policy of 
the National Automobile Underwriters 
Association is written by Assistant Sec- 
retary William John Wood, II, of the 
Camden Fire in the current issue of the 
Camden Advisor. Summarizing the fea- 
tures of the new policy, Mr. Wood writes 
as follows: 

1. Simplification of phraseology. Thir- 


mary of 
the new fire, 
prehensive 


collision com- 


ty-five per cent of the verbiage has 
been eliminated. 
2. Every line is numbered for easy 


reference. 

a Larger type for entire policy, 

4. “Loss of use by theft” coverage 
on passenger cars is now included with- 
out extra charge. 
5. Losses are 
days instead of sixty 
speeding settlements. 

6. There is automatic coverage of 
thirty days (instead of ten) when as- 
sured buys a new car. 

7. Broadened policy now covers in 
Hawaii, Puerto Rico and all other U. S. 


payable within thirty 
days, as formerly, 


territory, or in transit between points 
in U. S. or Canada or Newfoundland, 
8. Policy takes effect at 12:01 a. m. 
and thus coincides with casualty forms. 
9. Policy now covers smoke or smudge, 
10. Civil authorities clause (covering 
car in event of damage or destruction 
to prevent spread of conflagration) is 
included. 
11. Towing and labor costs form now 


replaces two former forms for towing, 
road, and emergency service. Extra 
charge reduced to $2. 

This broadened, streamlined, simpli- 


fied, stepped- up policy is the first major 
improvement in automobile coverage in 
the past two decades. The horseless car- 
riage policy with modern accessories is 
no more—in its place stands a truly new 
production up to the minute in phrase- 


ology, in coverage, in appearance and 
in sales appeal, 
And the cost is no more! In most 


territories rates have not been changed. 
The new policy offers more for the 
money. Tell your customers you have 
the latest and best “standard protection” 
automobile insurance —the 1941 model 
policy at 1940 prices! 
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Conn. Requires Financial 
Responsibility of Speeders 


Recently The Eastern Underwriter 
published an item to the effect that un- 
der new provisions in Connecticut auto- 
mobile drivers found guilty of exceeding 
the thirty-mile speed limit will have 
their licenses revoked unless they have 
automobile liability insurance as_ re- 
quired by the financial responsibility 
laws of the state. 

This statement is true in part but not 
wholly accurate. Regulations which went 
into effect this year provide that the 
Commissioner of Motor Vehicles has 
discretionary powers to require evidence 
of financial responsibility of automobile 
drivers convicted for the first time of 
violating speed laws in any part of the 
state. However, if a person is convicted 
more than once of speeding, then he or 
she must provide evidence of financial 
responsibility in order to retain a driv- 
ing license. 

There is no thirty-mile 
out Connecticut. Each district makes 
its own rules on limits and they range 
from twenty-five miles an hour in New 


limit through- 


Haven, for example, to considerably in 
excess of that limit on the open high- 
ways. 


Drastic Move by Toronto 
To Reduce Auto Thefts 


There 
opment in 


has been an interesting devel- 
Toronto lately that is prov- 
ing of decided interest to automobile 
insurance companies. The city council 
of Toronto has passed legislation mak- 
ing it possible for owners of cars to be 
convicted and fined if they leave their 
cars on the street, in parking lots or in 
their garages with doors unlocked. 

It is asserted in some quarters that 
the city is ultra vires in this respect, 
and even Attorney-General Conant of 
Ontario is doubtful whether a convic- 
tion could be obtained in court. There 
has been no move, however, to quash 
the city’s legislation. No action will be 
taken until a “test” case in court. 

The decision of the city to adopt such 
a drastic measure was motivated by the 
increasing number of automobile thefts. 

If the courts are of the opinion the 
city is within its legal rights to enforce 
such a by-law, executives of automobile 
insurance companies believe that any 
favorable results therefrom could result 
in any substantial decline in theft rates, 
if any. 


RECOVER CAR IN 19 MINUTES 


Unusually quick recovery of a stolen 
automobile is reported by President 
Robert C. Hosmer of the Excelsior of 
Syracuse. The automobile, insured in 
the Excelsior through the Auburn, N 


Y., agency of Matthew P. Cheche, was 
stolen from the rear of an Auburn res 
taurant while both Mr. Cheche and the 


assured happened to be in the restaurant 
The alarm was telephoned to the police 
department immediately, and only nine 
teen minutes later the stolen car had 
been recovered and two young men ap 
prehended while they were attempting a 
get-away from Auburn. 


MOUNTAIN FIELD CLUB ELECTS 


Eugene Dunn, special agent of the 
Hanover Fire, has been elected presi- 
dent of the Mountain Field Club, which 


met recently at Manchester, Vt. He 
succeeds John A. White, special agent 
of the Boston and Old Colony. Other 
officers are Frank B. Mills, Travelers 
Fire, vice-president, and F. E. Stanton, 
Jr, 'Great American Group, secretary- 
treasurer. 














Caruatlttrvo 
ES VTE . 









6N 





UNDERWRITER 7 











November 15, 1949 




















A. & H. 1941 Campaign 
Plans Heard in Chicago 

LEADERS SEE GAIN IN VOLUME 

A. & H. Week To Be March 24-29; 


Unusual Activity in Sales Promo- 
tion and Public Relations 


By Wallace L. Clapp 


Chicago, Nov. 13. 
Leaders in accident and health field 
met in Hotel La Salle today. Top ex- 


ecutives of many companies as well as 
some leading producers were here. They 
were optimistic that 1940 would prove 
to be one of best production years, Har- 
old R. Gordon, executive secretary, H. & 
A. Conference, estimated that volume 
would show a 10% increase on the av- 
erage and that the 1941 outlook was 


-err gr: 





HAROLD R. GORDON 


promising, “We're now on the crest of 
the wave, and let’s keep ourselves there,” 
said Mr. Gordon. 

As general chairman of the Accident 
& Health Week Committee, Mr. Gordon 
presided over an all-morning session of 
that committee at which encouraging 
progress was made in formulating plans 
for the 1941 campaign. Simultaneously 
the executive committee and officers of 
the National Accident & Health Asso- 
ciation met under chairmanship of E. H. 
Ferguson, president, who is with Great 
Northern Life. They also mapped out 
an ambitious program of 1941 activity. 


A. & H. Week to Be March 24 to 29 


Observance of Accident & Health 


Week will be moved ahead a month, 
and will be week of March 24 to 29. 
Its motivating idea as heretofore will 


be to stimulate agents and brokers to 
do a better selling job on accident and 
health lines and thus give the public a 
greater appreciation of value of income 
protection. 

Chairman Gordon reported that eighty 
companies gave financial support to the 
week last year and same will be forth- 
coming this year with undoubtedly more 
companies participating. “The move- 
ment is no longer experimental; it is a 
permanent feature of our business,” he 
declared. 

Reviewing results of the day’s work, 
the general committee approved poster 
design in which a hospital ambulance car 
in action is the center of interest. Cap- 
tioned “Emergency Income,” it will be 
printed in three colors and will get wide 

(Continued on Page 32) 


Tribute to Tom Hook at 
A. & H. Leaders’ Dinner 


200 AT THE AFFAIR IN CHICAGO 


Testimonial Book and Flowers Given to 
Standard Accident’s A. & H. Supt.; 


L. K. Farrell, Toastmaster 


Chicago, Nov. 13. 
health leaders 
annual Accident and 


Accident and who at- 
tended the first 
Health Executives dinner 
Hotel LaSalle, Chicago, at which 
Thomas Hook, Standard Accident’s Su- 
perintendent of A. & H. 
guest of honor, hailed the event as bring- 
ing together men from twenty-five cities 
coast to coast. Atmosphere was one of 
fellowship and a desire 
to pay tribute to one of their own who 


tonight in 


lines, was 


good sincere 
had given forty-six years of service to 
one company, who had worked earnestly 
of the 
business, whose honesty of purpose has 
been an inspiration to his fellow asso- 
ciates and friendly competitors. 

Nearly 200 were present as the din- 
ner opened. To Donald E. Compton, 
president, Chicago Association, sponsors 
of the affair, went honor of paying first 
tribute to Mr. Hook. He also turned 
spotlight on Harold R. Gordon, execu- 
tive secretary, H. & A. Underwriters 
Conference, who, he said, had done the 
most work as dinner chairman. Mr. 
Compton, Provident Life & Accident 
manager, promised that it would be an 


and well for the advancement 





O. D. Spellman 
THOMAS HOOK 


annual affair; that each year an out- 
standing personality in A. & H. busi- 
ness would be so honored. He then 
introduced Lawrence K. Farrell, assist- 
ant secretary, Metropolitan Life, as 
toastmaster. 


Hook’s Biggest Evening 


From that point on each speaker 
tried to make it clear to Tom Hook 
that it was his “biggest evening,” that 
their wholehearted praise of his work 
and deeds was an expression of the 
entire fraternity. Mr. Hook is chair- 
man of the Bureau of Personal Acci- 
dent & Health Underwriters, a post of 
great responsibility, and John F. Ly- 
don, past chairman of that bureau, who 
is with Ocean Accident, came from 
New York with Ralph N. Brann, its 

(Continued on Page 32) 
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Compulsory Car Cover 
As Seen by Harrington 


TALKS TON. Y. BOARD OF TRADE 


Commissioner Says States Plannin 
Such Law Must Be Sure Insur. . 
ance Is Safe 


The New York Board of Trade, or- 
ganized in 1873, and which now has a 
considerable membership among ingyr. 
ance men, held a luncheon meeting at 
the Hotel Astor on November 13 at 
which the subject of compulsory auto- 
mobile liability insurance was discussed 
by the guest speaker, C. F. J. Harring. 
ton, Insurance Commissioner of Massa- 
chusetts, who was introduced by E, M. 
Allen, executive vice-president National 
Surety Corp., and chairman of the in- 
surance section, New York Board of 
Trade. John A. Zeller, chairman of the 
3oard of Trade, presided at the meeting, 
Superintendent Pink was a guest. The 
following insurance people were on the 
dais: 

Walter H. Bennett, Alfred M. Best, Ralph 
H. Blanchard, Joseph F. Collins, Martin P, Cor. 
nelius, Thomas J. Cullen, Vincent Cullen, John 
A. Diemand, Raymond P. Dorland, Floyd N. 
Dull, Claude W. Fairchild, Wallace Falvey, 
Arthur F. Lafrentz, William Leslie. 

Also, J. E. Lewis, W. E. McKell, George F. 
Neiley, William O’Gorman, Jesse S. Phillips, 
Superintendent Pink, A. J. Smith, H. W. Schae. 
fer, Arthur Snyder, Mortimer E. Sprague, 
Robert J. Starrett, George F. Sullivan, John S. 
Thompson, Roy Tuchbreiter, Mrs, Helen Wolf- 
son, Miss Evelyn Schmidt. 


Massachusetts Has Only Law 
of the Kind 

The only state in the union with a 
compulsory automobile liability insurance 
law is Massachusetts. Through trial and 
error that state has learned much. Con- 
missioner Harrington discussed the his- 
tory of the law, and some things learned 
in connection with it. The law does 
not provide protection for all who re- 
ceive injuries as a result of automobile 
accidents. The Commissioner gave a 
summary of some of the accidents where 
protection is not available to injured 
persons, 

He also made some comments in re- 
spect to fraud in connection with prop- 
erty damage claims. He said it was dif- 
ficult to determine the extent of fraud 
in a collusive personal injury claim, The 
big problem since the start has been 
dealing with the solvency of insurance 
carriers authorized to transact compul- 
sory motor vehicle insurance. Until 1939 
irresponsible persons organized many 
so-called mutual insurance companies. 
A racket developed. Then the legisla- 
ture got busy and enacted a law requit- 
ing $200,000 guaranteed capital be sub- 
scribed and paid into the treasury of 
the company, together with $100,000 of 
fully paid premiums, before a new mu- 
tual company may issue policies of in- 
surance. No applications for charters 
have been made since the enactment of 
that law which seems to have stopped 
the racket. . 

Mr. Harrington said that none of his 
remarks are to be construed directly or 
indirectly as criticism of strong, well- 
managed mutual insurance companies at 
the present time transacting business 
Massachusetts. He concluded by saying 
that if he were asked his opinion con- 
cerning the adoption of a compulsory 
automobile law by another state, the 
state should first determine the magnl 
tude of the problem. Problem 1s how 
many operators of automobiles cause ac- 
cidents involving legal liability for pet 
sonal injuries for which no recovery may 
be had. If number is great, then by all 
means a compulsory law should be et 
acted. However, before such an enact: 
ment, there should be a careful examina 
tion of the laws with respect to the 
financial requirements for the formation 
of new companies, particularly com- 
panies which are permitted to start 
without capital. These laws should be 
strengthened. In addition to the assess 
ment liability of mutual companies, 3" 
adequate guarantee capital should be re- 
quired in order to provide for the pay 
ment of claims. “Bear in mind that the 


(Continued on Page 32) 
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REGIONAL IN LINCOLN, NEB. 
Topics Discussed Were Health 
Insurance, Underwriting, Hospitali- 
tion and Agency Problems 
One of the most interesting of the 
now popular regional meetings of the 
Health and Accident Underwriters Con- 
ference was held in Lincoln, Neb., No- 
yember 8. Forty-two representatives of 
fifteen Conference companies attended 

two sessions that day. 

At the morning session R. L. Spang- 
ler, secretary, Woodmen Accident Co., 
chairman, three topics on home office 
management were discussed, E. G., 
Trimble, Jr., Employers Reinsurance, 
introduced a discussion on whether 
health insurance can be profitably un- 
derwritten. Almost unanimous opinion 
was that it could be made profitable if 
sold by the company and not offered 
as a by-product. 

_H. Torrance, vice-president, Busi- 
ness Men’s Assurance, outlined recent 
trends in hospital insurance, and George 
Young, secretary, Inter-State Business 
Men’s Accident Co., covered the topic 
of underwriting present accident and 
health policyholders who enter the 
service. 

The Woodmen Accident Co. were 
hosts at a luncheon at the Cornhusker 
Hotel, where the meeting was held, and 
Actuary Gribble and Insurance Com- 
missioner Smrha of Nebraska were pre- 
sented. Latter spoke briefly. 

E. J. Faulkner, president, Woodmen 
Accident, presided over afternoon ses- 
sion, devoted to agency topics. S. C. 
Carroll, vice-president, Mutual Benefit 
Health & Accident, led a discussion on 
what coverage is in most demand today 
and was followed by V. E. Nutt, Na- 
tional Travelers Casualty, who discussed 
agency problems in connection with the 
war. H. J. Requartte, attorney, Wood- 
men Accident, talked on public rela- 
tions. The session was closed by com- 
ments offered by Executive Secretary 
Harold R. Gordon. 

The Woodmen Accident also was host 
at a party that evening. 


Among 


AGENT LOYALTY RECOGNIZED 


Nineteen Standard Accident Represen- 
tatives Receive Service Plaques for 
Long-Time Service and Cooperation 
Over the past several months Standard 

Accident of Detroit presented to 
field representatives with 
twenty-five years of service and over a 
bronze service plaque. Nineteen agen- 
cies have been so recognized, the list 
being topped by Parry Insurance Agen- 
cy, Jackson, O., with fifty years of serv- 
ice. 

Each plaque is inscribed with the 
agent’s name and states that it is “in 
recognition of outstanding loyalty and 
splendid cooperation” during representa- 
tion of the company. On the plaques 
appear the engraved signatures of Charles 
C. Bowen, president of the company, and 
*. S. Brown, vice-president and secre- 
tary, 

The service plaques were awarded to 
the following agents: 


has 
some of its 


Parry Insurance 


Agency, Jackson, O. 
—0 years; A. T. Armstrong Co., Syra- 
cuse—45 years; Zimmerman & Adams, 
Detroit—45 years; D. A. Henderson & 
Co., Camden, N. J—40 years; C. D. Met- 
calf Agency, Batesville, Ark—40 years; 
J. N. Kennedy Insurance Agency, Jack- 
sonville, Ill—40 years; Henry C. Tyo, 
Ogdensburg, N. Y —40 years; L. T. Moss 
Agency, Modesto, Cal—40 years; Wil- 
liam. M. Booker, Toledo—40 years; John 
E. Colt & Son, Northumberland, Pa.—35 
years; William Kahn, San Francisco—35 
years; E. A, Kemp, Bellevue, O.— 30 
years; Nelson T, Davis Agency, Maha- 
noy City, Pa—30 years; V-L. P. Shriver 
Agency, Pittsburgh —25 years; Jerome 
Sullivan, New Kensington, Pa.—25 years; 
Ferdinand L. White, Pittsburgh — 25 
Years ; W. W. Sprowls, Jr., Houston, Pa. 
ee yea Jewell & Loughlin, Inc., 
over, N. J.—25 Allan G. Tow 


; 25 years; 
nsurance Agency, Inc., Cincinnati — 25 
years, 


C. & S. Executives 
To Have Chicago Office 


ROY L. DAVIS CHOSEN MANAGER 


Resigns From Illinois Insurance Depart- 
ment; Public Relations Activities 


to Be Developed 


In fulfillment of a need that has been 
felt for some time the Association of 
Casualty & Surety Executives will open 
a branch office in Chicago December 1 
under management of Roy L, Davis, 
Assistant Director of Insurance in Illi- 





ROY L. DAVIS 


nois. C. W. Fairchild, general manager 
of the association, says that this new 
office will serve to facilitate a broad pub- 
lic relations program in the Middle West. 
When the functions of the Chicago office 
have been fully established it is ex- 
pected that its field of operations will 
be extended. 

“The opening of an office in Chicago,” 
Mr. Fairchild said, “will greatly imple- 
ment the public relations activities of 
our association and make their benefits 
more readily available to both the public 
and the member companies. It is a fur- 
ther important step in our desire to make 
the public services of stock company in- 
surance quickly effective in the interest 
of the public. Nowhere is it more im- 
portant that this should be done than 
in the states of the great Middle West 
and contiguous areas.” 

The association will now have four 
seats of administrative activity with the 
headquarters at 60 John Street, New 
York, and branch offices in Washington, 
D. C., San Francisco and Chicago. The 
Chicago office will be located at 10 
South La Salle Street. 

Career of Mr. Davis 

Mr. Davis brings to his work an ex- 
ceptional understanding of the insurance 
business. A native of Illinois, he re- 
ceived his bachelor of arts degree from 
Illinois Wesleyan University in 1915 and 
his master’s degree from the same insti- 
tution in 1916. In 1917 he received a 
second master’s degree. 

In 1917 Mr. Davis enlisted in the army 
for the duration of the World War and 
after training was commissioned a lieu- 
tenant in the Army Air Corps. He was 
flying instructor at both Kelly Field, 
Tex., and Mather Field, Cal. He received 
his honorable discharge in 1919. 

Mr. Davis entered the insurance busi- 
ness in 1923 and the same year received 
the degre of doctor of philosophy from 
New York University. He became a co- 
partner in the insurance firm of W. W. 
Durham & Co. He was graduated from 
the Pittsburgh Life Insurance School in 
1926. In 1927-29 he was educational 
sales training director for the Conti- 
nental Casualty and the Continental As- 
surance. He has served as an officer 


in insurance organizations, edited an in- 
surance publication, and for some time 


Three Luncheon Meetings 
In Chicago on Same Day 


Chicago, Nov. 13.—Three luncheon 
meetings were staged today in Chicago. 
The Insurance Brokers Association had 
as its guest speaker W. A. Sullivan, 
insurance manager, Loose-Wiles Biscuit 
Co., Kansas City, who heads the insur- 
ance division of the American Manage- 
ment Association. 

The Casualty Managers Association 
meeting jointly with the Surety Mana- 
gers Group welcomed to Chicago Martin 
W. Lewis, Towner Rating Bureau, and 
Vernon Roth, Surety Association of 
America, both from New York. They 
are here for the building and loan con- 
vention at the Palmer House. Both 
made a good impression in their re- 
spective luncheon talks. 

The Chicago Accident & Health As- 
sociation at its regular monthly lunch- 
eon had as guest speakers C. Truman 
Redfield, Mutual Benefit Health & Acci- 
dent, and eight of his star salesmen, all 
of whom average $5,000 a year or over 
in income from their A. & H. production. 
They gave generously of their ideas on 
successful sales building. 

This evening Col, R. Hill Carruth of 
Conkling, Price & Webb agency, was 
toastmaster at a dinner of the Chicago 
Chapter of University of Arkansas Alum- 
ni Association. He is president of this 
chapter. Among his guest speakers was 
Spencer Welton, vice-president Massa- 
chusetts Bonding, 





PETER R. FAHEY ON THE JOB 





Heart Attack Doesn’t Spoil 20-Year 
Record of Aetna Editor in Cleveland 
In Getting His Paper Out 
Peter R. Fahey, veteran editor of the 
Aetnagram, published monthly by the 
Cleveland branch of Aetna Casualty & 
Surety, gave his many friends some 
concern recently when a heart attack 
forced him to bed for the first sickness 
of his long and active years. But Mr. 
Fahey could not and would not remain 


idle for long. The October edition of 
his Aetnagram came out as_ usual, 
marking at 250th month in succession 


that this newsy agents’ publication has 
appeared. Its one and only editor for 
twenty vears and ten months has been 
Peter R. Fahey and he is known from 
coast to coast. 

To relieve possible anxiety of friends 
who may have heard of his heart at- 
tack, Editor Fahey ran a little verse in 
his “Fables” column entitled “Didn't 
Die, Did I?” It read as follows: 

Reports about my heart attack, 

I find have been far-flung, 
But I don’t worry, ’cause they say, 
“That just the good die young.” 
And readers of The Aetnagram 
Would brand me as a fakir 
If I quit cold and gave a job 
To some darned undertaker.” 





Trust Created to Pay 
Motor Bus Damage Claims 


The Public Utility Commission of 
Pennsylvania has approved an agree- 
ment between the Philadelphia Trans- 
portation Co. and the Pennsylvania Com- 
pany for Insurance on Lives and Grant- 
ing Annuities, creating a $50,000 trust 
fund to secure payment of claims arising 
out of personal or property damages re- 
sulting from operation of motor buses 
in Philadelphia and vicinity, The com- 
mission granted P. T. C. permission to 
be a self-insurer, subject to the condi- 
tion that it deposit a fund for payment 
of accident damages if the free current 
liquid assets of the company be insuffi- 
cient for such payments. 





has been instructor of an insurance 
course at the School of Commerce, 
Northwestern University. In 1937 Mr. 


Davis was appointed Assistant Director 
of Insurance, State of Illinois, and placed 
in charge of the Department’s Chicago 
office, which position he has now re- 
signed. He is well known as a public 
speaker and is a member of numerous 
insurance organizations, 


C. W. Lovejoy Picked 
By Mass. Bonding 


TO HEAD N. E. DEPARTMENT 


State Record of Former Maine Insur- 
ance Commissioner Praised by Gov- 
ernor; 20 Years in the Business 

C. Waldo Lovejoy, who has been 
Insurance Commissioner of Maine for 
the past three and a half years, has re- 
signed to join the Massachusetts Bond- 
ing, effective November 12, Mr. Love- 
joy will be placed in charge of a newly 
created New England department of this 
casualty-surety company, supervising all 
New England territory exclusive of the 
area served by its Boston metropolitan 
department. President T. J. Falvey an- 
nounced the appointment. 

Mr. Lovejoy’s resignation as Maine 
Commissioner came as a surprise late 
last week, His four-year term would 
have expired next March. In reluctan‘ly 
accepting his resignation Governor Bar- 
rows of Maine pointed to Mr. Lovejoy’s 
“splendid service to the state.” His 
administration has been progressive and 
fair. 

One-Time Insurance Agent 

Before assuming his state duties Mr. 
Lovejoy ran an insurance agency in his 
home town of Rumford, Me., entering 
the business following his graduation 
from Bowdoin College in 1920. He be- 
came manager of the agency in 1927. 
This is his twentieth anniversary year 
in the insurance business. 

While an agent, Mr. Lovejoy served 
as secretary-treasurer of the Maine As- 
sociation of Insurance Agents for some 
ten years and as such was a member 
of the New England Advisory Board. 
He is a member of the Maine Industrial 
Accident Board and a trustee of the 
Teachers’ Retirement Board. Long active 
in the affairs of his home town, he served 
for several years on the Rumford School 
Board and was also prominent in the 
local Rotary, country club and the cham- 
ber of commerce, Mr. Lovejoy was in 
the military service during the World 


War. 
FIFTEEN YEARS OLD 
Accident & Health Club of New York 


to Celebrate at November 19 Dinner; 

Special Features; Election of Officers 

The fifteenth anniversary of the Acci- 
dent & Health Club of New York wiil 
be celebrated at its dinner meeting No- 
vember 19 in the Belmont Plaza. Pio- 
neer president of the club was James 
R. Garrett, National Casualty, and he 
will be called upon for reminiscences 
as will other past presidents of the or- 
ganization. Each has contributed his 
part to its present size and standing. 

Program for the meeting is being ar- 
ranged by Vice-President C. F. Demsey, 
Travelers, who promises some novel fea- 
tures, Members of the A. & H. Associa- 
tion of Newark will join with the New 
Yorkers in their celebration. 

A feature of the evening will be the 
election of officers, H. M. George, United 
States F. & G., the immediate past presi- 
dent, being nominating committee chair- 
man, 





L. M. PEET HEADS SENTINEL 
Des Moines Company Specializing in 
Hospital Insurance Elects Entire 

New Official Staff 
Sentinel Insurance Co., Des 
has elected new officers as_ follows: 
L. M. Peet, vice-president Farmers 
Union Life, president, succeeding Dr. 
R. E. O'Brian, resigned; J. J. Sham- 
baugh, former president old Des Moines 
Life and Annuity and former officer of 
the old Royal Union Life. secretary and 
treasurer, succeeding William J. Bil- 
lick; Dr. A. P. Wheelock, an optome- 
trist, director, succeeding Mrs. Bertha 
Williams. George Comfort and Guy 
Richardson, attorneys, were retained as 
directors. 
The Sentinel, organized 
cializes in hospital, health 
insurance. 


Moines, 


’ 


in 1936, spe- 
and accident 
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E. J. Bond, Jr., Favors Program of 


Graded Costs as Competitive Answer 
Thought - Provoking Speech of Maryland Casualty Leader 


Sounds Harmony Keynote Between Companies and 
Agents in Solving Current Problems 


pre sident of the 


Kdward J. Bond, Jr., 
Marvland Casualty, furnished plenty of 


food for thought in his able address 
before the annual gathering of the Ih 
nois Association of Insurance Agents a 
week ago Concerned with the compe- 


tition of direct-selling mutuals, Mr 


Bond directed the attention ot his agent 


audience to ways in which such compe- 


tition can be met. The simple and di 


rect way, in his opinion, is in the adop- 


EDWARD J. BOND, JR 


tion of a program of graded costs with 
the breaking point fixed at a figure which 
will give both producers and companies 


enough dollars to enable them to handle 
profitably the run-of-the-mill risks 
“When we do this,” he declared, “both 
agents and companies with their 
initiative and enterprise will again come 
into their own The good agent will 
earn far more dollars than he does now 
After all, what we must live on are 


1 
StocK 





dollars and not percentages of commis- 
sion.” 
No Time for Rancor 

In formulating a program of graded 
costs—or in solving any other problem 
of similar importance—Mr. Bond urged 
that both agents and the companies 
should discuss us angles on a give 
and take basis, “without rancor on either 
side, so that the best possible ways and 
means may be devised.” He felt that one 
of the handicaps in the past has been 
that both sides have been too slow at 
times to discuss problems, which can 
only be solved by full and frank discus- 
sion, “because of the feeling that they 
were on different sides of the fence.” 
Actually there is only a difference of 
opinion as, in the long run, the interests 
of both agents and companies must be 
identical, he emphasized 

Resident Agent Law 

The Maryland Casualty leader also 
made an intelligent approach to a num- 
ber of other casualty-surety situations 
among them being the resident agent 
law and compulsory automobile insur- 





anee. The agents liked his frankness in 
discussing controversial problems 
and his appreciation of their viewpoint. 
On the resident agent law he said: 

“Tl believe we should all resi- 
dent agent laws which handicap us in 


these 


Oppose 


doing business with risks having inter 
state operations and which open the 
way for an economically unjustifiable 
and unnecessary increase in the cost of 


insurance to our clients. The right kind 
of a resident agent law has its place in 


the business, but it should apply with 
out discrimination to stock companies, 
mutuals and reciprocals alike; and it 
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should do no more than require counter- 
signature, with countersigning fees left 
to private contract. Why. should there 
be any discrimination in the first place? 
And why, in any event, should one-half 
of the commission, as some of the laws 
require, be divided equally between the 
agent who only signs his name and the 
agent who does real work and renders 
actual service to the assured? It seems 
to me the desirability of prompt and 
remedial action is here plainly indicated.” 


Compulsory Auto Insurance 


The movement for compulsory auto- 
mobile insurance laws, in Mr. Bond’s 
opinion, is worthy of serious attention. 
He pointed out: “These laws unques 
tionably have a popular appeal, beeause 
the public, generally, does not appreciate 
the evils that inevitably come with them 
or realize that the cure is worse than 
the disease. There is always the con- 
stant threat of monopolistic state insur- 
ance, of inadequate rates, of a reduc- 
tion in agents’ commissions in the very 
face of the fact that the agent is re 
quired to do much more work. 

“Does the business and the assured 
want these laws? I do not think so.” 
Therefore, Mr. Bond decidedly did not 
agree with the point of view that “we 
might as well stop fighting compulsory 
auto insurance, as it is bound to come, 
and to join with its proponents in 
vetting the best possible law on_ the 




















Employers’ Group Agents are landing more and more prospects 


with our three-point sales-promotion plan. 


First. our national 


advertising tells over 2,000,000 prospects a month how and 


where to buy insurance. Second, our direct mail material, which 


Employers’ Group agents use, follows-up closely our national 


campaign. And third, The Employers’ Pioneer, our monthly 


magazine is filled with new ideas in selling 


beams that guide 


you in to perfect landings of better business. 


The 


EMPLOYERS’ GROUP 
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110 Milk Street, Boston, Mass. 





Take Off With A Free Copy Of 
The Pioneer 


Send for the latest issue of our 
helpful magazine. See how you 
can increase your premiums 
with our three-point — sales- 
| promotion plan. Write to the 





Publicity Dept. 
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books.” He warned that this is dan, 
. « . . “ . 44 
ous and suggested that you compare 


with the method of all pressure o 


> - “ roups 
which is first to take you into camp — 
then work their will on you.” As re 
what steps should be taken to alleviate 
: alleviate 


misfortune due to accidents caused | 
the uninsured without financial worth 
the speaker offered a four point — 
vram as follows: 26 

“aS it not to increase our efforts (1) 
to insure the uninsured car, (2) get the 
best nossible traffic laws and, more i 
portant still, their strict and proper md 
forcement, (3) continue — to improve 
salety activities, and (4) get the pes 
possible financial — responsibility lanes 
adopted. If we adopt these aime pare 
work hard and intelligently to accom. 
plish them, T say to you that we ne ri 
not unduly fear the threat of compu 
sory automobile insurance,” 

In closing Mr. Bond made a plea for 
“working together in harmony” acknowl. 
edging that “we have made, and yil 
make, mistakes on both sides. But as 
long as both companies and agents . 
lieve in the good faith of the ‘other we 
shall continue to progress in this grea 
business of ours which has developed 
fast and which still has such unlimited 
possibilities.” 


Accident Insureds Felt To 
Be Good Liability Prospects 


Thomas C. Ingersoll, field assistant of 
s in Worcester, Mass., has 


the Travel 
found wh ning up prospects for gen- 


eral liabii. insurance that it is gener- 


ally a “safe bet” to include on the list 


those who are already insured for acci- 


dent insurance. This is because such 
people have anticipated the possibilities 
of expense arising out of injury to 
themselves and thus are receptive when 
about the 
same sort of expenses incurred by the 
claimant who will present the insured 
with identical hospital and doctors’ 
bills ? 

Meeting objections, Mr. Ingersoll says 
that when the liability prospect. tells 
him that the risk is not sufficiently seri- 
ous to require an additional expenditure 
for insurance coverage he responds by 
pointing to actual cases in the locality 
These have cost owners or tenants un- 
told worry and unhappy settlements for 
personal injury claims. “Every thinking 
man must admit that there are literally 
thousands of unprincipled, unscrupulous 
individuals waiting for an opportunity 
to land some ‘easy money,’ and in this 
day one of the easiest methods is by 
shaking down the property owner. But 
whether a claim is fraudulent or justi- 
fiable, the results are the same: it costs 
plenty in time and money,” says Mr. 
Ingersoll. 

His article appeared in a recent issue 
of Travelers Protection. 


the question is put: How 


$134,000,000 CONTRACT BONDED 


Indemnity Co. of N. A. Originating Co. 
on Douglas Aircraft Corp. Con- 
tract on Pacific Coast 


On October 18 the Indemnity 
ance Co. of North America, through its 
Los Angeles branch office, executed one 


Insura- 


of the largest bonds yet written by the 
surety companies on airplane contracts 
This bond covered the $134,000,000 air 
plane contract held by the Douglas Ai 
craft Corp. of Santa Monica, running 
to the United States Government. In 
demnity Co. was the originating surety 
on the line with practically all the 
other companies “on the street” in Los 
Angeles as co-sureties. 


MINN. OPEN HOUSE 
Open house was recently held by the 
Fidelity & Deposit at its new Minne 
apolis offices, 526 Northwestern bank 
building. David Wood is resident vic 
president and Charles B. Coleman, Min- 
nesota state manager, 
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rravelers Brings Out 
Its Calendar for 1941 


\NOTHER CURRIER-IVES ISSUE 


Twelve of Famous Publishers’ Most 
Popular Scenes Carefully Selected 
With Reference to Season 


{gain the Travelers has used the fa 
mous Currier & Ives prints for its 1941 
yall calendar. The result is a beautiful 
ollection of those distinctive lithographs 
which have maintained their firm hold 
several 


n the artistically inclined for 


ears past, As the Travelers says, each 
var it becomes increasingly difficult to 
fnd a selection of good Currier & Ives 
prints suitable for a Travelers calendar 
Most of the 7,000 
were of small folio size, 
ensively in large quantity. Compara 
ively few subjects were published in the 
large folio size and editions were limited 
Most of the prints used in this and 
the previous three Currier & Ives Tray 

elers calendars are large folios. Four 
ithe prints reproduced in the 1941 cal 
endar were published by Nathaniel Cur- 
rier before 1857, the year in which James 
Merritt Ives became a partner in the 
frm. The other eight were published 
in subsequent years under the imprint 
f Currier & Ives. The reprints are 
faithful reproductions; the captions ac 
curately copied 

Subject for Each Month 

The subject for January is “New In 

land Winter Scene.” It is one of the 
finest of the Winter scenes by George 
H. Durrie, skillful delineator of New 
England landscapes, Durrie prints are 
ommonly valued at several hundred dol 


published 


subjects 


produced inex 


lars each. 

There was a series of pictures portray 

ing the life of a fireman. Both Currier 
and Ives were volunteer firemen. Tlie 
sixth and last of that used in 
the new February calendar, depicting 
‘The Metropolitan System,” which was 
i¢ pride of New York. 
The March scene is “American Land 
scape,” pastoral scenes having been par 
ticularly popular among the Currier & 
Ives prints. 

Fannie Palmer did 
rier & Ives pictures 
Stream” forms the subject for April 
She not only made the original sketch 
from nature, but also put the art work 
on the lithographic stone. 

For May the subject is “The Grand 
Drive,” Central Park, New York. It is 
a good example of the historical value 
of these prints in recording the costumes 
and customs of the day. 

One of the several good Western 
scenes, “The Prairie Hunter,” painted 
by Arthur Fitzwilliam Tait, is used for 
the June calendar He was a_ noted 
English artist. 

Great Race Portrayed 
_Currier & Ives published more than 
1” different scenes of horse races. The 
subject chosen for July is “Passing the 
Stand,” the great match for $2,000 in 
double harness over the Union Course, 
L, June 5, 1855, the horses being 
stella and Alice Grey and Lantern and 
Whalebone, ; 

F F 


series is 


t 


many of the Cur 
Her “The Trout 


F. Palmer’s “The Village Black 
smith’ appears in August. It illustrates 
Longfellow’ s popular poem. 


, For September a camping scene has 
een selected, “Night by the Camp Fire.” 
An October scene at eventide, “The 
Village Inn,” is by B. Hess, and “Autumn 
in New England” is the subject for No 
vember—cider making, This was painted 
hy Durrie. 
The series closes with “Evening,” an 
\merican Winter scene by F. F. Palmer, 
‘uggesting holiday visits and parties. 
; CENTRAL SURETY DIVIDEND 
Central Surety & Insurance Corp. of 
ansas City has declared a quarterly 


St ° ee 
ock dividend of 40 cents'a share pay- 


able November 15 to stock of record 


October 31. 


, TEASE 


UNDERWRITER JERE: 


Casxv“uettso 
: SOMES HOSA RES TEE eh ~ 





T 


LECTURERS IN HARTFORD 
Catlin, Babcock, Paine, Randall, Goodale, 


Brainerd to Assist in Providing 
Casualty Course 
Six executives of Hartford companies 
course 


lecture during the casualty 


Hartford College of Insurance 


will 
viven at 
L. Ray Ringer, supervisor ot educational 
extension for Aetna Casualty & Surety, 
conducts the course. The lecturers are: 
Robert [. Catlin, vice-president; L. Kk 
Babcock, secretary claim department, and 
Walter S. Paine, manager engineering 
and conservation department, all of the 
Actna Casualty & Surety; Jesse W. Ran 
dall, vice-president, and Allen R. Good 
ale, secretary automobile department, 
Travelers; L. B. Brainerd, assistant 


superintendent of agents, Hartford 
Steam Boiler. 
The subject of Messrs. Catlin’s and 


been an 
discuss the 


Randall’s lectures have not 
nounced. Mr. Paine will 

functions and accomplishments of the 
engineer in the casualty insurance field, 
while Mr. Babcock will cover the ad 
justment of automobile claims. Mr 
Goodale will present the important fac 
tors in underwriting automobile business 
and Mr. Brainerd will lecture on 
boiler and machinery insurance. 


steam 





Sale of Casualty Lines 
Stimulated in Canada 


MORE LIABILITY PROTECTION 


Manufacturing Activities Result in New 
Opportunities for Agents; Increased 
Spending Power Seen 


Two classes of insurance in particular 
that are added 
Canada at present are public liability and 


being sold in volume in 


products liability. Fire and casualty 
agents are capitalizing on the manufac 
turing that 


the Dominion, to add to their income by 


boom has been created in 


pressing the sale of insurance lines here 
tofore more or less in the background. 
Apart from war industries, other lines 
of business in Canada are expanding as 
a result of the increased spending power 
of Canadians This general improve 
ment in businesses which are not direct- 
lv connected with the war effort, and 
therefore are not as hazardous and the 
damage risk not so high as in war indus- 
tries, has resulted in heavier sales in 
the last few months in manutacturers 
public lability and property damage in 
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Ss 


surance. This is because greater plant 
activity and larger numbers of employes 
have increased the chances of 
accidents and property damage. 


possible 


Processors Buy Insurance 

Products lability is being acquired in 
increasing volume due to the wide field 
it embraces in protection against claims 
for bodily injury, including death, caused 
by the possession, consumption, handling 
away trom the insured’s prem 
ises of any products of the insured 


Or Use 


company which, in a= defective state, 
causes injury. 
One insurance authority says that in 


view of the rapid improvement in busi 
ness conditions in Canada, the field for 
products liability insurance is at present 
unlimited and the business is waiting 
for the agent who goes after it. 


CALLED TO THE SERVICE 
Two Travelers men, both from the 
State of New York, were called for mil 
itary service within a week of one an 
other. They are H. A. Persell, man 
ager life, and group depart 
ment in the second Street, New 


accident 
Forty 


York City, branch, and William A. Ses 
sions, assistant manager” fidelity. and 
surety lines in the Buffalo office, re 


spectively called as of November and 
a 


October 25 
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“Mil” Smith Now V.-P. 
Of Continental Casualty 
HEADS UP A. & H. ACTIVITIES 


Election Announced to Field by Board 
Chairman Behrens; Ney Official Fif- 
teen Years With Company 


As part of its accident and health ex 
pansion program Continental Casualty’s 
board of directors elected J Milburn 
Smith to vice-presidency of the company 
several days ago and placed him in 
charge of agency activities of all divi 


Moffett Studio 
J. MILBURN SMITH 


sions of the A. & H. department. Mr. 
Smith’s promotion, announced by Chair- 
man of the Board Herman A, Behrens, 
was popularly received this week by 
Continental representatives country-wide 
and he was swamped with congratula- 
tory messages. 

Up to this time Mr. Smith has been 
superintendent of agents of Continen- 
tal’s disability division and under his 
leadership it has enjoyed its greatest 
growth. 

Chairman Behrens took pride 
in telling the field “Mil” 
Smith’s election to vice-presidency. He 
explained that his own original experi 
ence in the casualty business was in 
the A. & H. field and he has long left 
that this line “is still the single most 
important factor in the business” and 
that upon it “can be and has been built 
in all other lines of insurance.” 
Thus, it gave Mr. Behrens considerable 
pleasure to one whose training 
and experience have also been exclusive- 
ly in the \. & H. field elevated to ex- 
ecutive 


“Mil” Smith Started as Office Boy 


This is Smith's 


special 


forces ot 


success 


have 


post 


“Mil” fifteenth anni- 
versary year with Continental Casualty. 
He started in 1925 as an office boy. Dur- 
ing his rise since then he was first con- 


nected with the underwriting function of 
accident and health business, then for 
some years served as a general agent 
in the disability division. Next he per 
formed the home office agency functions 

ind, finally, he 


of the disability division 
was appointed superintendent of agencies 
of that entire division. While he was 
in this important post the disability di- 
vision of the company reached the point 
of its greatest growth, becoming the 
largest of the various divisions of Con 
tinental’ accident and healtl depart 
ment 

Mr. Smith's election to a presi 
dency extends his executive direction to 
all divisions of the A. & H, department. 


vice 





lor the last several years W. E. White, 
vice-president, Continental Assurance, in 
charge of its agency operations, has had 
supervision over the commercial A, & H. 
division of the Continental Casualty but 
Chairman Behrens pointed out that “the 
growth of our life insurance business 
and the expansion of the commercial A. 
& H. business have been such that Mr. 
White has felt the commercial business 
should be under an executive devoting 
all of his time to accident and health.” 

This entire move indicates the deter- 
mination of the Continental Casualty to 
carry still further its recent expansion 
and increase of accident and health in- 
surance. When the figures for 1940 are 
published, they will show for that year 
a larger increase in A, & H. premiums 
than ever experienced by the company 
in any single year. Mr. Behrens pre- 
dicted that under Mr. Smith’s direction 
“this record will be broken many times 
in the future because it seems to be his 
habit to break records.” 


A. & H. Meeting 


(Continued from Page 28) 


distribution, Its theme will also be used 
in window display for drug stores and 
n the campaign letterhead. The “68” 
button, signifying that sixty-eicht per- 


sons are either injured or take sick every 
munute m the day, will also be repeated 
roved form next year, and a spe- 
envelope stuffer card featuring the 
button vill be available. Idea was also 
anyproved that schoolboy patrol members 


In various cities and towns be given a 
supply of these buttons to pass around 
in school, Charles Davis, Pacific Mutual 


Life, Chicago, made this suggestion. 

The plan book “For Selling Emergency 
Income Protection,” an informative book- 
let outlining a complete sales campaign 
for producers to follow, also met with 
approval. So were charts depicting eco- 
nomic facts about accidents, unusual ac- 
cident cartoons and match books which 
will bear the poster design. Agents will 
also receive upon order a sales kit con- 
taining supply of all this material, 

Discuss Advertising 

Interest was shown in idea suggested 
by Robert L. Fontaine, Continental Cas- 
ualty, that participating companies might 
profitably contribute advertising space 
in leading insurance trade journals to 
boost A. & H. Week prior to its ob- 
servance. Press was assured the usual 
fine cooperation of Chairman Gordon’s 


office in matter of news releases and 
special articles. Company house organs 
and the daily newspapers will also re- 


ceive this attention. George Applegren, 
Chicago correspondent of business pa- 


pers, received Chairman Gordon’s com- 
mendation for outstanding job last year 
in getting daily papers in twenty-six 
cities and towns to give news space to 
\. & H. Week. In each case a local ac- 
cident and health association received 


the benefit of this publicity. 
Support of Medical Profession Desirable 

Possibility of closer cooperation with 
the medical profession in publicizing the 
week figured in today’s discussion and 
resulted in a decision to appoint a sub- 
committee to confer with public relations 
committees of other A. & H. bodies. It 
was felt desirable that doctors be ac- 
quainted with objects of the special week 
so that they may have a clearer picture 
of the A. & H. business. Possibly a 
specially prepared folder may be sent to 
members of American Medical Associa- 
tion 

Awards of merit for outstanding indi- 
vidual production will again be part of 
the 1941 campaign and thus will enable 
companies individually to recognize their 
own agents 

Personnel of the 1941 general commit- 
tee will be same as last year with a few 
additions and with Harold R. Gordon 
as chairman. J. W. Scherr, Jr., Inter- 
Ocean Casualty, is its permanent secre- 


tary. Sub-committees are being appoint- 
ed to divide up the responsibility for 
the week’s success. Promotional litera- 
ture and posters, being handled by Spen- 
cer, National Underwriter; Wellenkamp, 
Washington National, and Miller, Fed- 
eral Life, are expected to be ready be- 
fore January 1. 
Launches Membership Drive 

Launching of a membership drive with 
the objective being a 50% increase in 
members, featured today’s executive 
meeting of the National Accident & 
Health Association. C. A. Sholl, Globe 
Casualty, Columbus, will direct the cam- 
paign. Last year membership was dou- 
bled. More than 800 individual mem- 
bers, thirty local associations and sixty- 
nine companies now belong to the na- 
tional body. Latest to affiliate is Acci- 
dent & Health Club of New York, 

Activities of Clyde E. Dalrymple, first 
vice-president, were enlarged by reason 
of resignation of George L. Dyer, Jr., 
St. Louis, from job of developing pro- 
eram for and attendance of delegates 
at mid-year meeting, Dalrymple is Mil- 
waukee general agent of Preferred Acci- 
dent and one of its biggest producers. 
Public relations will prominently figure 
in the 1941 plans, Fred M. Walters, 
General Accident, being chairman of 
committee. Endorsement was given to 
work of speaker’s bureau directed by 
Joseph H. Carneau, Hartford Accident, 
and the committee on education, headed 
by Mansur B. Oakes, Indianapolis. Edu- 
cation chairman in local A. & H. asso 
ciations will constitute the National As 
sociation’s committee. 

President Ferguson announced _ that 
shortly the association will make a test 
case in three cities of its model lecture 
programs prepared by a committee com- 
nosed of Messrs, Gordon, O’Connor and 
Sommer. Plans shaping up for mid-year 
meeting next January in Indianapolis 
were approved. 


Harrington Talk 


(Continued from Page 28) 


party who is injured cannot make a 
selection of a financially responsible 
automobile operator, or a financially re- 
sponsible insurance company, to compen- 
sate him for his injury,” he said. “There- 
fore, it is the duty of the state, if com- 
pulsory insurance is required, to make 
certain that the insurance, which it com- 
pels its citizens to carry, is genuine in- 
surance.” 


Hospital Service Contract 


Revised for Service Men 
Associated Hospital Service of New 
York has advised its subscribers who 
are entering active military or naval 
service of a new program that has been 
designed to meet their needs. In sub- 
stance, the plan provides that insofar as 
the subscriber personally is concerned, 
subscription charges and benefits are 
suspended during the period of military 
service. 

Frank Van Dyk, vice-president of A. 
H. S. in charge of subscriber relations, 
advises that any subscriber entering the 
service may apply for an amendment of 
his contract. He also outlines the re- 
duced rates which will apply on various 
types of contracts. For example, in pay- 
roll deduction groups the charges will 
be reduced by 80 cents a month; in fam- 
ily (husband and wife) contract a reduc- 
tion of $2.40 quarterly, or $4.80 semi- 
annually, or $9.60 annually. 

Mr. Van Dyk also points out that sub- 
scription charges will be adjusted on the 
original basis to the date of entrance 
into military service; that an appro- 
priate credit will be allowed or a refund 
made of subscription charges paid in 
advance of entrance into military service 
in the case of contracts on the above 
mentioned basis. It is also noted that 
payment of full charges for hospital 
service must be resumed within sixty 
days from the date of subscriber’s dis- 
charge from service with respect to any 
contract then in effect. 


Honor Thomas Hook 


(Continued from Page 28) 


secretary-treasurer, to present felicita. 
tions of that organization. 
Spokesman of National Accident & 
Health Association was E. H. Fer u 
son, Great Northern Life, its president 
and he pointed to staunch support Hook 
has given its activities. Paul Clement 
president Health & Accident Underwrit: 
ers Conference, spoke of the spirit of 
unity and cooperation which Mr. Hook 
was fostering between his organization 
and the Personal Accident Bureay 
Charles M. Cartwright, managing editor 
The National Underwriter, gave a char. 
acteristic talk. At its conclusion a bas. 
ket filled with chrysanthemums were 
presented to Mr. Hook, the gift of the 
officers of the Standard Accident. 
Ernest W. Owen, retired Sun Life 
manager of Detroit, old time friend of 
Tom Hook, gave an impressive tribute 
based on a_ Lincoln saying, “Eyer 
man can make himself.” He maintained 
that in so doing Mr. Hook had made 
thousands of friends and that the re- 
gard with which they held him was 
expressed in .a testimonial book. This 
he presented to the guest of honor, Mr 
Hook had difficulty controlling his feel- 
ings. He said it was an occasion he 
would never forget. Appropriately he 
closed by reading verse, “Being With 
My Friends,” written by “Bill” Cory, a 
Detroit friend. ; 
A. D. Anderson’s New Post 
Entertainment was in charge of A.D 
Anderson, who today started on a new 
job with Occidental Life of Los An- 
geles after nine years with Continental 
Casualty. He is to be Western De- 
partment A. & H. manager of Occi- 
dental, with supervision over eight 
states, headquarters in Chicago. 
John J. King, head of Hooper-Holmes 
Bureau, came by plane from New York 
to be present and was pleasantly sur- 
prised when an Irish song was sung in 
his honor. 


Pittsburgh A. & H. Ass'n 
May Broaden Membership 


Proposed changes to the by-laws of 
the Pittsburgh Accident & Health In- 
surance Managers Association were ten- 
tatively adopted at a recent meeting and 
will be voted upon at the next meeting 
November 18. Purpose of the changes 
is to broaden the membership by admit- 
ting agents and claims men. 

Earl E. Gangewere, American Casu- 
alty, new president of this association, 
has appointed the following committees: 
Roberts, Loyal Protec 
Jeffrey, Lon C. Jeffrey 


Educational—Ross F. 
tive, chairman; Lon C. 
Co. 

Public Relations—I. F. 
view, Inc., chairman; Charles B 
ard Life. 

Membership—A. C. Feagan, Inter-Ocean Cas- 
Fouse, Alta Life; R. H. 


Nutting, Service Re- 
Horton, Stand- 


ualty, chairman; H., S. 
Ladley, Casualty. 

Program—C. H. Bokman, New Amsterdam, 
chairman; George Avery, United States F. & G.; 
C. William Troutman, Troutman Insurance Serv. 
ice. 

Publicity—Lon C. Jeffrey, Lon C. Jeffrey Co., 
chairman; W. J. McClelland, Massachusetts 
Bonding; Frank M. Hale, Mutual Benefit H 
& A. 


Continental 


Rejuvenate Your Clientele 

Travelers “Protection” suggested fe 
cently that one of the best ways ! 
rejuvenate one’s clientele ts through the 
sons and daughters of present policy- 
holders. Recommending the _ accident 
insurance approach the Travelers plan 
would be (1) establish the first business 
relationship by accident insurance, pre 
mium paid by the father. (2) When 
children reach the age of financial inde- 


pendence, provide them with the - 
fire, automobile and other lines they 
will need. Then get them to recom 


mend you to their friends. |. 4 

A constant influx of young clients 
your best assurance of a dependable i 
come in your old age, says “Protection. 
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& A Conference POLICY FOR YOUNG SOLDIERS a reasonable amount of accidental death E.H.O’CONNOR TALKS TO WOMEN 
H. ° indemnity, a small natural death or On November 12 E. H. O’Connor, as- 


Issues Own Directory 


ySEFUL FOR READY REFERENCE 


Organization Forty Years Old in 1941; 
Public Relations Improved Under 
C. W. Young’s Committee 





Next year the Health & Accident Un- 
derwriters Conference will be forty years 
old, It was organized in 1901. A “Con- 
ference Directory” for 1940-1941 has 
been issued from the executive offices 
in Chicago, which supplies information 
shout the conference in elaborate detail, 
iso the list of member companies and 
those of their staffs as are likely to be 
referred to frequently by persons in the 
accident and health business. 

A department is devoted to classes of 
husiness written, such as non-cancellable, 
hyreaa forms, commercial, monthly in- 
dustrial, weekly industrial, automobile 
accident, railroad instalment, limited pol 
ices, newspaper policies, association 
groups, athletic groups, employe groups, 
hospitalization on eroup plans, teachers’ 
groups and a number of others, 

Company membership by states is 
shown, as well as all the association’s 
committees for 1940-1941, and a list of 
the conference’s publications. C. W. 
Young, Monarch Life, is chairman of 
the conference committee on public re 
lations. On that subject the directory 
says: 

Better Agents Employed 

“Because of the importance of public 
confidence toward our business, the pub 
lic relations committee of the conference 
has a heavy responsibility imposed upon 
it This committee has made a very 
extensive survev of this subject and has 
submitted a report containing practical 
recommendations for each member com 
pany. All accident and health compa- 
nies by carrying out these recommenda 
tions can effectively maintain and even 
increase the confidence and good-will of 
the public towards the accident and 
health business. 

“In order to better serve the public, 
the conference has brought about the 
employment by its members of a better 
class of agents. It has sponsored the 
movement for the better education of 
these agents in order that they in turn 
could properly inform the potential buy- 
ers of health and accident insurance of 
the value and purposes of the protec- 
tion they are urged to take. 

‘To make a clear understanding of 
the policy contracts possible, a steady 
influence has been exerted toward sim- 
plication of the phraseology of the 
policies and the elimination of the 
clauses not easily interpreted.” 


Accounting Employe Heads 
Standard’s Study Club 


_ John J. Emmert, who is in the account- 
ing department of the Standard Accident 
of Detroit, is educational director of the 
company’s Study Club for employes. This 
club, affiliated with the Insurance Insti- 
tute of America, is offering this year the 
third and final part of the ‘casualty 
course. Classes are held Wednesday 
evenings in the company’s home office 
building, the first having been given 
November 6, 

Last year Director Emmert almost 
took highest honors in the Institute’s 
surety course. He was tied for this 
distinction with C. D. Sheppard, Jr., of 
Imnipeg, Canada. 





CHICAGO FACILITIES BROADENED 
cube Insurance Exchange branch of 
ae er Casualty in Chicago has in- 
a the facilities of its disability 
“sion. That office, under manage- 
Se of Jay De Young, specializes in 
pn — accident and health, whole- 
ation alization and Group hospitali- 

nN coverages. It also maintains a 


brokerage department for individual ac- 
ident and health business. 


Suggestion Is for Reasonable Accidental 
Death Benefit With Small Natu- 
ral Death Benefit 


Young men enlisting in the army or 
conscripted under the Selective Service 
Act will be taken care of by a special 


military service accident policy if an 
idea proposed at the recent regional 
meeting of the Health and Accident 


Underwriters Conference is carried out. 
Such 
the 


a policy as outlined by one of 


Conference members contemplates 





HEN 


wandering from the 
“straight and narrow” what 
really counts is not so 
much who takes—but who 
LOSES! Every year a size- 
able fortune is spent in pre- 
ventive measures designed 
to: cut down crime. In spite of that, crime 
goes on: the thief still breaks through, the 
trusted employee still falls prey to temptation. 
For employer-victims the important ques- 
tions are: Do you know that protection 
against crime losses is available? If you have 


it, are you reasonably sure that it fits your 


particular needs... 


it comes to 


adequately and soundly? 


funeral benefit in those states where 
such a provision is permitted by statute, 


for those in military service in the 
United States. 
That such a policy, which will be 


issued at a nominal premium, will prove 
popular is beyond question. An accidental 
death benefit together with a small 
natural death benefit will fill the need 
of every man in service. Such a policy 
has already been drafted by one com- 
pany and probably will be followed by 
similar policies being issued by all ac- 
cident and health companies. 


bors and as 


of indemnity against loss when others “take”’! 


such 


sistant secretary Bankers Indemnity, 
talked in Asbury Park before the Mon- 
mouth County Group of the Insurance 
Women of New Jersey, his subject be- 
ing “Why Every Agent Should Sell Ac- 
cident Insurance.” He pointed out the 
value of this line of insurance from the 
viewpoint of the public, the demand for 
this insurance, the satisfactory remuner- 
ation to the agent for selling it, and the 
personal element of the line which fos- 
ters a lasting connection between the 
agent and his clients. 





Agents of American Surety 





and New York Casualty 
Companies answer these 
questions daily in every 
American business com- 
munity. They suggest and 
supply the forms of cover- 
age that assure the employer 
! 


No employer should lack this protection. 
Our agents from coast to coast are backed 
by companies that are experienced and finan- 


cially strong. They are your business neigh- 


are familiar with local 


conditions. At the same time they bring 


nation-wide service speedily to your door. 
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‘NEW YORK CASUAL 








AMERICAN SURETY COMPANY 
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Sup’t Defers Decision 
On Austin & Co. Plea 


INVOLVES RATING RULE NO. 4 


Agent Wins Dep’t Hearing on Client's 
Behalf; Argues to Get Benefit of 
New Compensation Rate 


More than a score of insurance agents, 
casualty company executives and repre 
sentatives of the Compensation Rating 
Board of New York appeared at a hear 
ine November 8 conducted by Deputy 
Insurance Superintendent George H 
Jamison in Albany to discuss the ad 
visability of amending Rule 4 of the 
rating board. The question involved is 
the application of new rates as ol the 
first normal anniversary rating date of 
the risk, the rule now providing “No 
and rewritten 


policy may be canceled n 
for the purpose of avoiding this rule, 

The hearing came about after Wil 
liam L. Austin of Austin & Co., Albany 


insurance agents, had exhausted all other 
means to secure a ruling permitting one 
of his policyholders, the Albany Packing 
; compensation policy, 
an on June 
policy so 


to cancel its 
year of which bes 
new 


_a. 
the policy 
24, 1940, and take out a 
as to take advantage of the reduced rate 
which became effective July 1. The Su 
perintendent of Insurance reserved de- 
cision : 
Austin & Co, represents two packing 
houses in Albany, The anniversary date 
of one policy is June 24 and the other 
is in July. As of July 1, 1940, a reduc 
tion in rate from $2.93 to $2.49 went into 


effect on this class of business. One 
company got the reduction but the Al 
banv Packing Co. will not get the re 
duction until the beginning of its next 
policy year, June 24, 1941. 
Carrier Willing to Rewrite 
Mr. Austiy stated the carrier was 


willing to cancel and rewrite the June 
24 policy but was unable to do so on 
account of Rule 4. He contended the 
rule was unfair and discriminatory; that 
under all other forms of insurance can- 
cellation and rewriting to secure advan 
tage of a lower rate is permitted 

Prior to the hearing the Superintend 
ent of Insurance had suggested to the 
Compensation Rating Board that the 
rule be amended to provide that pol 
cies which expire thirty days before o1 
after a new rate goes into effect might 
be canceled and rewritten. Observing 
that “apparently the rating board did 
not take kindly to this suggestion,” Mr. 
Austin said this was the reason he had 
asked for a hearing on the subject. He 
quoted from a letter sent to him by the 
rating board stating: 

“The rate level as a whole is determined on 
current policy 
idjusted to 


the developed loss ratio of the 
year and the adopted rate must be 
meet that 

At the hearing were F. H. Trench, 
representing Merwin K. Hart, Economic 
Council of the State of New York; G 
F, Michelbacher, vice-president and sec- 
retary, Great American Indemnity (the 
company which wrote the compensation 
policy for the Albany Packing Co.); 
Toseph Collins, chief of the rating bu- 
reau, New York Insurance Department; 
Henry D. Sayer, general manager, and 
Arthur J. Smith, assistant general man- 
ager; James M. Cahill, actuary, and 
George Dierauf, secretary, all of the rat 
ing bureau; A. Z. Skelding actuary, Na 
tional Council on Compensation Insur 
ance 

Solution of the problem, it is felt, pre 
sents actuarial as well as practical diffi- 
culties. 


level.” 


THERESA EDWARDS WINS PRIZE 

The Insurance Girls’ Service Club of 
Los Angeles met October 22 with ninety- 
five members present. The feature of 
the evening was a quiz class on casualty 
insurance, conducted by Robert Grinnell, 
St. Paul-Mercurv Indemnity, and Davol 
Sanders, United States F. & G. Theresa 
Fdwards of the Jennings Insurance 
Agencies won first prize in answering 
the questions and Louise Salter of the 
W. H. White agency took second prize. 
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Metropolitan Runs Ad 
About Health Contest 

COMMENTS ON CONSERVATION 

Cooperation by American Public Health 


Association and Chamber of 
Commerce of U. S. 


\ page advertisement, explaining the 
purposes and accomplishments of the 
City Health Conservation Contest, con 
dueted each year since 1929 by the Cham 
ber of Commerce of the United States 
in cooperation with the American Public 
Health Association, will be used this 
month and next by the Metropolitan 
Life in periodicals having a circulation 


of more than 23,000,000 

The advertisement presents an esti- 
mate that health conservation activities, 
under the stimulus of this 
cities in torty-three states 
and Alaska, are saving 
year 

“That is a record 


contest in 
tes and Hawaii 
5,000 lives each 


worth striving for, 
a reward which is shared by all Amer 
ica,” says the advertisement Continu 
ing, It says in part: 

“It must be more than coincidence 
that forty-seven cities in last year’s con 
test showed death rates from tuberecu 
f than 40 per 100,000. In 
1929, when the contest was inaugurated, 
the death rate for the country as a 
whole was 76 per 100,000. . 

“Also, in seven of last year’s contest 
cities, no mothers died in child-birth; 
in five, fewer than one mother died per 
1,000 births; and in fifty, only four moth- 
ers died per 1,000 births 

“Over 35,000,000 Americans live in cities 
which competed in last year’s contest. 
Cities with a total population of over 
18,000,000 are eligible this coming year 
and this number can be increased as 
additional cities accommodate themselves 
to the contest rules. 

“All over America, the City Health 
Conservation Contest is harnessing the 
enthusiasm, the intelligence, and the ef- 
ficiency of local business men. They 
have embraced the opportunity to co- 
operate with their local health authori 
ties and to contribute to the welfare 
of their communities.” 


losis of less 


Illinois Distaff Ass’n Told 
About Federation’s W ork 


The Insurance Federation of Illinois 
was host to the Insurance Distaff Exec- 
utives Association of Illinois at a dinner 
meeting November 14 at the Union 
League Club. Speakers included Charles 
H. Burras, head of Joyce & Co., Chi- 
cago, past president of the Federation, 
who also acted as toastmaster; H. N. 
Douglass, chairman of the board, and 
John P. Keevers, president of the Fed- 
eration. They explained to the ladies 
what the Federation is doing for the 
business throughout the state. 
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An Englsh 


- on in 


SAFETY.... 


Four English women were fined for failure to display tail-lights on 
their baby-carriages during a recent black-out. The arrests were 
made after one of the carriages was hit by an automobile. 
Amusing but sensible. 
In America these autumn afternoons and nights many lives would 
be saved if pedestrians wore some article of clothing which stood 


out against the darkness. 


Dressing sensibly means dressing for safety. 
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CANCER COMPENSABLE 


Ruling by Deputy Labor Commissioner 
Medinets of New Jersey; Accident 
Held Cause of Disease 


When a 


in death is 


cancerous growth resulting 


accelerated by an accident 
compensable under the 
New Jersey, 
Deputy Labor Commissioner Medinets 
of that state. He awarded about $6,500 


to Mrs, Helen Boehm of Newark, wid- 


the disease is 


compensation act. ot says 


ow of Frank Boehm, former sexton at 
Kilburn Memorial Presbyterian Church. 
Most of the fund is to be paid to the 
widow and her children over a period 
of eight years. 

Boehm, while lifting a communion ta 
ble to a platform September 9, 1938, 
twisted his back and fell, striking his 


hip against the platform, it was said. 
Two days later he stopped working. His 
health declined, pain became intense and 


he had to enter a hospital last February, 
the court stated. 

He had filed suit 
When it became evident he would not 
recover, Medinets ordered death bed 
testimony taken, Boehm died April 24, 
leaving three minor children besides his 
widow. An autopsy showed cancer of 
the pelvis was the cause of death. Mrs. 
Boehm filed suit for death benefits. 

Physicians called to the stand by Leo 
Yanoff and Charles S. Gansler, counsel 
for the petitioners, testified the acci- 
dent caused tearing of the cancerous 
tissue which aggravated the disease and 
hastened death. Rev. Dr. Samuel D. 
Chambers, pastor of the church, also 
testified for the petitioners. William 
Bb. MeMichael, representing the insur- 
ance company, produced medical testi- 
mony denying that any single injury 
could have aggravated the growth. 


for compensation, 


BONDS FOR CAR DEALERS 
\ new ordinance regulating bonds for 
used car dealers is being considered in 
Angeles. It would include some 
changes in the present regulations. 


Los 
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CASUALTY COURSE READy 


Lindner Announces Part III of Phils. 
delphia Study; First Lecturer F 
M. Biddle, November 14 
Details of casualty course, Part IT] 
provided by the Insurance Society oj 
Philadelphia, have been made known by 
Ernest E. Lindner, Indemnity of North 
America, who is chairman of this course. 
Classes began November 14. Edward 
M. Biddle, general counsel, Indemnity 
of North America, delivered the open- 
ing lecture on “Law of Negligence,” a 
a subject on which he is the author of 
a book. The sections into which the 
course is divided and the lecturers in 
each are as follows: 
Public 


and Collision 


Liability, Property Damage 
Insurance: E, M. 
counsel, Indemnity of North America; A, J 
Goldin, Philadelphia College of Law; A. E 
Spottke, 
Bureau of Casualty & Surety Underwriters; R. 
S. Robins, 
underwriting department, 
America; R. V. 


surance, 


Liability 
Biddle, general 


manager automobile division, National 
superintendent automobile 


Indemnity of North 
manager Zurich In 


assistant 
Branion, 


Bibby, 
assistant casualty director, United States Fidel- 
ity & Guaranty; F. Walter Helm, Jr., resident 
vice-president New Amsterdam Casualty; E. H. 


Miscellaneous Insurance: J. Harry 


Rowland, supervising manager Travelers; C, V. 
Wallace, safety engineer, General Accident; T. 
P. Talbot, claim superintendent, London Guar- 
antee & Accident; A. C. Armstrong, manager 
boiler department, Maryland Casualty; F. M 
Kerrigan, special agent, Hartford Steam Boiler; 


J. Frank Claney, general agent, New York 
Casualty. 

Miscellaneous Insurance-——Sprinkler Leakage, 
Water Damage, Collision Damage Insurance, 
ete.: C. F. Vielle, superintendent special risks 


department, Aetna Casualty & Surety; Captain 
Walter Fager, chief of accident prevention divi- 
sion, Bureau of Police, Department of Public 
Safety. 


ZURICH GENERAL PROSPERS 
Results of Examination Shown by New 
York Department; Company Has 
Large Policyholders’ Surplus 

Report has been made on an examina- 
tion of the United States branch o! 
Zurich General by the New York Insur- 
ance Department at the close of 199. 
At that time admitted assets were v4 
749,847, using convention values. Liabili- 
ties, excepting capital, stood at $19,361, 
436. Surplus amounted to $12,788,l0, 
which combined with deposit capital 0! 
$600,000 produced policyholders’ surplus 
of $13,388,410. 

Operating results showed that the 
Zurich has enjoyed an underwriting galt 
of $3,524,753 and investment gain ol 
$1,997,229. Admitted assets increase 
$5,921,745, liabilities increased $2,480,09 
and surplus showed a gain of $3,441,085. 

Concurrent examination of the Zurich's 
running mate, the American Guarantee 
& Liability, showed admitted assets © 
$1,497,185. Liabilities, excepting capi 
were $2,998. Surplus was $494,187, port 
with capital of $1,000,000 produced po" 
icyholders’ surplus of $1,494,187. Invest: 
ments gained $7,060, but underwritins 
loss of $12,873 resulted in net loss to 
surplus of $5,812. 
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